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WINNING COMBINATION! 


».-dimmy Bryan and Perfect Circles! 





Winner of two famous 500-milers: 
Indianapolis at 133.791 m.p.h. 
Monza, Italy at 175.727 m.p.h. 
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Take a top driver like Jimmy Bryan, team him 
up with a Doctor of Motors like George Salih, 
add a set of Perfect Circle Chrome piston rings 
for power protection, and you’ve got a great 
winning combination! 

Leading race car mechanics install Perfect Circle 
Chrome rings because they deliver the ultimate in per- 
formance. These mechanics know that Perfect Circle 
engineering and research create 2-in-1 sets tailored 
for top performance in each make and model engine. 

Top chrome compression ring is specially designed 
to perform where combustion pressures are greatest, 
heat highest, lubrication poorest. Special face finish 
assures quick seating and eliminates tedious break-in. 

Perfect Circle’s famous ‘‘98’’ Chrome oil ring is de- 
signed to provide positive oil control in today’s high 
compression engines. Self-expanding spacer assures 
uniform pressure against cylinder wall, plus side- 
sealing action in ring groove. 

BE SURE OF CUSTOMER SATISFACTION, 


Install PC 2-in-1 Chrome sets for full power protection, 


PERFECT “CIRCLE 


PISTON RINGS POWER SERVICE PRODUCTS 
Hagerstown, Indiana In Canada: Don Mills, Ontario 

















ANOTHER BLUE STREAK SECRET SERVICE TIP FOR YOU 


SHERL 0 CK #11 MIKE! MY AMMETER 
















NEEDLE STAYED ON FULL CHARGE 
AT 60 MILES PER HOUR! _ 


JIMINY, 
MR. BLAST, 
I ADJUSTED 


















WM RANICK eat 
and MUKE 








































/ MICHAEL, WHEN YOU SET HIS 
REGULATOR, DIP YOU CONSIPER 
THAT MR. BLAST |S A TRAVELING - 
MAN, AND DOES MOST 
OF HIS DRIVING 
ON HIGH-SPEED 
TURNPIKES BY DAY? 


CHARGING REQUIREMENTS 
FOR “OPEN ROAD” DRIVING BY DAY 
DIFFER FROM “STOP AND Go” 
OR NIGHT TRAVEL. SET MR. B's 
REGULATOR LOW To AVOID 
Fg ons, OVERCHARGING HIS 
WHAT BATTERY. 
DIFFERENCE AS 


DOES THAT 
































ELEMENTARY, MICHAEL. USE THIS BLUE STREAK 

SERVICE BULLETIN, “ TAILOR THE SETTING TO THE 
JOB.” IT EXPLAINS EXACTLY HOW TO SET A 
VOLTAGE REGULATOR FOR ALL CONDITIONS. 

AS BLUE STREAK DEALERS WE HAVE OVER 

Z00 HELPFUL 

<0” BLUE STREAK 

BULLETINS. 





FREE OFFER. 
WRITE TODAY FOR 
SAMPLE BULLETIN -78 
“TAILOR THE 
SETTING” To 
STANDARD MOTOR 
PRODUCTS, INC. 
37-18 NORTHERN 
BOULEVARD, 
LONG ISLAND CITY 

NEW YORK- 
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NO WONDER 40,000 
IGNITION SPECIALISTS . 
SAY “BLUE STREAK” WORLD'S FOREMOST 
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FOR YOUR BUSINESS” 








REGULATORS + SWITCHES - COILS - CONDENSERS + WIRE and CABLE - CONTACT POINTS 
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“ 


... they get our 
business exclusivel 


says C. H. RATLIFF, Ford dealer, Live Oak, Florida, 
one of America’s most successful small town dealers 


“In the eight years we have operated we have done business 
with several finance companies. Five years ago we tried 
ComMmerciAL Crepit and they get our business exclusively 
now because we have found their service better suits us 
and our customers. The ComMerciAL Crepit people in 
our area are completely cooperative and their company’s 
flexible policies give us full control of financing. Naturally, 
that’s important. The completeness of the COMMERCIAL 
Crepit PLAN is stressed by our salesmen because they 


have found it a big help in closing sales.” 


Commercial Credit dealers 
are successful dealers 





Write or call the nearest CoMMERCIAL CREDIT CORPORATION 
office for complete information on the benefits of COMMERCIAL 
Crepit PLan. Why not do it, today? 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $200,000,000 . . . offices in principal 
cities of the United States and Canada. 

















WHATEVER YOU WANT TO CLEAN AND POLISH...A 
PERMATEX MAINTENANCE CHEMICAL DOES IT BEST! 


PERMATEHES= 


Give your customers good reason to come back to you for outside car care! 
Use the cleaners and polishes tailored to modern finishes and surfaces... 
can’t scratch ... leaves marvelous luster. Permatex takes the work out of 
these jobs, too. No elbow grease necessary ... because they’re made exclu- 
sively for you—the professional—to use fast... without hard work. You'll 
appreciate these Permatex products for every cleaning need: PERMA- 
LUSTRE CLEANER POLISH ... FABRIC CLEANER... TAR REMOVER... BLUE 
BLAZES SILICONE CLEANER POLISH... CAR WASH ... WINDSHIELD CLEANER 
CONCENTRATE ... CHROMIUM POLISH ... ACRYLIC CLEANER AND POLISH. 
Send for your free copy of the Permatex Catalog ... which tells you how 
and where to use every member of this famous automotive chemical fam- 
ily. Ask your jobber or write us. Order the Permatex products you need! 


COMPANY, INC. 


300 Broadway, Huntington Station, L. I, New York 


Factories: Brooklyn, N. Y. « Kansas City, Kan. 





SEALING COMPOUNDS > POLISHES AND CLEANERS ° RADIATOR PRODUCTS * SERVICE OILS AND FLUIDS a) SERVICE AND REPAIR PRODUCTS 
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YOU CAN’T 

jUmP 
INTO A NEW LINE WITHOUT 
CONSIDERING... “WHAT WILL 


THIS LINE DO FOR ME?...AND 
FOR MY CUSTOMERS ?” 


You may tell yourself that you aren't having tire-sales troubles . 


BUT COULDN'T YOU BE MAKING MORE MONEY ON 
EACH TIRE YOU SELL? 


THE VANDERBILT TIRE & RUBBER CORPORATION |S PREPARED TO OFFER YOU A NEW 
15-POINT SALES PROGRAM WHICH NOT ONLY ANSWERS THE ABOVE ‘QUESTION 
WITH A FIRM YES, BUT ALSO HAS MUCH MORE TO OFFER THE TIRE DEALER WHO 
WISHES TO BE THE CONSISTENTLY SUCCESSFUL TIRE MAN IN HIS COMMUNITY! 

IT'S TRUE THAT YOUR PRESENT LINE OF TIRES MAY OFFER YOU A GUARANTEE 
PROGRAM... BUT DOES IT GIVE YOU THE OPPORTUNITY OF BEING THE BOSS 
ON ALL TIRE ALLOWANCES RIGHT AT THE SPOT OF COMPLAINT? 

SO YOU THINK YOU'RE ABLE TO SELL COMPETITIVELY ... BUT CAN YOU MAKE 
THAT STATEMENT FOR YOUR ENTIRE LINE? WOULDN'T IT BE A PLEASANT SURPRISE 
TO LOOK OVER A LINE OF TIRES THAT IS COMPLETE AND COMPETITIVE FROM 
TOP TO BOTTOM? 


WOULDN T A SITUATION WHERE YOU SET YOUR OWN PRICES FOR EVERY TIRE 
IN A LINE OFFER YOU THE FLEXIBILITY WHICH IS NECESSARY TO MAKE A TIRE 
FRANCHISE SUCCESSFUL, OF ALWAYS BEING COMPETITIVE, NO MATTER WHAT 
YOUR LOCAL SITUATION IS? OUR TERM FOR THIS IS . . . NO "DICTATOR" PRICING! 
THERE IS AN EXCLUSIVE UNCONDITIONAL AREA-PROTECTED VANDERBILT 
FRANCHISE AVAILABLE TO THIS ONE-TIRE-MAN IN HIS COMMUNITY... 


MAY WE SHOW YOU WHAT THIS TIRE LINE WILL DO FOR YOU... 
AND YOUR CUSTOMERS? 


WITH NO OBLIGATION ON YOUR PART, 

THIS COUPON, FILLED IN AND ATTACHED TO 

AWN DERBI LT a BUSINESS LETTERHEAD WILL BRING YOU 
OUR NEW BROCHURE OUTLINING VANDER- 


ar S$ 15-POINT SALES PROGRAM WITH YOUR 
LOW COST-PRICES, MAIL IT TODAY! 


VANDERBILT TIRE & RUBBER CORP. 
404 Fifth Ave., N.Y. 18, N.Y. 
I'm taterested in whet the Vanderbilt Franchise Program 
can do tor me 
NAME 
FIRM 
ADDRESS. 











Phone No. 
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more profits HERE 


WITH THE NEW 


CARTER 


eo DST, i-me) iicil, Fue 


EQUIPMENT PARTS 


At a Sensationally Low Price! 


Now make more profit two ways! Sell the 
need for a quick carburetor clean-out with 
every tune-up...then insure your skills 
and labor with genuine original equipment 
parts ...in the new low-priced Carter Zip- 
Kit! Made by the same manufacturer whose 
carburetors are on 24 million cars today .. . 
now available to you at a tremendous per- 
kit saving! Call your supplier today. 


CARTER 


CARBURETOR 





EACH KIT CONTAINS 








c>@f|ID  —NEEDLE AND SeaT- 
PUMP PLUNGER - 


GASKET SET- 
— FLOAT GAUGE: Complete 


co application information 





(BOG and simple instructions 
> sata m2 for quick, easy installation. 


NEW PROTECTIVE PACKAGE 


Each Zip-Kit enclosed in air-tight, moisture-proof, 
heat-sealed, metallic foil. No more ‘‘mysterious dis- 
appearance” of parts! 





vivision of ACF INDUSTRIES, INCORPORATED 
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Now that We’ve Grown to Fift 
¥ 


AST month, we took an automotive look 

at Alaska, our forty-ninth state. (See 
April, Motor Age, Page 37.) Now that we’ve 
grown to fifty, here are some interesting 
slants on Hawaii, thanks to Nicholas Kelly, 
Jr. Mr. Kelly is vice president of Chrysler and 
general manager of that company’s overseas 
operation. 

Hawaii has approximately 170,000 pas- 
senger cars operating the islands’ excellent 
network of streets and roads. Cars in use in 
Hawaii have almost doubled in the past ten 
years, while the number of cars on the U.S. 
mainland has increased only by two-thirds. 

The Hawaiian motorist can never venture 
too far from home, for the largest island in 
the archipelago is less than 100 miles wide. 
This condition has encouraged the use of 
smaller cars, and in 1958 more than one-third 
of the new cars registered in Hawaii were im- 
ported from Europe or Japan. 

Simca sales in the islands more than 
doubled between 1957 and 1958. Last year, 
12,000 new cars were shipped to Hawaii. 
Chrysler dealers got 20 per cent of this total. 


Don't Trouble Trouble 


Some car dealers and their associations 
have been fined for allegedly conspiring to fix 
prices on new automobiles and accessories. 
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Lew Ullrich, managing director of the Ken- 
tucky Automobile Dealers Association, of- 
fered some sound advice to his members. 

If members of the Kentucky Automobile 
Dealers Association (and any other groups, 
for that matter, Ed.) want to avoid being 
charged with illegally fixing the retail prices 
of new automobiles, they can do so by adopt- 
ing the following: 

1. It is illegal per se to take any concerted 
action, or enter into any agreement, that 
would fix, or tend to fix, or affect prices. 

2. If you are in any meeting and the sub- 
ject of pricing arises, you should immediately 
object, and make your objections a matter or 
record, and then leave the meeting. 

The reason for the above: All the Govern- 
ment has to prove is the existence of the 
agreement, i.e., that the agreement was made. 

It makes no difference whether, a.) the 
agreement was ever made effective, or b.) the 
agreement resulted in lower prices, or no 
change in prices, or higher prices. Nor, does 
it make any difference whether it can be 
proved that the agreement resulted in actual 
benefits to the public. 

Faithfully Yours, 


anh P he. 





- PROGRESSIVE ENGINEERING MAKES THE DIFFERENCE 








DELCO-REMY WATERPROOF 
REGULATORS NOW AVAILABLE 
FOR ALL POPULAR AMERICAN CARS 





Better electrical performance and greater dependability in any weather 
are important user benefits found in Delco-Remy’s waterproof standard 
generator regulators, now available for general replacement use. 


And here are the features that make them the right regulators for all 
popular American cars and trucks. 


New overhanging one-piece formed steel cover and mating base 

&h shed road splash . . . convenient attaching screws are outside the 
enclosed area. Moided soft rubber gasket seals out harmful oil 
and water vapors. 


6 Integral sleeves of molded nylon insulator form permanent seal 
around rivets—assure watertight base. 


6 New, longer, more flexible armature contact spring on voltage 
regulator unit assures more positive closing of contact points for 
smoother operation. 


oO Welded electrical connections and highest quality tungsten and 
non-tarnishing precious metal contact points assure minimum 
resistance, maximum durability. 


© Special fine thread screw-type controls allow easy, highly ac- 
curate adjustment of all three units. 


Always replace with Delco-Remy waterproof regulators. Built to 
highest quality standards by the world’s largest original equipment 
manufacturer, these improved regulators are available from your car 
or truck dealer or the United Motors System. 


DELCO-REMY + DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 





GM GENERAL MOTORS LEADS{T 


eros 


Y—STARTING WITH 
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Photograph of cars crossing the finish line. Beauchamp is closest to the camera. Petty is in 42. The third car has been lapped by the leaders. 


Lee Petty wins Daytona 500-mile NASCAR* 


National Sweepstakes using Grey-Rock Brake Linings 


Averaging a hair-raising 135.5 mph on the new 
24%4-mile Daytona, Fla., International Speed- 
way, Lee Petty barely nosed out Johnny Beau- 
champ to win the 500-mile National Sweep- 
stakes and set a world stock car record. Petty, 
Beauchamp and the next 12 cars to finish used 
Grey-Rock linings—real proof that leading 
NASCAR drivers prefer Grey-Rock! 


A great quality sales story 


You can bet your customers will want lining 
like this on their cars. Grey-Rock is easy to sell 
—its performance has been proved and re- 
proved in the world’s toughest brake labora- 
tory, the NASCAR races. Cars get faster, safer 
stops and longer wear with Grey-Rock—you 
improve your status as a leading dealer. 


National advertising ‘‘pre-sells’’ 
for you 

The Grey-Rock quality story gets told repeat- 
edly to millions of prospects. Starting in early 
springand running through the summer months, 
Grey-Rock commercials will be heard over 
more than 200 stations on ABC’s Radio Net- 
work “Weekend News.”’ Two-color ads appear 
in the pages of the Saturday Evening Post. 


Tie in and cash in with a 
Grey-Rock sign 
A Grey-Rock sign identifies you as 
a Grey-Reck dealer, helps you cash 
in on Grey-Rock national adver- 
tising, helps you increase your sales 
and profits. 


*National Association for Stock Car Auto Racing 


wp Grey Roch icc. cacsucee ennceer snes 


BALANCED BRAKSETS @ TRUCKSETS @ BRAKE BLOCKS @ VEE-LOK® CLUTCH FACINGS 
GREY-ROCK Division of Raybestos-Manhattan, Inc., MANHEIM, PA, 


RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks « Clutch Facings « Industrial Rubber « Mechanical Packings ¢ Asbestos Textiles « Engineered 
Plastics « Sintered Metal Products « Rubber Covered Equipment « Laundry Pads and Covers e Abrasive and Diamond Wheels e Industrial Adhesives ¢ Bowling Balls 
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THE DIVISIONS OF THOMPSON RAMO WOOLDRIDGE INC.... Sixth in 


More than fifty years and a billion vall 


TRW's AUTOMOTIVE GROUP has a growing 
stake in America’s transportation future 





America on wheels means an America driving cars and trucks equipped with 
precision-manufactured parts produced by the five divisions comprising the Auto- 
motive Group of Thompson Ramo Wooldridge Inc. TRW’s diversified and expand- 
ing future in cars and trucks is based on its fifty-year leadership in the industry, 
and on the many millions it has invested in new plants, new equipment and new 
methods of automated mass production. The Automotive Group sells $100 million 
worth of automotive parts every year. Here are some typical examples: the more 
than a billion valves produced by the Valve Division are to be found in the majority 
of cars on the road today; the greased-for-life steering linkages produced by the 
Michigan Division... piston rings by Ramsey... high quality castings by the Light 
Metals Division ...and world-wide distribution by the Replacement Division... all 
attest to the Automotive Group’s deep product penetration. Moreover, TRW’s 
scientists and engineers are engaged in broad supporting R & D programs for new 
developments for the years ahead. Whatever kind of car the future calls for—big 
car, small car, gas turbine—TRW is equipped in plant, knowledge, and experience 
to play an important role in producing it. 
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Automatic valve finishing line 


Piston ring production on the Norton 
automatic line 


Lx Thompson Ramo Wooldridge Inc. 


MAIN OFFICES 
CLEVELAND 17, OHIO 
LOS ANGELES 45, CALIFORNIA 
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ASK EACH OF YOUR CUSTOMERS 
Offer to make a quick check-up . . You'll 
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USE the new WAGNER LOCKHEED WALL POSTER 
..- lt makes it easy for you to show car owner when and 
why brake service is necessary. It helps you makes sales 
(To obtain wall poster, priced at $1.00, see your Wagner supplier, or use coupon at right) 
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“HOW SAFE ARE YOUR BRAKES?” 


find many cars need brake service! 


BRAKE PARTS e FLUID e LINING 


enable you to restore “new-car” 
safe braking efficiency 


A large percentage of cars that drive into your place of business 
need brake service—but owners may not be aware of the true 
condition of the brake system. A check-up, and your use of the 
Wall Chart (shown at left) will help make sales. For best 
results in service work use Wagner Lockheed products. 


WAGNER LOCKHEED BRAKE PARTS are made to the same 
specifications as Wagner parts used for original equipment. Line 
includes master and wheel cylinders, pistons, springs, cups, 
boots and hose. 


WAGNER POWER BRAKE REPAIR KITS are available for all 
makes of passenger cars. Each Kit contains a “HOW-TO-DO- 
IT” Installation Instruction Sheet 


HEAVY DUTY 


BRAKE FLUID 
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WAGNER LOCKHEED BRAKE FLUID has correct chemical 
balance to function efficiently under all operating conditions. 
HEAVY DUTY surpasses S.A.E. Spec. 70R1 ... Super HEAVY 
DUTY 21-B surpasses $.A.E. Specs. 70R1 and 70R3. Both 
conform to Federal specifications. 


WAGNER LOCKHEED BRAKE LINING is available in sets, 
blocks, rolls, slabs, cut segments, and on shoes. 


WAGNER EXCHANGE BRAKE SHOE SETS are contour 
ground for maximum contact with drums. For all popular 
passenger cars and some light trucks. Available in standard 
and over-size thicknesses. 


DO ae 


|New 


WP Ned aRaKe SHOES 


Wagner Electric ation 


6498 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S. A. 
(Branches in principal cities in U.S. and in Canada) 
Please send the following: 
@ [1 Av-1209 Wall Poster... $1.00 enclosed 
@ (1 HU-375 Broke Service Manual . . . $1.00 enclosed 
© LD Av-1 Catalog FREE 


NAME___ 





FIRM NAME__ 





ADDRESS 








City & STATE. WAS9-16 
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Why you should make your 
Safety checkups... 


 MoPar 
CHECKUPS 


National Safety Month means your opportunity 
for many extra safety checks. And when you 
use MoPar Parts and Accessories for replace- 
ments during these safety checks — 


YOU GET: 
e Chrysler-engineered parts to fit exactly right 
e Parts that reduce your installation time 
e Excellent profit opportunity 


YOUR CUSTOMERS GET: 
e Exact duplicates of original Chrysler- 
engineered equipment 
e Original equipment performance 
e Improved performance at less cost 


Be sure you have adequate stocks to take care 
of your Safety-Check Customers promptly. Call 
your MoPar Wholesaler. He’ll see you have the 
right MoPar Parts at the right place at the 
right time. This means better service for your 
customers, bigger profits for you! 


Sell the line that keeps your customers sold on you—MoPar 





READY NOW! 


MoPar’s new “Replacement Parts and Service Guide.” 100 pages 
filled with profit-making tips and timesaving information on how 
to repair and service 1946-1959 Chrysler Corporation vehicles. 
Get your free copy from your local MoPar Wholesaler today! 
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NOPE, BY NEW BUSINESS! 
THEY HEARD HE USES 


DID PETE GET TIMKEN’ BEARINGS FOR 


FLOODED BY REPLACEMENT 
THE RAIN ? 


YOU'LL GET SWAMPED by new customers if you do good work 
which means using the best replacement parts. So whenever the job 
calls for a tapered roller bearing, put in a Timken" bearing. And 


tell “em it’s Timken. Customers know a quality name when they 


hear it. And “Timken” is America’s best-known name in bearings. 
The Timken Roller Bearing Company, Canton 6, Ohio. Canadian 
plant: St. Thomas, Ontario. Cable: “Timrosco” 


CUSTOMERS LOVE YOU WHEN YOU REPLACE WITH AMERICA’S BEST-KNOWN BEARING...JUST TELL 'EMIT'S TI M KE N 


TAPERED ROLLER BEARINGS 
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I've never had a minutes worry... 


... no, sir—not a minute of worry over 
any engine job since I’ve used Pedrick 
Piston Rings. For top quality perform- 
ance and long life, no other ring compares 
with Pedrick Formflex. But for those 
customers who put price ahead of every- 
thing else, Pedrick also has thoroughly 
dependable, excellent products. That’s 
why I stick with Pedrick—and that’s why 
I say you ought to get the facts about 
Pedrick rings. See your jobber. 


WILKENING MANUFACTURING Co., Phila- 
delphia 42, Pa. In Canada: Wilkening Manu- 
facturing Co. (Canada), Ltd., Toronto 2. 


DEPEND ON 


FOR THE RIGHT RING JOB 











Chuck is with us! 


HERE is a distinctive quality in the 

| make-up of Charles C. Tapscott that 

this industry has benefited by manifold. 

It is his ability to finger the strengths and 

weaknesses in the entire system of automo- 
tive distribution. 

That is why we welcome him as Editorial 
Consultant on Motor Age. 

Chuck is one of the best-known figures in 
the automotive service industry and has made 
many contributions to industry thinking. 

Originally a newspaper editorial man he 
later became Vice President in Charge of 
Advertising and Sales Promotion for Mce- 
Quay-Norris Manufacturing Company, with 
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which company he was associated for 34 
years. 

He was a leader in founding the Auto- 
motive Advertisers Council. He served two 
terms as its first president, from 1941 and 
1943. After serving on numerous committees 
and as director and junior and senior vice 
president, he became NSPA president in 1951. 

He is a former president of the Advertis- 
ing Club of St. Louis; the Industrial Market- 
ing Council of St. Louis; and the American 
Highway Sign Association. 

We feel certain that his astute judgment 
will help Motor Age readers from here on in. 

—Frank Tighe 














OPERATION 


Vacation Time Is Selling Time 


T won’t be long now until Mr. and Mrs. Av- 

erage Americans start to plan their sum- 
mer vacation. As soon as the last school bell 
has rung, millions of car owners, along with 
their kids, will hit the road in the old family 
car—the means of transportation preferred 
by some 85 per cent of all the nation’s vaca- 
tioners. 

This means that the old family car must be 
in tip-top mechanical shape. It must be made 
as safe as possible for long trips. These trips 
may range all the way from a few hundred to 
several thousand miles. And they will be made 
at sustained speeds of fifty to sixty-five miles 
per hour. Car owners are also interested at 
this time more than any other time of the 
year in economy and performance. 


Unlimited Selling Opportunities 


Vacation time and the days immediately 
preceding this annual pilgrimage, offer un- 
limited selling opportunities for jobbers and 
their service station, car dealer and independ- 
ent garage customers. Each group should 
make an aggressive effort to capture this 
guaranteed sales and service bonanza. 

To aid jobbers in making definite plans for 
stocking retailers with the hundreds of prod- 
ucts that will be needed and to help their cus- 
tomers give fast and efficient service to vaca- 
tion-bound Americans, the following re- 
minder list is suggested: 

In the area of PERFORMANCE: Services 
to stress include engine tune-up, cooling sys- 
tem inspection, radiator draining and reverse 
flush, oil and grease changes, chassis lubrica- 
tion. 

Comparable products to have on hand in- 
clude fan belts, radiator hoses, clamps, pres- 
sure caps, radiator cleaners, sealants, rust 
inhibitors, summer thermostats, engine clean- 





ing compounds, head gaskets, and water 
pumps. 

In the area of ECONOMY: Services to 
stress include carburetor service, fuel pump 
service, tire rotation, ignition inspection, 
wheel alignment, wheel balancing, and gen- 
eral check-up. 


Products to Stock 


Products for your retailers to stock include 
among others: batteries, battery cables & 
holddowns, oil filters & cartridges, oil addi- 
tives, spark plugs, cable sets, distributor 
points, switches, carburetor parts, cleaners, 
gasket sets, gasket cement, waterproofing 
sprays. 

SAFETY emphasis is important and should 
be stressed repeatedly. Services here to stress 
would include brake service and installation, 
speedometer check and adjustment, tire and 
tube inspection, exhaust system service, and 
general over-all safety inspection. 

Products for stressing would include these 
items: 


Windshield wipers, Tires and tubes 


blades, arms Tire patch materi- 
Windshield wash- als 

ers, fluid Tubeless tire kits 
Brake linings, Lamp bulbs 

shoes Sealed-beam head- 
Brake fluid, cylin- lamps 

ders Lights, rear, front, 
Wheel weights trouble 
Wheel bearings, Mufflers, tail pipes 

seals 


While the services and products listed are 
reminders, they are not totally complete. You 
will want to add more products and services 
to these lists as you check through them. 
Keep in mind, though, that delay is costly. 
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it’s Mike’s Nite 
eat B-18 in Philly 


fp night Jobbers and Boosters celebrated 

“Mike’s Night” was one to remember. 
B-18 of Philadelphia chose the occasion to 
pay tribute to Michael (Big Mike) Shapiro, 
one of its best known and best liked members. 


They made him a life member in Booster 
International and contributed to the Chil- 
dren’s Heart Hospital of Phila. in Big Mike’s 
name and in memory of Mr. Shapiro’s late 
son-in-law Mike Sless. 





Morrie Boehm, B-18 past president presents Booster 
International life membership Card No. 101 to 
Michael Shapiro as a climax of “Mike's Night." 


T. H. (Ted) Belling, left, President, Fram Corp. 
reminisces with the guest of honor. Mike after a 
long association with Fram is now a special con- 
sultant for that firm. 


SP QT ie. 
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George Shearer of Gual, Dorr and Shearer 
describes Mike's beginnings with his firm, 
his 26 year rise in the organization and 
described him as “Our star alumnus.” 


Head table guests, |. to r., Joe Munafo, Bud Con- 
nell, Bill Smith, B-18 President George Shearer, 
Mike Shapiro, Ted Belling, Arthur Pettit, Fram 
Executive vice president and Morrie Boehm. 




















The Industry-Wide Excise Tax Committee has secured a further extension of 
the effective date of Revenue Ruling 58-620 to July |, 1959. Many of the 
members of the Committee attending a recent conference in Washington, 
D.C. are shown above: Left to right: (seated) Robert E. Phelps, Darrel C. 
Randolph, John L. Porteous, Paul Dixon; (standing) Harold T. Halfpenny, J. 
Austin Latimer, W. Boulton, Ira Saks, Charles Hicks, Louis Lee, Don Westling. 


Purolator Planning 
Prizarama Contest 


A special “Prizarama Sweep- 
stakes” has been announced by 
James B. Lightburn, general 
sales manager for Purolator 
Products, Inc. All told, over 
$126,000 in prizes will be 
awarded. The program is sched- 
uled to run for six months—in 
three 2-month segments. The 
first segment is planned for the 
June—July period. 

Participation in the “Priz- 
arama Sweepstakes” is expected 
to follow somewhat this pattern: 
Every time an automotive serv- 
iceman or dealer puts a Puro- 


lator Seal of Protection on the 
door jamb of a car or truck, he 
can peel off the back of the Seal. 
This he fills out and mails to 
Purolator’s Prizarama Sweep- 
stakes headquarters. 


Drawings to be Made 

Drawings will then be made 
from the mailed-in Seals at pre- 
scribed periods. It has been an- 
nounced that entries received by 
July 31 will qualify for the June— 
July prizes. Entries received by 
Sept. 30 will be eligible for the 
August-September awards. A 
final grand drawing will be held 
in December for entries qualify- 
ing up to the period of Nov. 30. 


Ohio Wholesalers 
Meet in Columbus 


A panel discussion of problems 
plaguing the automotive whole- 
saler was one of the highlights 
of the recent convention of the 
Ohio Automotive Wholesalers 
Association. Meetings were held 
in Columbus, April 18 and 19. 

Featured speakers at the con- 
vention included Russell W. 
Case, Jr. and Harold Eide. Mr. 
Case is publisher of MOTOR 
AGE and of COMMERCIAL 
CAR JOURNAL. Subject of his 
talk was “Pinpointing the Serv- 
ice Station Market for Automo- 
tive Wholesalers.” 

Mr. Eide—known for his pros- 
pecting endeavors in the 49th 
State—spoke on Alaska. 

The two-day convention also 
included a room show in which 
manufacturers and their repre- 
sentatives met with wholesalers. 
Executive secretary of OAWA is 
William L. Wodicka. 





At recent board of directors meeting 
of McQuay-Norris Mfg. Co., Arden 
J. Mummert (photo above) was re- 
elected chairman of the board. Other 
elections included: Carl R. Wippern, 
president, (formerly executive vice 
pres.}; Ballard A. Yates, executive 
vice pres., (formerly mfg. vice pres.) ; 
and ~— S. Heidenheim, vice pres., 
(formerly replacement sales man- 
ager). 
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Battery Group 
Meets in Fla. 


Automotive battery manufac- 
turers representing almost 200 
plants located in 37 states joined 
with suppliers and merchan- 
disers in a three-day spring 
meeting of the Association of 
American Battery Manufac- 
turers, last month. Place: the 
Americana Hotel, Miami Beach, 
Florida. 

Principal speaker at the 
spring meeting was Martin E. 
Goldman, member of the Board 
of the Aitkin-Kynett Advertising 
firm (Philadelphia). The title of 
his thought-stirring talk was 
“Solving Some of Your Prob- 
lems.” Mr. Goldman’s theme 
called for an abandonment of 
“Industrial blind-man’s bluff and 
follow-the leader sales policies.”’ 

The Association of American 
Battery Manufacturers was 
founded in 1924. It serves as a 
clearing house for the collection 
and distribution of domestic and 
foreign battery manufacturing 
information. Current president 
is D. Nevin Smith. Mr. Smith is 
vice-president of the Electric 
Storage Battery Company of 
Philadelphia. 





Edwin R. Stroh has been named to 
the new post of vice president and 
director of sales for The Electric 
Auto-Lite Co. 
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Key U.S. Air Force Maintenance and Supply officers attending the IASI Show 
were greeted by ‘Miss Automotive of 1959" and the Show's Princess. Left to 
right: Major General Hudnell; Victor B. Day, Bear Mfg. Co. president; Lt. 
General Griswold; Lt. Col. Miller; Eve Strasborg ("Miss Automotive’); 
Major Baldwin; Princess Jan Peters; Col. Hall; Major General Hewitt; John 
Wells, Chairman JOC, Ingersoll-Rand; and Earl Helsel, automotive equip- 
ment manufacturers representative. 





At the meeting of the Joint Operating Committee in New York recently, 

lans were laid for the 1960 IASI Show which will be held Feb. 10-13. Mem- 
Sone of the 1960 JOC are, left to right: (seated) Don H. Teetor, Perfect 
Circle Corp.; Walter H. Teeters, Pittsburgh Auto Equipment Co.; Chester 
A. Klein, Republic Auto Parts, Inc.; Charles S. Rogers, P & D Mfg. Co. (JOC 
Chairman); Benton H. Rosen, Franklin Supply Co.; Virgil C. Smith, Auto Parts 
Co.; C. Hazard Beckford, Franklin Auto Supply Co., Inc.; and William A. 
Raferty, Signal-Stat Corp. (Standing), Paul R. Smith, Commercial Solvents 
Corp.; Ruth Hall and Hubbard H. Erickson, Jr., A. B. Coffman Associates, 
Show Managers; E. G. Heeren, The Permatex Co., Inc.; James C. Parker, 
Sharp Automotive Supply Co., Inc.; and Stuart G. Phillips, The Dole Valve 
Co. Paul Smith and e G. Heeren were acting representatives for Harry R. 
LaTowsky of E. |. du Pont de Nemours & Co., Inc., and Victor B. Day, bear 
Manufacturing Company. 











Scene from one of the 1959 Directors Meeting in Sen Francisco prior to the 
recent 1959 Pacific Automotive Show. The Board of Directors shown will 
serve for the 1960 Pacific Automotive Show. It will be held in Denver, 
Colorado, March 10 thru 13. 


Forms Subsidiary 


Mr. Robert D. Black, Chair- 
man of the Board and President 
of The Black & Decker Manufac- 
turing Company, has announced 
formation of a _ subsidiary, 
Master Power Corporation. He 
added that the new subsidiary 
has acquired the operations of 
the Master Pneumatic Tool 
Company, Inc., of Bedford, Ohio, 
and Master Pneumatic Tools 
(Canada), Ltd., of Toronto, Ont. 


FOR MOSCOW FAIR 


KRTLON, INC. IS OME OF THE 6S AMERICAN ane hog 





At Pacific Automotive Show, July 
Bernd ee introduce "'Once!," new 
car polish developed by American 


Silicone Co. of Denver. 













MOSCOW 
KRYLON 
SPRAY ca we 
NO 112) 
AREA -i69 


+OSTUKT EK 
TO BUS FXMIBITION 
Mt! Ov Barc ow 


Checking final details of shipment of Krylon spray enamels to U.S. Exhibit 
at Moscow, Russia, is Rose Bampton, renowned soprano and her husband, 
Dr. Wilfred Pelletier, symphony conductor. Rose Bampton is vice president in 
charge of public relations for Krylon, Inc. 








vi 


Detroit Harvester 
Buys Weaver Mfg. 


Acquisition of the Weaver 
Manufacturing Company of 
Springfield, Ill. by Detroit Har- 
vester Company was revealed re- 
cently. The move was made, De- 
troit Harvester officials ex- 
plained, in anticipation of a sig- 
nificant expansion of the auto- 
motive service market during the 
next 10 years. 

Purchase of the Illinois com- 
pany for cash was announced by 
J. Thomas Smith, president of 
Detroit Harvester, and Ira A. 
Weaver, president, and E. A. 
Costa, executive vice president of 
Weaver Manufacturing. The 
purchase price was not disclosed. 

“No changes in the present 
personnel or operating practices 
of Weaver Manufacturing Com- 
pany are contemplated,’ Smith 
stated. “On the contrary, we in- 
tend to use Detroit Harvester’s 
own engineering facilities and 
plant capacity to augment those 
of Weaver.” 

“We also expect to add to the 
Weaver line of automotive serv- 
ice equipment both through 
further acquisitions and through 
an intensive product-develop- 
ment program in Detroit Har- 
vester’s own engineering labora- 
tories,” Smith declared. 


Lee Filter Breaks 
Ground for Factory 


In line with the expansion 
plans of Lee Filter Corp., North 
Arlington, N.J., ground has just 
been broken for a new factory in 
Edison, N.J. The new plant will 
contain one half million square 
feet and will be located on 
Talmadge Road. 

The company presently oper- 
ates four plants in New Jersey. 
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Industry Meetings 


May 17-20—Automotive Engine Re- 
builders Assn. conve ntion, Royal York 
Hotel, Toronto, Ontario. 


May 18-20—The 45th Midyear Meet- 
ing of the Chemical Specialties Manu- 
facturers Association; Drake Hotel, 
Chicago. 


June 14-19—SAE Summer Meeting, 
Chalfonte-Haddon Hall, Atlantic City, 
New Jersey. 


June 24—27—The National IGOA Con- 
« vention, Denver Albany Hotel, Denver, 
Colorado. 


Oct. 28-30—Automotive Parts Re- 
builders Association convention and 

. trade show, Hotel Roosevelt, New 
Orleans, 


Nov. 2-5—The Automotive Warehouse 
Distributors Association, Inc., annual 
convention, Muehlebach Hotel, Kansas 
City, Missouri. 





Feb. 10-13, 1960—International Auto- 


motive Service Industries Show; New Airtex officials examine new power brake unit soon to be distributed by firm. 
York Coliseum, New York City. 


Unit is reported to take less than an hour installation on most cars. From left: 
a Monge, Airtex Products president; Frank Schreiner, automotive div. sales 
mgr.; Jack Roberts, master parts div. sales mgr. 


Automotive Wholesalers’ Sales and Inventories 


Data from Bureau of Census, Department of Commerce 


Per Cent Change 





Sales . ‘Inventories 
Feb. 1959 Feb. 1959 2 Mos. 1959 Feb. 1959 Feb. 1959 
from from from from from 
Region Feb. 1958 Jan. 1959 2 Mos. 1958 Feb. 1958 Jan. 1958 
New England............. +15 —11 +8 +23 +2 
Middle Atlantic........... +12 ~15 +5 114 +1 
_ pote eres pre? + 7 + : p : + ’ 

. est North Central....... + + + 
a oe — out ~ South Atlantic............. +14 7 +12 +4 +10 
new v- ire cnanger curing a Dig East South Central........ +1 9 +10 -3 0 
Four Industries sales convention. West South Central........ 116 5 412 412 0 
Madeline demonstrated the ease of  Mountain................. +18 aL oes +5 
pation of the Big Four tire PUINAS es Rewapecaae os cae 8 : Li eee +8 4 = all 
changer. J ee +3 5 +2 +2 +3 


Indicators of Business Activity 


These figures are based on latest thirty-day reports 


Percentage Change from-—— 


Latest Data Month Before Year Ago Month Ago ear Ago 
PRODUCTION 
Motor Vehicles (Units)... 2... ccc ccc ccc cence 686 , 439 579,415 430,059 +18.5 +59.6 
Industrial—F.R.B. 1947-’49 = 100 (Adj.). 144 143 130 + 0.7 +10.8 
SALES 
eee rer ere AF ee Pa ee 490,000 423,793 400, 501 +15.6 +22.3 
Replacement Tires (Units)................. .. 5,611,165 6,741,747 4,374,371 16.8 +28.3 
Manufacturers ($ Millions) 
EE ree $13,826 $13,541 $12,038 + 2.1 +14.8 
Non-durable Goods. .................... $14,718 $14,602 $13,504 + 0.8 + 9.0 
Department Stores, 1947-49 = 100........... 138 138 124 None +11.3 
GENERAL 
Consumers’ Price Index, 1947-’49 = 100...... 123.7 123.8 122.5 0.1 + 1.0 
DEE i ere eee 63,828,000 62,722,000 62,311,000 + 1.8 + 2.4 
ED ccccdvcavnveetobecacdmadeeus 4,362,000 4,749,000 5,198,000 — 8.2 —16.1 
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Motor Age’s Who’s Who 








Robert L. 
Quinn has been 
promoted to di- 
vision manager 
for Wilkening 
Manufactur- 
Ped- 
rick’s replacement 
business in Ind., Ill., Wisc., Minn., 
and Ia. 


ing Co.'s 





Edward J. Brandl has been named 
director of fleet and industrial sales 
of AC Spark Plug Division of GM. 
Harold L. Wardrop has been ap- 
pointed merchandising control man- 
ager and John A. Fellows has become 
coordinator of advertising and _ sales 
promotion, 


Mrs. Mildred 
Nordlinger has 
been appointed 
advertising 
ager of Permatex 
Company, Inc. 
Her _responsibili- 
ties will 


mah- 





‘i F) " : ; 
BNL 


coordination of all sales promotion 


involve 
activities for the company. 


Maynard C. Wheeler has been 
elected president of Commercial Sol- 
vents Corporation. William S. Leon- 
hardt was named financial vice presi- 
dent and treasurer and Jeremiah Mil- 
bank, Jr. was elected chairman of the 
board’s executive committee. 


Robert B. Pogue, Jr. has been 
named assistant to the president of 
the American Brakeblok division of 
the American Brake Shoe Co. 


Cecil S. Allen 
has been ap- 
pointed as direc- 
tor of engineering 
for The Electric 
Auto-Lite 
pany’s Electrical 
Products Group. 
He will direct Group’s engineering 
program in Toledo and Syracuse. 


Com- 





vill 








Ronald J. Rohloff has been ap- 
pointed sales engineer of Dana Cor- 
poration. 


Clifford B. Tuskey has been ap- 
pointed district manager for World 
Bestos brake linings in Oregon and 
Washington. 


Charles H. Roth has been appointed 
district manager of the Northeast ter- 
ritory of Sealed Power Corporation. 


Auto-Lite vice president, J. A. 
Cappi, left, has been named assistant 
to J. J. Bohmrich, group vice president 
for The Electric Auto-Lite Company’s 
Electrical Products Group. R. C. 
Roderick, right, has been named 
Toledo division manager for the com- 
pany. 


Two new division managers have 
been appointed in the Northeastern 
area to supervise Pedrick sales for the 
Wilkening Manufacturing Co. Raynor 
J. “Bud” Englar, left, will supervise 
Pedrick sales staff in New England 
states, N.Y. and northern N.J. John 
Calvin McCleary will supervise south- 
ern N.J., Pa., Dela., Md., D.C. north- 
ern Va., W. Va., Ohio and Mich. 


Charles L. Thompson has been ap- 
pointed marketing manager of the 
Automotive Division at Flexonics 
Corporation. 


Oscar Lasdon and Robert A. Maes 
have been elected to the board of 
directors at Allen B. du Mont Labora- 
tories, Inc. 








Richard E. 
Reich has been 
appointed to the 
position of vice 
president of sales 
for the Proto Tool 
Company. He 
has been product 
sales manager since 1956. 





E. J. Fredericks and L. E. Gigax 
have been elected vice presidents of 
Rubbermaid Incorporated. They will 
head sales and manufacturing opera- 
tions of the company. 


Max M. Mayer has been appointed 
district sales manager for the Western 
sales zone of the Champion Spark 
Plug Co. Claude P. Frame has been 
named territory representative to re- 
place Mayer in Los Angeles. Eugene 
Manley has been appointed territory 
representative in northern Ia. and 
northern III. 


John R. Ny- 
land has _ been 
appointed general 


sales = manager- 
automotive of 
Holley Carbu- 


retor Co. He for- 
merly was re- 
placement sales manager for the com- 
pany. 





Four promotions from field sales 
posts to marketing assignments in the 
central office marketing department of 
the United Motors Service division of 
GM are: Peter J. Delano, marketing 
specialist—Delco Remy; Louis A. Pil- 
low, marketing  specialist—Packard 
Cable and Rochester Carburetors; 
Clifford R. Morgan, marketing special- 
ist-—New Departure and Hyatt Bear- 
ings; and Norman Herman, marketing 
specialist—Delco Batteries. 


F. Rupert Glass 
has been ap- 
pointed manager 
of the Detroit 
sales office of 
Wilkening Manu- 
facturing Co. of 
Philadelphia. Of- 
fice is located in New Center Bldg., 
Detroit. 





«' 
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MOTOR AGE 


National Auto Show 
Race For First Place 
Name For Chevy Car? 


. Regional Auto Shows 
NADA Lining Up Support 
V-6 Engine For Trucks 


Electric Powered Car 





In the days ahead .... HERE’S WHAT TO LOOK FOR!!! 
(Items gathered and edited by Ed Janicki, Ray Stroupe and Bill Montgomery) 


Detroit May Get Next National Auto Show 


POSSIBILITIES THAT DETROIT MAY GET next national automobile show 
growing stronger.... No decisions have been made yet.... However 
officials of city's new conventions and exhibits center reportedly 
have been advised to hold Dec. 1960 and Jan. 1961 open for auto 
manufacturers. They have been asked to accept no bookings for those 
months from any other organizations.... Show would be held in 400,000 
sq ft Cobo Hall, scheduled for completion Sept. 15, 1960. 

Chances of holding another industry-—sponsored show in New York City 
are slim.... Industry encountered some difficulties in putting on last 
show there.... Another reason is likelihood that General Motors again 
will hold its traditional Motorama show in that city after debut of '60 
car models. 


Ford And Chevy Battling For First Place 


BOTH CHEVROLET AND FORD ARE ONCE AGAIN in a saw-—tooth race for 
first place in sales.... It's a tight contest.... Chevrolet is leading, 
at last count, but by only 12,000 units.... By comparison, Chevrolet 
last year led its opponent by some 50,000 cars. 

Ford wound up the first quarter with one of the best sales records in 
history.... Went into month of April with a 20 per cent hike in produc-— 
tion over its original schedule.... Ford's sales during first quarter 
topped comparable 1958 period by more than 119,000 cars. 


Sales And Production Figures Upset 


AN EXAMPLE OF HOW AMERICAN MOTORS and Studebaker-—Packard have upset 
the sales and production applecart of other car companies this year is 


seen in a report from Cadillac.... Retail sales of the GM division for 
first quarter were reported at an alltime high... Production for quarter 
was up substantially over same three months of last year.... Yet Cadil-— 


lac's share of industry's production fell under last year. 

All other GM divisions, with exception of Pontiac, took a smaller 
share of market.... Ford also helped put a dent in GM's production 
share, which dropped to 50 per cent from 56 per cent in 1958 quarter. 
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General Motors Protests Subpena Of Records 
ATTEMPTS BY THE U.S. JUSTICE DEPT. to subpena records of General 


Motors will be argued in New York May 18.... Government lawyers assert 
they need the records in connection with a grand jury antitrust law 
investigation. 

General Motors protests that it would have to dig out some material 
dating back to 1929.... Its lawyers will argue for dismissal of the 
subpena. 


Chevrolet Searching For Name 


CHEVROLET IS NOW IN PROCESS of selecting name for 
its forthcoming economy car.... Two names now being 
considered tentatively.... They are "Invader" and 
"Convair."... Chances are, that neither of these may 
appear on nameplate when car debuts.... Division is 
still screening other names.... Wants to select one 
that is more impressive. 


Regional Auto Show Dates Announced 


SOME REGIONAL AUTO SHOWS around country may be held on later dates 
than was true in past.... One reason is that dealer groups would like to 
accommodate all of upcoming small cars from Big Three.... Some will 
make their debuts after standard ‘60 cars hit market. 

There is also a feeling among some dealer groups that auto shows 
should be delayed until February or thereabouts. This would give a shot 


to spring buying season.... Last year most of the larger regional shows 
were held in November.... Detroit auto dealers have decided on Feb. 6-14 
for their 1960 show.... Last event was held in November...Philadelphia's 


Auto Show will be held November 14-21. 


Ford Dropping One V-8 Engine in 1960 


FANTASTIC COMEBACK OF SIX-—CYLINDER ENGINES spells end of at least 
one once-—popular V-8 engine... That is Ford's 332 cubic inch V-8 which 
is being dropped for '60 because of poor sales.... There is a possi- 
bility that Mercury may pick up this engine for its 1960 line.... 
but that hasn't been decided yet. 

Another reason engine is being discontinued is that company feels 
buyers want either strictly economy or horsepower, and no inter- 





mediate.... The 332 has been an "in-between" engine.... Offering 

more economy than larger engine but less horse power.... Incidentally, 

Ford's hot 352 cubic inch job will be offered in more versions next 

year. . 


NADA Lining Up Support For Territorial Security 


TERRITORIAL SECURITY CONTINUES to be an important subject to 
NADA.... In April, association was lining up sponsorship for new 
legislation in this field. 

Another issue on which NADA believes some progress will be made is 
tax treatment of dealer reserves.... House Ways and Means Committee 
Chairman Mills, D., Ark., sponsors H.R. 4518, a bill to give better tax 
treatment to dealers. 
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Car Sales Lag In Medium-priced Field 


SALES OF CARS IN THE MEDIUM—PRICED CLASS continue to weaken.... 
Only strong link in the group is Pontiac.... It has now nailed down 
fifth place.... It is certain to remain there unless Buick, which 
plummeted from that position, rebounds. 
Pontiac is only mid-priced car to increase its share of the market.. 
Division has edged up to better than 6 per cent of market 
from 5.6 per cent last year at expense of Buick, which has dropped 2 


percentage points.... Buick has now dropped to 7th place.... This spot 
held by Rambler until recently. 
Pontiac's March sales were highest since December, 1955.... The 


spurt boosted Pontiac's first quarter sales by more than 52 per cent 
ahead of like 1958 period. 


Improvement Seen In Upkeep of D.C. Cars 


UPKEEP OF CARS IN DISTRICT OF COLUMBIA becomes a little better.... 
In latest year, 203,557 vehicles were inspected.... On first check, 49.6 
per cent were rejected.... Compared to 51.1 per cent a year earlier. 
Chief causes of trouble on all classes of vehicles were headlights, 
rear lights, steering, brakes, in that order.... But for cars only 
18.8 per cent had defective headlights; 16.3, rear lights; 13.2, 
brakes; and 12.5, steering. 


AMC And S-P Riding High 


AMERICAN MOTORS AND STUDEBAKER—PACKARD continue to 
beat their chests.... Publicity being given the Big 
Three car makers on their plans for small cars has 
failed to abate Rambler-—Lark sales.... On the contrary, 
it appears to be helping two companies sell more cars. 

The two companies, combined, accounted for nearly 10 
per cent of industry's car production during the first 





quarter.... Compared with slightly more than 4 per cent in like 1958 
period.... Both are producing at record production rates.... (AMC, 
incidentally, was topped by only four other makers in production through 
April.) 

To match high rate of orders, AMC last month hiked Rambler output 
to 40,500 units.... A 14 per cent increase over the record level set in 
March.... This marked the 9th production increase for AM this year.... 


S-P also was revising its production schedules.... It is going to a 45- 
hour week first of April. 


V-6 Engine For Trucks Coming 


A V-6 GASOLINE ENGINE FOR COMMERCIAL VEHICLES will be announced by 
major truck builder soon.... Engine is about 12 inches shorter than 
present V-8's.... This will allow the manufacturer to decrease the 
bumper—to—back-—of-—cab dimensions. 

Possibilities of adopting engine to passenger cars are remote.... 
V-6 gas engines for autos have been kicking around experimental labs 
for long time.... None has been perfected to make it feasible and 
economical. 
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Upcoming Small Car To Woo Women 


REAR PASSENGER SPACE IN ONE UPCOMING SMALL U.S. CAR will be put to 
fullest use, if the maker has his way.... Among features of this car 
will be a seating innovation which permits converting rear compartment 
into a play pen for tots.... Company will stress the utility theme, woo 
women in particular, with advantages of its compact vehicle for city 
driving-shopping, hauling children to school, other errands. 


Little Change In Tax Revenues On Auto Parts 
TAXES ON AUTO PARTS AND ACCESSORIES brought government little more 


in 1958 than in 1957.... New figures on last year's taxes show increase 
was $164,000.... And taxes collected on tires were lower by $20 million, 
compared with 1957. 

Gasoline taxes more than made up for that loss.... Gas taxes came to 


$1.656 billion in 1958, as against $1.626 billion in 1957. 


AMC Interested In Electric-Powered Car 


INTEREST GROWING IN ELECTRIC—POWERED CARS.... At least 30 small 
firms now are producing battery-powered autos.... Detroit is starting to 
tinker with them also. 

Latest to announce one is American Motors Corp.... Corp. is launch-— 


ing long-range development program jointly with Sonotone Corp., 

New York electronics firm. Strictly experimental, the car is powered 
by a sintered—plate, nickel-—cadmium battery.... It is expected to last 
life of auto.... Chief drawback of electric cars: they have to be re—- 
charged after less than 100 miles of travel. 

Main purpose of program, according to AMC President George Romney, 
is to see if a more efficient automobile might result.... Research 
program will seek answers to such fundamental questions as cost, economy 
of operation, performance, vehicle size and weight. 


Information On Driver Behavior 


AN AUTO DRIVING SIMULATOR is run by Cornell Aeronautical Labora— 
tories under government sponsorship.... This device reproduces many 
driving situations. 

It may yield new data on: Car design as related to driver behavior.. 

Effects of drugs, illness, fatigue on drivers.... Driver reaction to 
high-risk situations. 


Chrysler's "State Of-the-Union" Message to Dealers 


CHRYSLER CORP. WILL DECIDE, BY END OF YEAR, whether to enter 
financing field.... In a "state-—of-—union" message to dealers recently, 
Chrysler President L. L. Colbert indicated that such plans are still 
being considered. But no decision has been reached yet. 

Touching on other matters, Colbert said, that, contrary to some 
reports, company has not yet made up its mind which of its dealers will 
merchandise upcoming small car.... If approved, scaled-down, compact 
car would go into production in November. Will be put on market in 
December, he reported. 
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Imported Metropolitan "1500" is available in con- 
vertible and hardtop models. Unitized body con- 
struction is used. 


New improvements added 
to Metropolitan “1500” 


Changes include a new outside trunk lid, 
larger tires, and new seating adjustments 


been made in American Motors’ im- A-55 four-cylinder overhead valve engine (55 hp). 

ported Metropolitan “1500” models. 
Changes include a new outside trunk lid, side 
window vents, a new _ seat-adjustment 
mechanism, improved seat cushioning, and 
larger tires. The Metropolitan, available in a 
hardtop and convertible model, is produced 
in England to American Motors’ specifica- 
tions. 

A new top-opening exterior trunk lid has 
been incorporated in the Metropolitan models. 
This provides greater accessibility. The pres- 
ent trunk access through the folding rear 
seat-back is being retained. This dual-opening 
feature permits access to the trunk without 
stepping outside the car. 

(Continued on page 104) 


( y been functional improvements have Metropolitan "1500" is powered by BMC Austin 
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Motor Age’s Shop of the Month 


Coveted Shop of the Month Award 
this month to Michigan volume shop 
that has wheel alignment as specialty 


Displays and 
Modern Equipment 
Build a VOLUME SHOP 


A diagram of Roy Wetmore's shop is shown below. 
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Roy's unusual spinning wheels display has attracted 
customers into his shop for 30 years. 


Customers receive immediate attention when they 
drive in at Roy's place of business (upper right). 


HERE has to be a good reason when 
people will drive as much as 50 miles 
to patronize a certain shop. Roy Wet- 
more’s way of doing business is just such a 
good reason for automotive customers in and 
around Ferndale, Mich. Ferndale is a nearby 
town to the city of Detroit. Roy Wetmore, left, confers with 
Here Roy Wetmore services as many as Carl Van Werel, foreman & 
3500 cars and trucks a year. In his Ferndale manager. 


shop, Roy sells annually about $90,000 worth 
ner i coca rau ste : “% Truck wheel balancer and 4-wheel balancer 
of retreads, new tires, and used tires. His 


body shop handles about 300 cars and trucks are important pineen 08 oxiammant De ip, 
yearly. Totaling up, Roy’s shop volume hits 

around the quarter of a million dollar mark 

annually. 

The Wetmore Service Shop has built its 
volume by concentrating on a specialty and 
doing it well. Service is largely limited to 
brake repair, wheel alignment, wheel balanc- 
ing, and body repair. History of the business 
reaches back some thirty years when Roy— 
with one employee—began doing collision 
repairs. Soon he included wheel alignment as 
an advertised feature. 

(Continued on page 78) 
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: a . “ » Mechanical Story of the Month 
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Brake Service Tips to use 


after “PULLING ALL FOUR” 


Once the four wheels and the drums are removed, a 
careful inspection of brake lining and components 
should reveal opportunities for service selling 


ever they are adjustable. lives up to the motto of “Pull All Four” 
will find many opportunities for getting 
brake service work. It stands to reason that 
when all four wheels and drums are removed, 
the mechanic has more incentive to look for 
the trouble spots in a car’s braking system. 
Brake Inspections and Adjustments: Once 
all four wheels and drums are removed, ex- 
amine the drums and brake shoe linings for 
wear or damage that would affect brake oper- 
ation. Avoid touching lining with greasy or 
oily hands. Add fluid to the master cylinder 
reservoir to bring the level to within '4” of 
the top of the filler neck. Use only approved 
type fluid. 
Jack up all four wheels, and check the park- 


Brake anchors should be properly set when- Ti Automotive Service Specialist that 
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Above: diagram of typical hydraulic system. 


Above is a special puller that is used for re- 
moving rear brake drums on Chrysler cars. 


By John K. Montgomery, Technical Editor 


ing brake cables for binding and to make sure 
the cables are not adjusted too tight. Cables 
that are adjusted too tight will pull the shoes 
off their anchor pin seat, preventing a proper 
adjustment. 

Before adjusting the shoes the drums 
should be at room temperature. If the shoes 
are adjusted when the drums are hot and ex- 
panded the shoes may drag as the drums cool 
and contract. If the car is raised on a frame 
contact hoist the emergency cables should be 
disconnected to prevent the parking brakes 
from becoming partially applied due to the 
rear axle dropping. Adjust the shoes against 
drum until the wheel drags, then back off 10 Below is pictured a special tool that saves 
to 12 notches so that the drum rotates freely. time when used in the removal of grease caps. 

Brake-Pedal Adjustment: The brake pedal 
free travel should be checked on all jobs. Too 
little will cause the brakes to bind, too much 
play will give a low pedal. 

Bleeding the Hydraulic System: When any 
part of the hydraulic system has been discon- 
nected for repair or replacement, air may get 
into the lines and cause spongy pedal action. 

The system should be bled to expell all air 
from the brake cylinder and lines. 

The system can be bled manually or with 
pressure bleeding equipment. 


View of a Bendix rear brake. All of the springs 
should be checked for proper tension amounts. 


To Bleed Manually: 


Bleed the longest lines first, making sure 
(Continued on page 98) 
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Merchandising Story of the Month 


“i Want A Satisfied Customer— 


On A Permanent Basis’”’ 


Authorized Brake Service, St. Louis employees total 


more than 300 years of brake work experience 


bined ambition with a little experience 
until today when Authorized Brake 
Service in St. Louis, Missouri is one of the 
nation’s most successful brake and front end 
service organizations, a philosophy of busi- 
ness has evolved. This idea of business could 
be applied to many firms. 
Emge today has more than 30 skilled em- 


( y bine 1930 when Howard Emge com- 


Howard Emge shown at desk checking records. 


ployees with a total of more than 300 years 
of brake work experience. He uses the best 
quality materials he can find. But the phi- 
losophy of his business goes much further 
than that. Emge is a Number One salesman. 

“T want a satisfied customer—on a perma- 
nent basis,” Emge says. “I don’t believe a 
suitable profit can be possible when you have 
to waste your time and efforts with come- 
backs. Why not do the job right the first 
time?” 

Almost 29 years ago, Emge started his 
business by working on a Packard. He slid 
the jack into place, hoisted the Packard and 
busily started removing the front wheel. He 
removed the lugs—and the wheel came off. 
Seventeen-year-old Howard had pulled the 
front wheel from a rear-brake Packard! 

“A lot of lugs have come off the wheels 
since then,” Emge smiles. ‘And a lot of hard 
experience.” 

Emge strongly believes in owners being 
managers, in skilled employees doing the 
job. This, he says, goes for smaller shops as 
well as the large ones. 

“Small business has the same problems,” 
Emge says, “size is the only difference. Too 
often owners of the small shop work overtime 
doing shop work when he should be putting in 
time on management problems.” 
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Brake adjustments being made while car is on lift. 


For example, Emge deplores the hiring of 
a “‘fix it’ type of employee. 

“A skilled mechanic is cheaper in the long 
run. Have a continuous training program 
going—and always work with the idea of 
putting the unit and related parts back into 
new condition,” he says. 

He has strong feelings about this business 
of warranty—and it’s been a major source 
of success for Authorized in St. Louis. 

“Many customers feel that when work is 
done on any part of the system, you are re- 
sponsible for warranty on the complete unit,” 
Emge says. And he urges shops to “protect 
yourself and your reputation by doing a com- 
plete check-up on all related parts. Make a 
note of all parts checked that show no sign of 
trouble—but may go out at any time.” 

As an example, he might make the note on 
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Outside of Emge's shop, signs advertise brake 
service work and help bring in new customers. 


his statement: “Master cylinder not leaking 
now.” By keeping this on an invoice that is 
filed, he has ready reference to it at any time, 
and when a customer shows up with a com- 
plaint, he merely refers the customer to the 
invoice. 

He believes strongly in aggressive mer- 
chandising—selling his firm to the public. 
Using varying forms of advertising (includ- 
ing newspaper and direct mail), he believes 
advertising frequency is important. 

(Continued on page 106) 


THE FORMULA FOR VOLUME 
AT HOWARD EMGE’S SHOP 


1. Skilled employees—and a continuing 
training program. 


2. Use of only the highest quality ma- 
terials. Give the customer his money's 
worth to full measure. 


3. Let the specialist solve the problem. 


4. Aggressive ew Use ad- 


vertising and personal sales efforts. 











WHY PULL 
ALL FOUR? 


For your protection as well 





as your customers, Pulling By James L. McGovern, Jr. 


Replacement Sales Manager 


7 : Raybestos Divisi f Ray- 
Four Wheels will pay off! india. 
This mechanic after pulling rear drum found The brake lining wore on a taper. It looked 


leaky wheel cylinders and badly worn lining. fine on the outside, but thin on the inside. 











O dealer—regardless of how much 
brake work he uncovers—can afford to 
pull all four for FREE. When you take 

the wheels off, you have to make it pay off. 
And you can, because there is no other safety 
service your customers would rather pay for. 

Our company has long recommended thor- 
ough brake inspection. To make it possible 
we have developed, with the aid of leading 
industry authorities, 7-Point Brake Check: 
1. Pull front wheels inspect linings 2. Check 
brake drums 3. Inspect front wheel bearings 
4. Clean brake assembly 5. Check hydraulic 
system 6. Adjust brakes or recommend reline 
7. Road test brakes. 


Why Pull All Four? 


Not just to give a lot of dealers some extra 
income, I can assure you, but because it’s 
becoming increasingly necessary ! 

To understand why all four wheels and 


Brake specialist checks wear pattern on lining. 
Pattern shows the brake drum needs truing. 








Set of shoes was removed from rear-end of 
"98" Olds. Front brake shoes were good. 


drum assemblies should be removed for check- 
ing, lining, brake drums, hydraulic cylinder 
and grease seal inspection, just take a look 
at the factors that contribute to shorter 
brake lining life in both front and rear brake 
assemblies. 
—Increase in vehicle weight, horsepower 
and speeds, which add to brake and drum 
heat and thus cause shorter lining life. 
—Shrouded fenders, larger hub caps, and 
smaller wheels, which allow less cooling of 
brake and drum assemblies. 
—Automatic transmissions, which exer- 
cise much less retarding action on vehicle 
when braking. 
—Overcrowded and conjested highways 
that cause more frequent stopping per num- 
ber of miles driven. 
—Rear brake linings that wear out fast 
because parking brake cables are frozen, 
sticking or improperly adjusted. 
—Decreasing difference in work done by 
front and rear brakes, which means that 
rear brakes now do more work than they 
did in cars of the past. 
(Continued on next page) 
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WHY PULL ALL FOUR? 


Continued from preceding page 


Technician at right is taking a check of 
the engine vacuum at power brake cylinder. 








Al Parsons, shown above, owner of Modern 
Motors, says, "We can't afford to take a 
chance and reline only fronts. Why? Because 
chances are the rear brakes are in trouble 
too." (Pictures for this article were taken 
in Al's modern Philadelphia repair shop.) 


Al Parsons is proud of his special brake tool 
board. It keeps tools available at all times. 


—Increase in number of cars equipped with 
power brakes, which allow the driver to 
stop the vehicle with more effortless brak- 
ing. 

Three vital points to keep in mind: 

1. There is a popular fallacy that the front 
brake linings wear out on all cars about 60 
percent as against 40 percent for the rear 
brake linings. This is no longer true because 
brake designers have reduced the ratio today 
to where it is approximately 56 percent front 
wear to 44 per cent rear wear. Wear is being 
equalized, and rear brakes are beginning to 








|| ~ BRAK 
v WINDSHIELO 
» REGISTRATIO 











need attention almost as fast as the front 
brakes. 

2. Because of this belief that the front 
brakes wear out much faster, and because 
many dealers thus pull only the front wheels 
on a brake check, a great many cars get only 
the front relined. 

3. Linings can be broken, cracked, oil 
soaked or worn unevenly on the rear shoes as 
well as on the front, and the car owner that 
permits a dealer to reline only the fronts and 
not examine the rears is probably in for a 
nice repair bill the next time around. 
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Auto Industry’s problems 
CAN be SOLVED 


HE problems facing the automobile in- 

| dustry can be overcome if “dealers and 

manufacturers alike are willing to pay 

the price.” So stated Herbert L. Galles, NA- 

DA president, in a speech earlier this year. 

He was speaking before the annual legisla- 

tive and business meeting of the South Caro- 
lina Automobile Dealers Association. 

Mr. Galles—elected this year to head the 
National Automobile Dealers Association—is 
himself an Albuquerque, N.M. dealer. In his 
address to the South Carolina group Mr. 
Galles noted that “‘the problems we face are 
not out of line in comparison with those our 
industry has faced during its sixty-odd year 
history.” 

He went on to say that “many of us can 
remember the taunts and ridicule of the 
‘horseless carriage’ age; the so-called ‘get out 
and get under’ accusations; the problem of 
instruction operations, and the repair and 
service difficulties.” 

Mr. Galles then underscored that “all of 
these problems, which may have seemed in- 
surmountable at the time, have succumbed to 

(Continued on page 62) 
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H. L. Galles, son of 
a 30-year member of 
NADA, was secretary 
of NADA before his 


election as president. 














NEWS FLASH 
James C. Moore, gen- 
eral counsel for the 
National Automobile 
Dealers Association, 
has been chosen as 
NADA executive vice 
president. Mr. Moore 
joined NADA in 
1950. 








31 








ee Fn 
ree wer asr r . 
BH wank unto watases Vn TOC LS Mee mnie 9. 
AME BRAVE fre, @Gmmir Aes, v to 
> ; ¥ 


sel 


Bhs 
+ t Tere wee a, 
¥ 
a 1 -—Tr ee as a 
* 


a. 
* 


BAM MA Trt & 
a ee 


are i ee a 
Tet r MOT hr x FF 


CI LI 4s ae 


tl tl ed a ee 


Some take time to pause and contemplate. These motor- 
ists are attracted to this hill in North Carolina to read 
the world's largest Ten Commandments. Each concrete 
letter is 5 feet high and 4 feet wide! 


With a truck load of 
old tires, Marshall 
Beasley of Rochester, 
N.Y. had a flat. And 


guess what? No spare. 
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Seeming to be suspended in space, Judy 
Scott, Silver Springs, Fla., enjoys bounc- 
ing on a trampoline. This bouncing beauty 
has also won several beauty contests. 


Driver of this 1910 Cadillac Roadster 
decided to go for a spin. Reportedly, 
he was observed speeding in a 30 wile 
zone. The arm of the law managed to 
catch up with this swift antique Cadillac 
and issued a summons. 


Sorry fellows, no more room! Twenty-one 
girl students at Long Beach State College 
are jammed in or on a small foreign-made 
auto. They wanted to “expose the foolish 
antics" of the college boys around the 
country who have been packing themselves 
into phone booths. 
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Covering protects hood while spreading out the 
necessary tools to complete the job. 


AOTO 
AGE 


Body Shop Story of the Month 


REPLACING WINDSHIELDS 
on ‘55-‘56 Chrysler Models 


around the windshield, care should be 

taken to properly cover up the hood of 

the car, and any other part of the car that 
could be scratched. 

Remove the sun visor on cars so equipped. 

Remove the visor center cap and molding, to 

post attaching screws. Use care to prevent 


Bein attempting to do any work 


damage to door post seal while you work. 

Tap visor rearward with rubber mallet 
while lifting visor off roof panel brackets. Re- 
move side moldings. Lift upper horizontal 
molding out of weatherstrip. Remove wiper 
blades and pivot bracket. Remove lower mold- 
ing. Then turn clips on cowl to a 90 degree 
angle to allow glass removal. 
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Removing screws holding side chrome molding. 


You can make the removal 
and installations of wind- 
shields easy and profitable 
by following this simple 
and easy procedure 


Removing and Replacing The Glass 
Unlock the weatherstrip with special tool 
or wedge all around the windshield. When re- 
moving the glass from the weatherstrip, it 
may be necessary to wear gloves to protect 
the hands. Remove the glass by exerting 
pressure from inside the car at either corner 
to force glass out of the weatherstrip. When 
(Continued on page 106) 
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Spooning the weather strip out over the glass. 


Installing left side of the windshield molding. 





35 











MOTOR AGE CLINIC 





—— CLEARING 
HOUSE 


Cutaway of Ford Engine Showing Oil Flow 


Fords Having Trouble 
Getting Oil To Rocker Arms 
We have trouble with Ford 
and Mercury V8 jobs getting oil 
to the rocker arms. Some on one 
side and others on both banks. 
We understand the oil comes up 
from #3 cam bearing. How large 
is the passage that feeds this 
cam bearing? If there is excess 
wear here would it starve the 


rocker arms? We can blow in 
clear through from one side of 
the block to the other when 
rockers are off, but not a drop 
of oil can we get. Can you show 

us the oiling set up on these? 
A. D. “Huck” Stuehn and Son 
Fisher, Ill. 


T HE oil does feed from #3 
cam bearing and if it is 


worn, the oil will not reach the 
rocker arms. If you were to re- 
move the oil pan and make an 
oil pressure test, you would find 
an excessive amount of oil com- 
ing from the camshaft bearing. 
Replacing the bearings should 
correct your trouble. 


1957 Dodge Has 
A Brake Problem 


I am having trouble with the 
brakes on a 1957 Dodge Coronet 
with center plane brakes. When 
the brakes are applied, it pulls 
to the left. This car has been like 
this from the first day it was 
taken from the dealer. It has 
been back to the dealer several 
times. The brake shoes were re- 
placed, the drums dressed, but 
it was not remedied. It then came 
into my shop for repairs. I 
ground the brake shoes, dressed 
the drums, replaced the front 
brake hoses, checked the lines 
for pinches and kinks. They were 
ok. I checked the backing plates, 
flushed and bled the brake lines. 
The left front brake still grabs 
ahead of the others. Can you tell 
me the remedy? 

Lloyd Jacobsen 
Iron River, Michigan 


T HIS is not a common com- 
plaint on these cars. I no- 
ticed in your letter that every- 
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for troubleshooting, 4 


thing was replaced but the shoe 
return springs. I would try a set 
of new springs on both front 
wheels. It may help your condi- 
tion. Also the front end align- 
ment should’ be carefully 
checked. If the above suggestions 
fail, the trouble might be due to 
a misaligned backing plate in 
which case a new backing plate 
should be installed. 


Wants To Put Buick 
Dynaflow In A 753 Olds 
1953 Olds which 
came equipped with Dynaflow 
transmission. This transmission 
went bad recently. I would like 
to know if a 1953 Buick Dyna- 
flow will fit? 

Indianapolis Subseriber 


I have a 


7 ES, the 1953 Buick Super 


transmission will fit provid- 
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BY JACK MONTGOMERY. TECHNICAL EDITOR 


ing certain changes are made. 
Everything is interchangeable 
except the bell housing and the 
front cover. Use the front cover 
and housing from your present 
transmission. Then remove the 
universal joint from the Buick 
transmission and _ install the 
Oldsmobile rear housing. 


Brake Problem With 
1953 Ford Truck 
I am having trouble getting a 
brake pedal (without pumping 
it a time or two) on a 1953 Ford 
truck (F-8). We relined brake 
shoes and rebuilt wheel cylin- 
ders. The trouble seems to be 
air in the rear wheel cylinders. 
By blocking the brake line out at 
rear axle housing brake pedal is 
perfect. Master cylinder and hy- 
drovac have been changed with 
no luck. 
Leslie Boyer 
Hemalite, Mo. 


SINCE the pedal builds up 
with the rear shoes blocked 
off, your trouble is probably due 
to the shoes not fitting the drum 
contour. I would suggest remov- 
ing the drums to check the lining 
wear pattern. It may be neces- 
sary to contour grind the lining 
to insure full contact to the 
drums. 


Olds Rides Hard After 
Installing Front Shocks 
We have a 1954 Olds 98, which 
has rebuilt shock absorbers on 
front of the car. Since being in- 
stalled the car rides very hard. 
We have taken out pins which 
were put in erooked. Nothing we 
have done has helped. Could 
wrong valves be in shock ab- 
sorbers? What can we do to help 
the situation? We have used the 
same shocks on other cars with 
no trouble. 
Andrew J. Johnson 
Scottsburg, Ind. 


WOULD suggest checking the 
front springs as they may be 
sagging and dead. If the springs 
look ok, then I would suggest 
changing the valves in the 
shocks. These valves are avail- 
able from your dealer. 





37 








What unknown force stalled 
“Old Reliable” at exactly the 
same spol each day? Tommy 
thought he had the answer. 
But did he? 


By William M. Montgomery, Associate Editor 


LD Mr. MacClintock’s pride and joy 
QO had been assigned to Tommy Winter’s 
hands. It was a 1946 Dodge. Even at 
the ripe old age of thirteen it still looked in 
good shape. Tommy gunned the engine. “Still 
sounds in good shape too,” he murmered to 
himself. Pop O’Neill gave this job to Tommy 
after explaining Mr. MacClintock’s tale of 
woe to him. 

“Seems that MacClintock’s car had been 
actin’ mighty strange for the last couple of 
days, Tommy,” Pop said after MacClintock 
had left. ‘“‘He claims that ‘Old Reliable’ has 
begun to let him down. Shame, too, after all 
the years that he’s held on to it.” 

“‘What’s his trouble, Pop?” asked Tommy. 
“Don’t exactly know,” Pop replied, scratching 
his head. ‘From what MacClintock has said, 
its been stalling on Brewster Hill, opposite 
the auto junk yard these last two mornings. 
For no apparent reason. Unless—,” Pop 
smiled mischievously, “Its gettin’ old and 
wants to rest.” 

Tommy laughed. “Pop, you sure are a card. 
I bet I can find the trouble in no time flat. 
After all ain’t I your number one tune-up 
specialist?” Tommy felt a little proud of 
himself after successfully finding the trouble 
in the problem car of Miss Emilene, the school 


re es. 
C 
— bl Sunt ent a al 


RPA 
ie 


; Jen 
. 
(aye 4 , 7) 
\ ae er Wy 
“fe 


‘sr 
4 4 


‘ ‘ 


teacher. When she drove off in the car that 
he fixed she actually smiled and thanked him 
which was really something, considering her 
reputation for being a fuss-budget about her 
car. 

“Don’t be too sure of yourself, young man,” 
Pop cautioned. “You never know what prob- 
lems you might run into until you’ve lifted 
the hood of a car. But, go to it with MacClin- 
tock’s ‘Old Reliable’ and find out what’s wrong 
with her. She’s all yours, Tommy.” 

Tommy jumped in. Stepped on the starter 
and let the engine idle for a while. Occa- 
sionally he would gun the engine. He listened 
intently for anything which would indicate 
trouble. “I’ll give it a fast onceover and find 
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Old Mr. MacClintock was baffled. This was the second morning that 
"Old Reliable” had let him down. Right in front of the junk yard, too. 


Teaches Tommy A Lesson 


the trouble in a jiffy,’”’ he mused to himself. 
“If I give it a fast tune-up Pop will really 
think that I’m more than earning my weekly 
salary. In fact, maybe I’ll get me a bonus or a 
raise,” he daydreamed. “After all I’m the 
tune-up expert around here, aren't [?” 

He sidled “Old Reliable” up to his tune-up 
bench and proceeded to give it his most ex- 
pert tune-up diagnosis on the scope. Every- 
thing seemed to check out OK. He adjusted 
the carburetor. Cleaned the points and spark 
plugs. When he had finished he smiled with 
satisfaction. “I don’t see how this car can 
stall again, after this expert attention that 
I’ve given it,”’ he thought to himself. 

Pop, who had just finished a major over- 
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haul, wandered over and wiping his hands on 
a clean cloth, asked, “How’s it coming, 
Tommy? Running into any trouble?” 

Tommy, feeling cocksure of himself, re- 
plied with a grin, “Nah. I checked everything 
out OK. Mr. MacClintock’s pride and joy 
should purr like a kitten when I start it up.” 
He stepped on the starter and it did, much to 
Tommy’s relief. 

“Sounds pretty good to me,” said Pop, 
cocking an ear at the throbbing engine. “If 
you're sure that you’ve checked everything 
thoroughly with the scope, then I’d say that 
we can return ‘Old Reliable’ to her owner.” 

Pop glanced at his watch. “Golly, Tommy, 

(Continued on page 68) 





More “LAID DOWN” Engines 
fo vie at INDIANAPOLIS 


This year s 500 mile thriller at Indianapolis 
Speedway will again be a Meyer and Drake derby 


OAR of the race cars will soon be heard 
again. The buzz boys and the cars are 


all tuned up for the 43rd annual 500- 
mile speed classic at Indianapolis on Memorial 
Day. 

About 61 cars will enter. But only 33 of 
the fastest cars will get into the race. It will 
probably take a sizzling 143 mph average to 
get a starting spot. Prize money: $300,000. 

Don’t be surprised to see a new one lap 
record of 149 mph. With good track condi- 
tions, speed for the race should average 137 
mph—a record. 

Years ago, getting a car ready for the 500- 
miler was shrouded in great secrecy. De- 


At left: Engine of this car protrudes on left side 
of the car some nine and one-half inches. 


Below: George Bignotti points out where idler arm 
will be installed to support the drag link. 
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o,@ 
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This Watson-built car uses a short 
block 220 cu. in. engine. 


Note difference in offset between radius 
rods and frame rails in this R.A. Special. 


signers and builders generally posted a “No 
Admittance” sign on their shops. But today 
everybody talks quite openly about what 
they’re reading for Indy. 

Why is it so? Most of the cars showing up 
at the track are alike. So why keep it a 
secret ? 

Success at the track is based pretty much 
on a good driver, a good mechanic, good pit 
crew, and a lot of good luck. And, of course, 
about $30,000 to start up a unit. 

However, in the drive for gold and glory, 
the race is sure to be packed with thrills. 


Chilton's MOTOR AGE ®@ May 1959 


Hilborn fuel injectors 
for the V8 Novi engines. 


A. J. Watson points to 
block used in his car. 


Another view of Racing Associates Spl. 
Mechanic holds plumb line showing center. 


By R. Raymond Kay 


George Salih certainly started something 
in 1957 when he brought his Belond Special 
to the track. The engine was lying on its 
right side at an 18 deg angle from horizontal. 
The car won the race. And did it again last 
year! 

If the Belond Special wins again, it will be 
the only car ever to win three vears in a row 
—in fact, the only car to win three times. 

“Laid-down’”’-engine cars took first, second, 

(Continued on page 72) 








Imported cars of countless descriptions vied with one another 


HEY came. They saw. They liked. This 

i about summed up the public’s reaction 

to the International Automobile Show 
held at the New York Coliseum last month. 
Avid sports car enthusiasts, economy-minded, 
cost conscience family men and the “price be 
damned” connoiseurs of the luxury road 
cruisers flocked by the thousands to see the 
dazzling array of over 600 foreign cars. 

Cars from England, France, Germany, 
Italy, Sweden, Japan, the United States and 
even Czechoslovakia were exhibited. The ex- 
hibition building sparkled with the exhibits 
and unique and interesting settings were de- Germany's NSU-Sports-Prinz is a sleek four- 
signed to attract attention. The surging crowd seater sports car with a rear-mounted engine. 
was never in want for interesting displays to 
see. Each exhibit vied with another to draw 
attention to its car. Elaborate backdrops de- This Beachwagon was built for fun and was 
picting outdoor scenes from the countries in introduced by Continental Car Combine. 
which the cars were manufactured were 
shown. a 


ATINENTRL 
a 
(Continued on page 56) ih 
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LIKED.... 


fo attract the passing parade of buyers 


Aston Martin DB Mark Ill features engine 


with 8.6:1 compression and 3 carburetors. 


From Germany comes the Mercedes-Benz line. 
It includes sports car models & convertibles. 





Moretti Spyder, a 2-seat convertible, capable 
of over 90 mph. Averages 40 miles-per-gallon. 


Renault's Caravelle comes in 3 models. 
Coupe, removable hardtop and convertibles. 
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QUICK DIAGNOSIS 
of Service Complaints 


By William M. Montgomery, Associate Editor 


Customer Reports...... 


Unable to push start cars with Turboglide transmissions 


Mechanic 
Checks: 


a. Rear oil pump drive pin broken or 
missing 


Clutch slippage on wide open throttle starts 


a. Low oil pressure due to leakage 


Mechanic b. Mechanical interference which 
Checks: will prevent forward piston from 
fully applying 


Grade Retard slow to apply 


a. Control linkage out of adjustment 
preventing manual valve getting 
grade retard position 

b. Low pressure resulting from leak- 
age 


Mechanic 
Checks: 


No Drive, Reverse normal, no Grade Retard 


Mechanic a. Reverse clutch not disengaged 


Checks: 


Grade Retard brakes violently 


a. Vacuum hose disconnected 
b. Vacuum modulator diaphragm 
ruptured 


Mechanic 
Checks: 


Shifts from standstill very slowly 


a. Check linkage to ascertain that 
shift lever is positioned by trans- 
mission detents 

b. Leakage in hydraulic system 


Mechanic 
Checks: 








ao 


. Forward clutch facing failure 
. Front pump priming ball seating 


poorly causing excessive leakage 
& low oil pressure 


. Mechanical interference of grade 


retard position 


. Glazed grade retard plates 


. Hose disconnected 
. Forward clutch not disengaging 


. Front pump priming ball seating 


peer 


ront pump side clearance exces- 
sive 
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SECOND TURBINE DUAL ONE-WAY CLUTCHES 


DRIVE RANGE 


FIRST TURBINE a ee 


REVERSE 


THIRD TURBINE CONE CLUTCH 










HILL RETARDER 
DISK CLUTCH 





















REAR PLANETARY GEAR SET 
FRONT PLANETARY GEAR SET 


VARIABLE PITCH 
STATOR ENGINE DRIVEN PUMP 


CUTAWAY DIAGRAM: TURBOGLIDE 
Customer Reports...... 


Shifts from standstill very fast and harsh 


Mechanic a. Vacuum modulator diaphragm c. Excessively high idle speed 
Cheshe: ruptured d. Defective neutral accumulator 
ali b. Vacuum hose disconnected spring 


Excess vibration in "Neutral" 


Mechanic a. Converter & flywheel not in proper 
Checks: alignment 


No drive in any selector position & cannot load engine 


Mechanic a. Low oil level d. Front pump priming ball not seat- 
Slant: b. Front pump defective ing 
= c. Front pump assembled backward e. Defective converter pump 


No drive except in Grade Retard & cannot load engine 


Mechanic a. Both overrun clutches assembled 
Checks: backwards 


No drive except in Grade Retard & Reverse. Cannot load engine in drive 


Mechanic a. Outer overrun clutch assembled b. Forward & neutral clutch not ap- 
Chaska: backwards plied due to leakage in forward 
sa cia clutch hydraulic circuit 


Chilton’s MOTOR AGE ®@ May 1959 45 




















oadwmets 


THERE’S PROFIT IN THESE ITEMS FOR YOU 


310. Saf-T-Brake Valve 

Saf-T-Brake Valve Co.: Saf-T- 
Brake Valve has been introduced. 
It is a self contained unit de- 
signed to protect the hydraulic 
brake system from sudden and 
complete failure due to a rupture 
in one of the brake lines, flexible 
hoses, or wheel cylinders. This 
unit, according to the manufac- 
turer, divides the existing brake 
system into two parts (front and 
rear). As long as the brake sys- 
tem is intact, it operates as one 
complete system. If a rupture 
should occur in any part of the 
front section of the brake system 
the valve automatically blocks off 
that section as the driver pumps 
the brake pedal. If instead the 
rupture should occur in the rear, 
that section will be blocked off. 
This automatically restores pedal 





and gives braking power on the 
two remaining wheels. 


3Il. Space-Saver Racks 

Gascoignes Industries, Inc.: Kee 
Klamps, slip-on malleable iron 
fittings according to the manu- 
facturer make it possible to con- 
struct tailpipe, exhaust pipe, and 
muffler racks quickly and easily 
with ordinary 1” or 1',4” pipe. 
These racks can be assembled in 
a matter of a few hours. No weld- 
ing, threading, drilling, bolting, 
nailing, or sawing is necessary. 





Clamp-on dividers for the sepa- 
ration of stock in the horizontal 
or vertical positions are avail- 
able. Six basic designs including 
the new cradle type, short tail- 
pipe and exhaust pipe rack for 
horizontal storage, are available. 
Racks are available with pre- 
assembled frames and connect- 
ing rails. 


32. 


Air Conditioner 
Servicer 








Kent-Moore Organization, Inc.: 
A portable, air conditioner 
charging-checking station for 
automobiles is announced. The 
new K-M portable station com- 
bines a vacuum pump, Freon 
supply, gages, valves, and a five- 
pound metering-charging cylin- 
der which eliminates the custom- 
ary scale and hot water bucket. 
According to the company, it is 
not necessary to maintain a 
separate air conditioner service 
group as part of a garage service 
program. Evacuation, charging 
and gaging can be done on the 
car. Air conditioner service, the 
company states, is simplified and 


For more information on these profit-making products, circle postcard on page 119 
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reduced to a basic procedure of 
connecting two hoses and adjust- 
ing clearly labeled valves. 


313. Mat Washer 


Haverberg Auto Laundry Equip- 
ment Co.: An auto-mat washer 
is said to use steam pressure as 
well as brush action. Built to 
accommodate all sizes of mats, 
the washer operates on 110-volt 
current and can be connected to 
\4-inch water pipe and '4-inch 
steam pipe from steam cleaner. 
Steam pressure, brushes and de- 
tergents are used to clean the 
car mats and water is used for 
rinsing. Limp and ragged mats 
pass through the washer without 
tearing or tangling. The mat 
passes through the washer at the 
rate of one foot per 1'4, seconds. 


314. Cam Bearing Tool 

Dura-Bond Engine Parts Co.: A 
tool for installation of camshaft 
bearings has been developed. 
According to the manufacturer, 
the mandrels are all neoprene- 








covered. Neoprene sleeves elimi- 
nate the possibility of damage to 


babbitt bearings. The manufac- 
turer recommends this tool for 
all installations of its Dura-Bond 
“all-round” (solid type) cam- 
shaft bearing. The tool can also 
be used with split-type-bushings, 
but extra care should be taken. 


315. Tool Bex 
Kennedy Manufacturing Com- 


pany: A new tool box combina- 
tion has been developed. Named 
the “Kombo,” the kit is a dur- 
able, two-unit outfit on rollers. 
A heavy-gauge steel chest, the 


“Kombo” features spring-release 
drawer slides. Drawers can be ex- 
tended, even when fully loaded, 
without sagging. The top chest 
contains six drawers plus bottom 
storage area. Both units may be 
locked. They are available sep- 
arately and in combination. 


316. Protective Coating 

E. I. Du Pont de Nemours & Com- 
pany: A protective coating for 
the acrylic lacquers and “‘super” 
enamels has been developed. Car 
Shield is formulated for use dur- 
ing the first year to 18 months of 
car-life. It is said to enhance the 
high luster as well as to provide 
a water repellent surface that 
washes easier. It contains no 


abrasive. It is not intended for 
use as a cleaner. When the new 
auto paints begin to dull, a 
cleaner should be used prior to 
application of the new material. 
When chalking sets in after a 
long period, standard wax or 
polish should be used following 
cleaning. 


317. Battery Tester 

Fox Products Co.: A _ battery 
tester, model 200 SUPERTES- 
TER, is a chrome case fronted 
instrument which permits test- 
ing of 6 and 12 volt batteries 
through leads that clamp to bat- 
tery posts. Individual cell prod- 
ding is eliminated. The SUPER- 
TESTER checks the amount of 
charge in the battery (open cir- 
cuit), the condition of the bat- 
tery (under built-in load), and 
the car charging system. Each of 
these checks is indicated on a 
separate, expanded scale of the 
meter. The discharge load sup- 
plied by Model 200 is 90 amps 


for 12 volts and 180 amps for 6 
volts. 


318. Tire Repair Kit 

A. Schrader’s Son, Division of 

Scovill Manufacturing Co., Inc.: 

Repair of auto and truck tires— 
(Continued on page 107) 


For more information on these profit-making products, circle postcard on page 119 
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Car & Truck 
SHOP KINKS 


Rubber Ring Makes 
Handy Replacement Washer 


On the late family model 
Chrysler on which the large 
master cylinder cover is used, it 
is often found that the washer 
under the cover will curl up and 
make it impossible to put back 
on. If no replacement washer is 
handy a rubber ring such as 
used on a regular sized mason 
jar will make a perfect fit after 
cutting off the ear to make it 
round. Curt Weber, Weber Lub- 
rication Service, 303 N. Monroe 
St., Freeburg, Ill. 


Reworked Socket Used 
To Bleed Ford Brakes 


On the front wheels of ’57, 
’*b8 and ’59 Fords the brake 
bleeder fittings are located at an 
angle making the use of *¢ inch 
box wrench impossible. The only 
tool that will work is a *. inch 
deep socket *¢ inch drive, but 
then the brake fluid squirts out 
between the socket and extension 
and usually hits you in the eye. 
I solved this by taking a *% inch 
deep socket *< inch drive and 
drilling two 1% inch holes at right 
angles in it, then the fluid pours 
out of the holes and you can catch 
itin a pan. Henry E. Blaich, 1701 
Rhine St., Pittsburgh 12, Pa. 

(Continued on page 84) 


$25 


FOR THE KINK PAID FOR 
OF THE MONTH EACH KINK 


$7.50 


May's Kink of the Month: 
Supplying Oil to Rocker Arms 


fi TO ROCKER ARMS 





HEAD 
HEAD 
GASKET 
























| 
=a BLOCK 
COPPER LINE =v 
TO OIL FEED DRILL “Ea 
HERE 


N “short side pan”’ six cylinder Chevrolet 

engines sometimes there is a lack of oil 
to the rocker arms. I have found a simple, 
quick cure that eliminates pulling the head 
and replacing the head gasket. By removing 
the center head bolt on the spark plug side 
of the head and using an 8 in. long, *%, in. 
drill bit, the oil galley can be opened. This is 
done by drilling thru the bottom of this bolt 
to allow the oil to travel up to the head gasket 
opening. William Ruckstuhl, Jackshaw Chev- 
rolet, 543 East 185th St., Cleveland 19, Ohio. 
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Can you fill in the 


_ =’ 


price tags on these beauties ? 
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At $15.95, *22.95 and *27.95-—they 
look alike and they sell, sell, sell! 


You can’t see the difference in these three batteries unless 
you know the Exide Line for 59. The whole line has 
the same design! Smooth eye-catching lines! Tough resin- 
rubber containers! 

Because we believe the low-priced line doesn’t have 
to look low-priced, you'll find sales easier to make. The 
Startex is as good looking as the premium Ultra-Start. 
Yet it is priced—wet or dry charged (acid included) — 
at only $15.95 for all 6-volt sizes, $19.95 for all 12-volt 
sizes (even lower if you give a trade-in allowance). And 
it has a two-year guarantee. 

Exide batteries not only look better, they are better— 
with new engineering, new sizes. Special high-impact 
resin-rubber containers have thinner walls that permit 
an increased volume of electrolyte — for longer service. 
Submerged connectors stop power leakage. When you 
sell your customers a new Exide, they stay your customers! 

Now’s the time to switch to the Exide Line. Remember, 
we furnish the electrolyte for dry-charged Exides at 
no extra cost. For information, write: Exide Automo- 
tive Division, Dept. MA-5,Box 6266, Cleveland 1, Ohio. 


When it’s an Exide.. . you start making money 


Circle 354 on Inquiry Card, facing 3rd Cover 49 

















Still time to 
WIN! 
N! 
WIN! 


FIRST PRIZE 















(or a comparably priced U. S.-made car of your choice) 
The stunning LeSabre 4-door is the most popu- 
lar Buick. Equipped with heater and defroster, 
radio, white sidewall tires. Ultra-power Wildcat 
engine. Twin-Turbine automatic transmission. 
Delivered ready to drive. 


7 SECOND PRIZES OF AN 


RCA COLOR TV SET 


RCA’s sleek new Southbridge lowboy brings the ultimate in ‘‘Natural 
Living Color.”’ Color-Quick tuning, all controls lighted. Three-speaker 
Panoramic FM Sound setup doubles as a stereo speaker unit. 





a7 THIRD PRIZES OF A 747 FOURTH PRIZES 


PHILCO PORTABLE TV °F SPORT JACKET 


The new 17-inch-screen 





Philco New- Matic 
Slender Seventeener is 
as light and trim as a 
brief case. New-Matic 
Remote Control changes 
channels with only a 
squeeze. A rotating 39- 
inch antenna telescopes 
out of handle. 





New featherweight, 
weatherproof nylon jack- 
et is ideal for all sports. 
Bright new colors and 
smart cut make it the 
most versatile jacket 
you've ever owned. Zip- 
per front. Elastic back, 
Fully washable, 
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YOU WIN WHEN YOUR CUSTOMERS WIN IN THE 
DU PONT $100, 000 “LUCKY 7” CONSUMER CONTEST 


Here’s all you do: 


1. Ask your Du Pont No. “‘7’’ jobber salesman or mail the coupon below to 
order your Contest Promotion Kit, including Official Entry Blanks and 
complete contest details. 





2. When you receive your kit, be sure to put your 
name, your firm name and address in the cou- 
pon portion of the Official Entry Blank. This 
identifies you with your winning customers so 


you can win, too. Ol) PONT 
3. Hand out Official Entry Blanks to all your cus- AUTO 

tomers. The more you hand out, the greater PO 

your chances of winning. LI S H 


AND CLEANER 
You profit from extra sales, too! Winning 
customers also receive big bonus prizes when they 
have purchased a Du Pont No. “7” Product. This 
means sales are building to a peak as more and more 
people enter the contest. Make sure you have a full 
supply of all No. ‘ pa: Products ready. Order from 
your Du Pont No. “7” jobber salesman today! 





The Du Pont “Lucky 7" Dealer Sweepstakes is subject to 
federal, state and local regulations. Dealer Sweepstakes 
closes midnight, August 15, 1959. 





R. H. Donnelley Corp. 
230 E. Sandford Bivd. 
Mount Vernon, N. Y. 


BETTER THINGS FOR BETTER LIVING 
. THROUGH CHEMISTRY 


Rush FREE Du Pont ‘‘Lucky 7” Contest Promotion Kit consisting of: 
Official Entry Blanks, Display Material, Complete Dealer Sweepstakes Details. 


MAIL TO: 
DEALER NAME 


MAIL THIS COUPON 
TODAY to: 





ADDRESS 





CITY ZONE STATE 


(This will be used as your shipping label. Please print carefully.) 











FOR YOUR FREE 


DU PONT “LUCKY 7” CONTEST 


PROMOTION KIT 


MA-95 Contents: Merchandise—4th Class Matter 
This parcel may be opened for postal inspection if necessary. 
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WALKER — first through the years in muffler engineering... 
first in the use of rust resistant materials... 


first with merchandising that really “comes alive” for you. ... 


NOW LEADS AGAIN! 


MONITOR, with its high rating and powerful 
audience appeal, penetrates every local community. 
Walker is using the entire NBC network of 199 
stations. In your area, over your local NBC Station, 
Bob and Ray are sending car owners to you for the 
best muffler value in town. Your WALKER Certified 
EXHAUST SYSTEM SERVICE SIGN makes this 
powerful radio advertising your local advertising! 


WALKER “,," SILENCERS, 
MM ia a a i) a 






EXHAUST SYSTEM SERVICE 















WALKER Precision-Tuned SILENCERS, 
the most completely rust protected mufflers 
in the industry today are also original equip- 
ment on many of America’s leading cars. 
They lead the field because Walker puts 


complete rust protection on the inside—where 
vs it counts! 
AMINATED % 
SHELLS oo" WA" we Aseesros 
WwW coh SHELLS 
RUST-PROOFED INSIDE \ gat? si 
a wre a — RUST-PROOFED 


DYNAMIC 
WIPING 
ty COMPLETE ; , ACTION es, 
¥ INSIDE > aaa Bee ~- «ital esatieibe > Frat) pte 
i F are) ae 4 . 
DRAINAGE 


RUST-PROOFED | . 2 
TUBES en ME allie ee * 


- ce 


we Ss. RUST-PROOFED 
RUST-PROOFED TUNING UNITS 
PARTITIONS AGRE eweepeeyrs, 





<7ue 
RUST-PROOFED 
SHELLS 


The Walker BEAT INSIDE RUST pro- 
motion has really caught fire with dealers 
across the nation. 
Identification with WALKER Certified 
EXHAUST SYSTEM SERVICE means 
you have the one muffler that beats rust 
Pe mpmapr ie aie ' the‘one muffler that Complete, dynamic, functional, Walker Sales 
‘ | Promotion and Merchandising is designed to 
keep muffler business back home where it 
belongs ... with you! 
The 1959 Dealer Kit has everything: An in- 
genious QUIK-CLOSER that makes it easy 
G for you to sell mufflers . . . a complete, new 
pisl illustrated Sales Manual, newspaper mats, 
special tools, inspection tags and colorful 


mailing pieces...everything you need to 
get muffler business! 


WHY DON'T YOU FOLLOW THE LEADER 
... everybody else tries. 


WALKER MARKETING CORPORATION ¢ RACINE, WISCONSIN 


A Subsidiary of Walker Manufacturing Company of Wisconsin 





CURRENT PASSENGER CAR PRICE, WEIGHT AND BODY TABLE 


Following are prices at factory for cars with standard equipment as of May 1, 1959 
State or local taxes, transportation and finance charges and optional equipment are extra. 





} 
AMERICAN MOTOR corp. FORD MOTOR CO. cont'd GENERAL MOTORS, cont'd 
RAMBLER ¥ FORD, a | . A | 
Coronet V8 Club Vi os DeVille 
2586 
2650 
2657 
2714 
2791 
3039 
2884 


4810 | 442 | 5252 4720 
...| $040 | 458 | 5498 , 

‘| 5040 | 458 | 5498 
| S700 | 833 6233 
6817 | 584 | 7401 | 
6817 584 | 





BSSs: 


nN 
= 
nn 


2940 
301 





‘$8 BEBE35 BEERRE BE 
32 


ESSE EBBS NB 
33 


3029 

3274 | Cust. Sier,4d., "3s, 3141 
3287 

3398 |IMPERIAL 4812 

Custom 4888 

4876 | 


_— 


ae Be! 





= 
an ™ 8 


4869 
4945 
| 4933 | 
| Sta. 
| $037 | 

| 6113 

5101 | 
5169 


os 
= 
= 


ge : 


Hat. Sta. Wag. a 


CHRYSLER CORP. 
CHRYSLER 


ge g3gNEE ESE SESNE 





s2 SuSa8 


o 
- 
o 


Twn. & Ctry, 2s. 
Twn. & Ctry. 3s., 
Sara 





ae 


Ss 
Nn 





$3 


Tey 


Convertible eave | 

DE SOTO 3670 GENERAL MOTORS CORP. 

Firesweep BUICK 
pot Lene MOTOR CO. 


a 
= 
co 
- 





$2 § 


4159 | Seda’ 


& 


) 
8 


1 


67 ' 
3333 4070 
3478 


3532 | 4355 


Sportsman, 
Convertible 
Sta. Wagon, os..| 


8 


ane | Vista Sed., «8 ‘ 
4565 | Conv. Coupe. . 3175" 
| Cust. Safari, 6p. 3225 


3 
BRBBE 
S828 38z BISBEEE 


4331 | 
ig73 STUDE-PACKARD CORP. 

3620 | 4317 STUDEBAKER | 
4660 Lark 6 


hed 
sas 
on 


| Hardtop, 4d..... 
3820 | Convertible 
3910 | Sta. Wa 
3950 | Villager, t.. 
ais | Villager, 4d, 9p. . 


3790 | Est. Wagon, 4d.. 
| Electra 


3930 Hardtop, 2d.. 4465 
4557 


4573 

4862 | Sedan, 

| 4641 we 199 

| 4632 | . 2d. | 211 | 2455 
| Lark 

sate | 2924 

2410 | 3034 

3148 


' 208 “je 
2274 | 221 | 2495 | 3165 


SSRIS BEER BEES 
BE BB2E 2B3 


$8 #82 E88 


£8 


208 
215 
228 











{5 338 


' 2349 | 
...| 2402 | 3395 | Town Sedan.... 








* Delivered Prices of 6 cyl. models are $118 
less than the 8 fyi. models. 


2 
@3 


5.4 models are $119 less A Six cyl. models are $110 less than the 8 
yl. model cyl. models. 
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ENOUGH 
TO ENDURE 
A SLIDE 
8/ TIMES 
AROUND 
i 


. 


You may say: ‘‘What’s so wonderful 
about that—an engine bearing is supposed 
to have a lot of endurance.” True, but how 
much is “‘a lot?’’ The answer to this question 
determines to a great extent the amount of mileage 
you can expect from a bearing. 


Creating bearings that have a longer life span has always been 
a specialty of Clevite engineers. Many case reports show that 
Clevite 77 bearings have stayed on the job for as long as 300,000 
traveled miles. No other fact we could present could better verify the 
high performance ability of Clevite 77 bearings. 


Always use replacement engine bearings that you can install with confidence. 
Specify Monmouth Clevite 77. Get them from your N.A.P.A. jobber. 


*By slide, we mean the action of a given point on the 
crankshaft traveling over the bearing surface. 300,000 
vehicle miles result in a slide of 210,000 miles (8% 
times around the world) when using a ratio of .7 to one. 





ENGINE 


onmouth 225. 


CLEVITE SERVICE: Cleveland Graphite Bronze © Division of Clevite Corporation * Cleveland 3, Ohio 
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(Advertisement) 
Auto Show ..-ccccccsccs 
“There’s only relals, place ite) Continued from page 43 


: re French cars had as their set- 
advertise fender and body work... ting, the Bois de Bologne in 
Paris. Glamorous and petite 
French madmoiselles dressed, in 
native provincial costumes an- 
swered queries and handed out 
descriptive brochures on the new 
French cars shown in the exhib- 
its. Some of the French cars rep- 
resented at the show were the 
new Renault Caravelle, the Simca 
line, the Facel-Vega, Citroen, 
Panhard and new Peugeots. 
The British cars were exhib- 
ited in an English garden setting. 
Some of Britain’s contributions 
to the show included a wide 
range of sports, economy and 
luxury cars. Noticeable in many 
of these cars was the influence of 
the Italian car stylists. This was 
. wi Se indicated by the Farina body de- 
says Joka}: Berres, Ass’t at Mgr., signs and the new Austin lines, 
HANSORD PONTIAC CO., Minneapolis, Minn. the MG Magnette and Aston- 
Martin DB4. Daimler, one of the 
th Y i p \? most rote Sane ec a, 
facturers, unveiled a radical new 
_ n e e€ Ow ages: sports car at the show. Jaguar 
“We provide the kind of services people need unexpectedly and presented its new Mark IX. 
want immediately. That’s why our advertising has to be on the Germany’s contribution to the 
job constantly. When it comes to directing car-owners for service show as usual attracted quite a 
to our door, there’s no substitute for Yellow Pages advertising!” bit of attention. Attention-getter 


: Continued on page 62 
Yes—the place where car-owners needing fender and body ( pag 


work look is the Yellow Pages. Yellow Pages advertising works 
for you round the clock, round the year. Why not have the 
Yellow Pages man help you with a business-building program? 
Call him at the local Bell telephone business office. 








Calendar of Coming Events 
HANSORD REACHES CAR-OWNERS when they’re looking for service = ’ ‘ 

with this %-page display ad (shown reduced) plus a bold-type | May 1 7-19—6th Annual Convention of 
listing under AUTOMOBILE BODY REPAIRING. The Com- the ee ye aye Associa- 
pany has been a steady advertiser in the Yellow Pages for Han H Pome cont “Te e in the Clouds 
22 years. It just received the 1958 National Championship Stee, LENSER, Sommenee, 


Award for Customer Service Sales from Pontiac. May 17-20—Automotive Engine Re- 


builders Assn. convention, Royal York 
Hotel, Toronto, Ontario. 


June 14-19—SAE Summer Meeting, 
Chalfonte-Haddon Hall, Atlantic City, 
New Jersey. 


June 24-27—The National IGOA Con- 
vention, Denver Albany Hotel, Denver, 
Colorado. 





Sept. 27-29—Southeastern Marketing 
Association; first convention, Biltmore 
Hotel, Atlanta. 


Oct. 28-30—SAE National Fuels and 
Lubricants Meeting, La Salle Hotel. 
Chicago. 


Nothing builds business like AWHERENESS — and nothing builds AWHERENESS | Nov. 2-5—The Automotive Warchouse 


Distributors Association, Ine., annual 
like the Yellow Pages—the buying guide that tells people WHERE to buy. convention, Muehlebach Hotel, Kansas 


NLA AND ETE NE TELM ES LEO ICE IEMs TOE ‘ City, Missouri. 
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ONLY ARMSTRONG GIVES 
YOU THIS SAFETY FEATUR 


.. . that’s so easy to sell! 


Customers know and want SAFETY DISC TIRES 


Again and again, new Armstrong dealers are amazed to 
find how easy Armstrong “Miracle” Tires are to sell. 
Many report the Miracle line easier to sell than any they 
ever handled. 

The reason is simple. These “Ounce of Prevention’ tires 
offer a skid-stopping safety feature that consumers can see 
... that they have seen advertised . . . that they have heard 
about. And this life-saving feature costs nothing extra! 





“ay 


Patented ‘‘Ounce of Prevention’’ 


SAFETY DISCS 


keep the tread ribs apart 

under braking pressure, always 
ready to grip the road, stop 
deadly skids as no other tires can. 





Why sell “just tires” at prices that squeeze your profits? 
Start making real money selling these famous tires with 
this exclusive, patented feature. Get the Armstrong story, 


today! 


Advertised heavily in 


LIFE, POST, LOOK, POPULAR SCIENCE, 
and on T TELEVISION 


Available in NYLON 
or new TYREX viscose tire cord. 


ARMSTRONG RUBBER COM PANY Home Office, West Haven, Connecticut 
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1959 Tune-up—Alignment Specifications 





ENGINE TUNE-UP DATA FRONT END ALIGNMENT 





VALVES IGNITION 





Maximum Brake H.P. 
Make and Size (mm) 
Spark Plug Gap (in.) 
Steering Axis 

Inclination (Deg.) 


Spark Plug 


| Breaker Point Gap (In.) 
Cam Angle (Deg.) 








AMERICAN MOTORS CORP. 


Rambler . .6-5902, 5904, 5904-1, 5906, —, 6-3! x44 
6-3! x44 
8-344x314 
8-4x314 

















8-4 x34 
8-4 13% 
8-44x3%4 | 
8-4 45x3%4 | 


8-4! .x344 
8-4! .x35, 
8-414 x35, 
8-414 x35, 


6-314 x45, 

8-331 x3) 

8-4! x33, 
8-4) 5x8 | 

8-414 x38 
8-MY1-L, MY1-M, MY1-H_ | 8-4)x334 
6-MP1-L, MP1-M (6-354 x45, 
MP2-H 8-34} x3\% 


P2-P 8-37}x3)% 
8-4) 6x39 














a 





ssse 
nanatat 





sess 
RR 
2 vuv2 





RR RS 
Zzzz22z2 VV 


ssse 8 SSsese SesEe sess 
Bake & BeRee ebee eon 
5 


<a SERRE SESE BESS 


ssss S& ssess 


RN 


FORD MOTOR CO. 
6-57F, 58D, 63F, 64C, 71E, 71F eoreaall 


44x31! 
ye, $00 08, IE, TIE, Yee Sani 
8-Power Option He 


..6-Custom 300, Fairlane, Fairlane 600 6-35,x3}} 
8-Custom 300, Fairlane, Fairlane 500 8-354 x3i} 
8-S 8-4x 





22am 
RE SA 
ccooo 
ssss 
DUD 
REN 
ssss 
RN 





sses 
= 


Rey 
VVVVUD VUUD 


oooo 

Rerey 

ssssse 
VVVVD VUUD 


be 
8-4x314 
8-445 x3%) 


Lincoin 844i x34) 


ae 


SSssss ssss 
Re 


P 
to 144P 
to 149P 


REN 
00 
Nx 
5) 


4 
& 


WN ccccevvcstisecscossl .8-Monterey 25 i } ai 
x 
8-Park Lane 8-4} x3ii 


RRB & BESEEE BEE 
S88 8 SaeeEs BEES 


ss. 
aN 
coo o 





8-414x3}) 
8-4x384 | 


8-4x374 


6-1100, 1500, 1700 6-3 4 x3th 
. -8-1200, 1600, 1800 8-3?,x3 
....8-Engine y 8-4! x34 
8-374,.x3 


eee | 
8-4! 4x31) 


8-4 1'5x334 | 
8-4 1,384 


136N | 4P 
| 116N boP 


LEN to 144N  36N to 34P 


1gNtol4P Oto IP 
L4Ntol4P Oto IP 


N to 4oP 
14P to 244P 
Oto IN 
Oto IN 





88 88 8888 8 88 


Ss 88 S858 





6-589S | 6-3x4 90  Ch-14 | 45 45 A .018C | .020 | 39 . TN to 2}4N 
8-59V | 8-3\%x314 | 180 Ch-14 | 45 6 |. -024H | .016 | 31 |. IN to 234N Oto 




















ABBREVIATIONS ‘—Eldorado models, 345. B—Before top center. H—Hot. 
5—Eldorado models, 74B. C—Cold Hyd—Hydraulic valve lifters. 
1—Left only; right, 14N to 14P. AC—A. C. Spark Plug Div. CA—Champion or Auto-Lite. N—Negative. 
&—When equipped with automatic trans- AL—Electric Auto-Lite Co. Ch—Champion Spark Plug Co. P—Positive. 
mission. TC—Top center. 
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Dayton BOXED 


Now, sell and profit with Dayton Automotive V-belts — indi- 
vidually BOXED for easier stocking, better showing and faster 
selling. 

Bright, compact BOXES store conveniently in the space- 
saving BB-66R Merchandiser. You stock 50 sizes, 66 V-belts — 
coverage for over 92% of your sales opportunities. V-belt 
size is clearly visible on both BOX and Merchandiser so 
inventory control couldn't be simpler. One glance tells sizes 
you need to reorder. 

Your sales area always looks neat and orderly, too. The BB-66R 


Merchandiser takes a space only 27%" wide by 43” high. . . 


sets on the floor or hangs on the wall. 

Dust-resistant orange, black and white boxes set solidly 
in the heavy ,” coated steel wire rack . . . make an attractive 
mass display that immediately sells the superior quality of 
Dayton Automotive V-belts — the original equipment V-belt. 

Find out how you can sell and profit from new, neat, con- 
veniently BOXED Dayton Automotive V-belts. Send now for 
complete details, without obligation. 
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NEW! 
NEAT! 


PACKAGED 
for PROFIT! 


Automotive Wholesalers Div. « The Dayton Rubber Co. 
Dayton 1, Ohio 


Gentiemen: Dayton’s BOXED Automotive V-belts are just 
what ! need! Rush details! 


Name i 





Address 





City 














To help boost 


This new low-cost sign tells everyone- 





0 U Y ; — 


See §=WE RECOMMEND 


DEPENDABLE 


SPARK PLUGS 


Sign can be read from either side. Balanced to spill wind, it has wide base, won't tip over. Rust- 
resistant, heavy steel construction throughout. Over-all dimensions, height 44", width 29", 


Bring in new business by advertising! 
This big, permanent, weatherproof 

curb sign is the perfect way to do it— 
and it costs only *7.50 with an order 
for any 50 Champion Spark Plugs! 

This colorful curb sign will increase your service 
business because its message - MECHANIC ON 


DUTY — appeals to everyone who needs a mechanic, 
whether for brake work, wheel alignment, tune-up 


or anything else. Because of its wide appeal, it 
does the work of several signs. And this big, eve- 
catching Champion sign reminds your regular 
customers of your service — while flagging down 
passing traffic, too! 

And this new Champion sign is a quality sign. It 
tells motorists, “Here is a place that cares about the 
impression it makes .. . a place that will give you 
first-class, expert service.” Yet it costs far less than 
you would have to pay for a “made to order” sign 
of equal quality. 


In fact, you can get this business-building 


Champions are engineered for every car made by Ford, General Motors, Chrysler, 
American Motors, Studebaker-Packard, and every major foreign maker 


Chilton's MOTOR AGE @ May 1959 





your profits... 


Here's the place for expert service! 


LL 


Half of the cars on the road need new 

“MECHANIC ON DUTY” sign from your regular spark plugs. A “‘one-plug check” with 
Cl li f ly $7.50 it] ler [ ~ Champion's new “*Check-A-Plug™’ card 
1ampion supp ler ror on y ‘Oo with an oraer is a fast, efficient way to go after 


for any 50 Champion Spark Plugs. “a = this business. Get this free sales-aid 
; F from your Champion supplier —and 
More service business naturally means more parts Fe check one plug on every car! 


more gas you sell! 


business, too. And the more cars you bring in, the Ss fH 


So put this new Champion sign to work for you 
right now! Check to see which fast-moving Cham- 
pion types you are low on—and then call your 

‘ Ww your order — today! W = 
Champion supplier ith r order — today! With Menidiiate teveniiei 
your new Champion curb sign at work — you’ re 


going to need more Champion Spark Plugs! 


SPARK PLUGS 
CHAMPION SPARK PLUG COMPANY + TOLEDO 1, OHIO 
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Auto Show « « « « « « « © © © Continued from page 56 


was the new Deutsch-Bonnet and 
the Wartburg. For sports car 
lovers the new BMW’s, the Mer- 
cedes Benz, the Porsches, and the 
perky DKW’s were great draw- 
ing cards at the show. Sweden 
presented the new Volvo 122S 
and the Saab Granturismo 750 as 
its contribution to the American 
market. 


Newcomers on the American 
scene were four small cars from 
Japan. These included the Dat- 
sun, known as the taxicab of the 
Orient, The Daihatsu, the Prince 
and the Toyopet. The setting for 
these cars was a Japanese tea 
house. Japanese maidens in ori- 
ental robes explained to the in- 
quisitive, the workings of the 





A, a 7 
AB \\ SS v4 


The BRAKE PARTS Line 
with Stop-on-a-Dime Quality 


Most brake parts look alike, but you have to look beyond the parts 
to see what makes them tick! 
EIS Brake Parts are engineered with a Stop-on-a-Dime Quality that 
insures customer-safety and eliminates those costly come-backs! 


Of course, there’s an obvious extra profit in the EIS Brake Parts Line. 
Try it and see! Ask your EIS Distributor. 
NEW Re-designed Truck Clutch Slave 


Cylinder Repair Kits 


now available. 


EIS AUTOMOTIVE CORP., Middletown, Conn 


Circle 356 on Inquiry Card, facing 3rd Cover 








Japanese cars on exhibit. 

The Italian manufacturers 
were represented by the Ferrari, 
Alfa-Romeo, Lancia, Moretti, 
Fiat and Abarth. Czechoslova- 
kia’s offering was a four-seater 
roadster, the Skoda 450. 

Some of America’s contribu- 
tions to the small car exhibit was 
American Motor’s Rambler and 
Studebaker’s Lark. Making its 
debut at the show was The 
Netherlands’ DAF. This econ- 
omy car, according to its manu- 
facturer, requires no lubrication 
and boasts an automatic trans- 
mission. 

Besides foreign cars, a collec- 
tion of new motorcycles and mo- 
tor scootersS as well as innova- 
tions in acessories, motor fuels 
and lubricants were shown. 





“Your father is catching a cold!” 











Auto Industry ......e6. 
Continued from page 31 


the engineering, production and 
distribution ingenuity of the 
manufacturers and dealers. As 
a result, the American motorist 
has at his command the best dol- 
lar for dollar transportation in 
the world. Just imagine what 
one of today’s cars would cost if 
produced under the manufactur- 
ing methods of even twenty 
years ago. 

“Today, the primary challenge 
we face is competition for the 
automotive dollar. New modes of 
living, greatly increased foreign 

(Continued on page 90) 
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ANGE... 











Only genuine 
A-V gaskets have this 
trade-mark—the 2 notches. 
It’s the exclusive way Armstrong-Victor 
cures cork that makes A-V gaskets so much better. 
The cork composition is cured electronically. 
That means it gets a high-frequency “hot-foot’”’ that makes 
the cork molecules ‘“‘dance”’ into a denser, stronger structure 
—while the heat cures the cork from the inside out. 
Electronically baked cork never loses resiliency, is never scorched or 
under-cured, as is often the case with steam-cured cork. 


RESULTS: A-V cork gaskets are stronger, more flexible, and resistant to breakage. They 
make tighter, longer-lasting seals. And A-V precision die-cutting and accurate, clean 
punching make these gaskets easy to apply. If you take pride in your work, you'll like 
A-V cork gaskets. Your Victor Jobber carries complete stocks —in sets or individual parts. 


Victor Mfg. & Gasket Co., P.O. Box 1333, Chicago 90, Ill. Canadian Plant: St. Thomas, Ont. 


(Armstrong-wx cToR 
CORK GASKETS 


The 100% Coverage Line —for Cars, Trucks, Tractors, Stationary Engines 
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DU PONT —makers of new Lucite’ acrylic 


~ Car Shield 


new 





new 





new 





A special treatment for 
the ’59 car finishes to 
give you big new sales! 


CUSTOMELS. sition: of cars with the new finishes have al- 


ready been sold during 1959. More and more are coming off the pro- 
duction lines every day. New CAR SHIELD puts you solidly out in front 
with a product made especially for this rapidly expanding market, 


product... CAR SHIELD is a formula. specially developed 


by Du Pont to shield the beauty of all acrylic lacquers and improved 
enamels. CAR SHIELD is an easy-to-use liquid—just wipe it on, wipe it 
off. It sets up a “repellent shield’”’ between the car finish and dulling road 
film. Grime just can’t get a grip. 


profits. .The ready market makes new CAR SHIELD a “natural” 


sales booster. And because it is equally effective on all car finishes in good 
condition, alrnost every car owner in the U. S. is a potential customer. 
Sell new CAR SHIELD—it means more money for you. 


DU PONT N° "7" PRODUCTS 


BETTER THINGS FOR BETTER LIVING...THROUGH CHEMISTRY 





Se <a 











lacquer and Dulux 100° enamel. . 








. — 
NEW FROM DUPONT 








Special treatment shields 


the beauty of the 1959 


car finishes | 


Now from Du Pont, makers of new LUCITE# acrylic 
lacquer and DULUX 100° enamel, comes Car Shield, 
4 special treatment for Shielding the beauty of all 
the latest car finishes, 

Car Shield is an easy-to-use liquid. It sets up a 
hard “repellent Shield” between the car finish and 
dulling dirt- grime can’t get a grip. Improves scratch 
resistance, too. 

At service Stations, auto Supply and hardware 
Stores. Manufacturer's |ist Price, only $1.50. 


BETTER THINGS FOR BETTER LIVING 


THROUGH CHEMISTRY 


Powerful advertising lau 


s with big full-co 




















nches Car Shield 


lor ads in leading 


~ 


aturday Evening 





i ‘hi ‘ar owners V — 
pasa ipa ce ‘Beste Digest and i 
S-— rs 


tarts May 30, 1959. 


national magazines 
Post! Advertising § 











1959 New Passenger Car Registrations 





Cadil- 


STATE a Buick lac 


Alabama * 3. 124 
217 
8 

19 
104 
187 
72 
157 
1337 
2872 
100 


Kentucky 

Louisiana 

Maine... 

Maryland 
Massachusetts............ 
Michigan.... 

Minnesota. . 

Mississippi 

Missouri 


Montana 


New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 


North Dakota 


Tennessee 


WB civsacccvseveracevs 


Vermont. 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 


February, 1959| 20828 11906 
February, 1958) 21357 9769 


-s.s1.2 Months, 1959 42453, 23817 
2 Months, 1958 48666 20631 


Chev- 
rolet 


1606 


3114 
62 


106506 
92401 


213049 
196509 


Chrys- 
ler 


De 
Soto Dodge Edsel Ford  perial coin cury mobile tiac bler 


2841 
3919 


6116 
8969 


7655 
9805 


17517 
21473 


3936 
3565 


7546 
8611 


Im- Lin- Mer- Olds- Plym- | Pon-  Ram- 


1758 29 325 
546 
15 
24 
11 
222 
214 
429 
2377 
4939 
249 


122 


11084 21856 

9699 9062 

22220 42893 

151669 5624 20665 17722 


Stude-| All 
baker Others Total 


6,172 
11,487 
274 
581 
918 
145 
274 
297 
239 
535 
567 
259 
065 


_ — = - o 


= 


= 
CHeaNWHWwOwewnwen 


SoBSES 


——$CewH$Oaww 


won 
eo=-No— 


n= “) 
NWORlaDwwe 


a 
ono 


423,793 
333,818 
843,305 
716,058 





Based on data from R. L. Polk & Co. All rights reserved and re-use prohibited, 
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PURQOLATOR 


Gas Line Filter 


for ALL cars! 


A quick-profit, volume item as new equip- 
ment, for original equipment replacement, 
and as replacement of all other makes 


Au CARS need the new Purolator GF-11 filter as 
effective protection against much of the carburetor 
trouble so prevalent today. The famous Purolator 
super-micronic filtration unit traps all of the dirt, 
metal bits, rust, scale and gum—captures all of the 
foreign matter that is the cause of most carburetor 
trouble. 


The heart of the GF-11 is the super-micronic 
filtering element. It is the most effective fil- 
tering medium of its type yet designed —and 
affords a far finer degree of filtration than 
ceramic type filters. Chrysler and several 
General Motors divisions are already install- 
ing this type filter as standard equipment. 
Certainly this is proof that every car needs 
the protection of fuel filtration. 


So—when a car limps in with a “rough” engine— 
when motorists complain about stalling, poor accel- 
eration, excessive fuel consumption—recommend and 
install a Purolator GF-11 filter. It’s a sure source of 
service satisfaction for your customer... and a con- 
tinuing source of extra profit for you. 


**Purolator’’ and ‘‘Super-Micronic’’ Reg. U.S. Pat. Off. 


PROFITABLE—AND EASY TO SELL! 


Sell motorists on the fact that an in- 


$170 


Suggested Retail 
Installation Cost Additional 


expensive Purolator Gas Line Filter can 
prevent expensive carburetor repairs or 
replacement. Take advantage of “stalled 
engine”’ road service calls to sell a fuel 
filter. 

Recommend a fuel filter to help pre- 


vent rough idling, excessive fuel con- 
sumption, and sluggish performance 
caused by a dirt-clogged carburetor. 
And remember, the Purolator Gas Line 
Filter should be changed every 5,000 
miles. That means easy, profitable re- 
peat business for you. 


The Standard Equipment Line 


PURQOLATOR 


OIL, AIR & FUEL FILTERS 


PS-133 FITTING SET for use in original 


installations, Retail . . . 87¢. PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 
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Speed work, 
cut costs with 


Every job goes faster when you 
use the right tool. . 


cessories built for that tool. 


With over 2,000 ac- 
cessories in the line, 
you’re always right 
when you buy 
B&D because Black 
& Decker has the 
right one for every 
application. 





WIRE WHEEL 
BRUSHES 





So remember ... 
whether your need 
is hammer tools, 
screw-driver bits, 
wire wheel brushes, 
grinding wheels, 
polishing pads or 
any other accesso- 
ry for a Black & 
Decker tool .. . call 
your local Black & 
Decker Distributor. 
He stocks ’em all. 





POLISHING 
BONNETS 


VIBRO 
PILOTS 





HOLE SAWS 
SCREW 
DRIVER 
BITS 


INSIST ON THE BEST 


Black Decker: 


ACCESSORIES DESIGNED FOR THE TOOL 


its almost time to close up shop. 
As long as you’ve finished with 
MacClintock’s car, why don’t you 
run it over to his home now. I'll 
close up and pick you up in about 
half an hour.” 

“OK, Pop,” said Tommy. “T’ll 
wait for you at his place.” 
Tommy jumped into the car and 
gunned the engine, just for good 
measure. He called out to Pop, 
who was closing the garage door 
after him. “Listen to that en- 
gine, will ya! Old Mr. MacClin- 
tock won’t be having any more 
trouble with this baby, now,” he 
boasted. “See you later, Pop.” 

Tommy backed out onto the 
street and headed toward Mr. 
MacClintock’s. “I got spurs that 
|jingle jangle jingle,” he sang as 
he sped over the road. “There’s 
a lot of life in the old hack yet,” 





. and the ac- | 


he mused. “Everything seems 


| fine and dandy.” 


B&D accessories | 


Rounding the corner he spied 
the old auto grave yard where 
Mr. MacClintock had his trou- 
bles. “Well, so far so good. We’re 
almost past the junk yard and 
still no—’”’ Chug, chug— oomph. 
|Silence. Tommy, beads of pers- 
|piration flecking his white and 
‘incredulous face, tried time after 
| time to turn the engine over. All 
he could raise out of poor “Old 
|Reliable’ was a pathetic chug, 
‘chug and an oomph. Then finally 
| silence. 

“Maybe it DOES have some 
sentimental attachment to that 
junk yard after all,” he mut- 
tered, as he raised the hood to 
try to find the trouble. ‘““‘What in 
sam hill can be wrong? Did I 
miss something back at the 
shop?” 

By this time the sun had set 
and twilight deepened into dark- 
ness. “This is a fine how-de-do. 
Don’t even have a flashlight with 
me,” he complained in exaspera- 
tion. 

“This is certainly a heck of a 
place to be stuck without tools, 





Pop O'Neill ee eeee @ @ @ @ Continued from page 39 


or flashlight.’’ Nearby a hoot owl 
let forth with his erie plaint. 
This did not help to soothe 
Tommy’s already frayed nerves. 
Just then over the ridge of the 
hill, a pair of bright headlamps 
appeared, dispelling the gloomi- 
ness of night that surrounded 
Tommy. 

“Must be Pop, I _ hope,” 
breathed Tommy in relief. “Boy, 
am I glad to see him.” He 
thought Pop would never arrive. 
Minutes had seemed like hours 
to Tommy. “I feel doggone silly. 
Especially after I bragged how 
good I had checked this car. Just 
goes to show you, it doesn’t pay 
to brag.” 

Tommy bent over the fender 
of the car, squinting his eyes in 
the darkness, pretending to in- 
spect the engine. He fumbled 
with the wires. He soon heard 
brakes applied. Engine switched 
off. A door slammed shut and 
crunching footsteps approached. 
Finally, Pop’s familiar and wel- 
comed voice was heard over his 
shoulder. 

“Having trouble with your 
problem child, Tommy?” Pop 
was trying hard not to show his 
amusement at the boy’s predica- 
ment. However the corners of his 
mouth kept twitching upward 
continually. 

Tommy gulped. He looked up 
and said apologetically, ““Remem- 
ber when we made fun of Mr. 
MacClintock for swearing that 
his car always stalled at this par- 
ticular spot outside the auto 
junk yard? Now its done the 
same thing on me! After I 
checked everything so carefully, 
too. It sure beats me,” he said 
wiping his face with the edge of 
his sleeve. 

Pop smiled and flashed his 
light into the engine compart- 
ment. “Mind if I have a look at 
‘Old Reliable’s’ innards? Some- 
times trouble occurs at a spot 
which might have been over- 

(Continued on page 70) 
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CUT BODY REPAIR TIME IN HALF WITH 
NEW BLACK & DECKER METHOD! 


USE RESINS... 7 


[S'S 


A 


3. Finish sand with B&D Belt 
Sander. Note how dust is carried 
away from the work; how Sander 
front pulley allows you to get 
into tight spots! 


id 
2. Create gradual indentation from 
outside of area to middle and fill 
with resin. Remember to overfill! 
Dry with lamp or Butane torch. 
You are now ready to finish. 


1. Remove paint with B&D Dust- 
less Belt Sander and 16 or 24 grit 
opencoat abrasive until bright. 
Flip easy-operating lever and 
change to 50 grit paper. 


OR LEAD 


4. On rips and tears, weld, then 
bump damaged area below level 
of surrounding metal. Apply 
resin, then sand with B&D Belt 
Sander and 50 grit paper! 





4. Flip lever and replace belt with 
50 grit for feathering and sand- 
ing. Prime coat follows. Belt 


3. Work out “chalked” irregularities. 


Note that B&D’s flush side and 
front belt pulley allow you to 


1. After removing paint with B&D 
Belt Sander and 16 Grit Paper, 
cross sand in both directions (24 


2. After dinging, repeat cross sand- 
ing to recheck. B&D’s exclusive 
gearless transmission keeps your 


grit) to “mark.” Handy knob 
gives full command of the job. 


work free from grease or oil spots; 
greatly reduces noise, too! 


work right to edge of the work, 
give you smooth, even sanding! 


changes are easy; belts last long- 
er with B&D’s Dustless feature! 


So dustless you could paint as you sand 


Whether you select the new, fast resins or lead, you’ll 
see a big difference when you use the Black & Decker 
Dustless Belt Sanding method. It’s so dustless, many 
shops even paint as they sand .. . so fast, most shops 
even cut job time in half! See it in your own shop. 
Remember, the best equipped shop gets the business 
profits! 





Quality Electric Tools 


T-——- MAIL TODAY FOR FREE DEMONSTRATION @ ——— 


THE BLACK & DECKER MFG. CO., Dept. 5105, Towson 4, Md. 
(In Canada: Brockville, Ontario) 


© Set up a free demonstration of the B&D Dustless Belt Sander for me! 


SS Te a I Cink cncitnnciittinnnsicttindicdgalttiimiinaendsibiaiie a 


alas citi sciiitigg nih nein tliat gia Title 
NE iediiccccahccthatecanenhnn 
I icctnennasnrinivepconinieiianpnnianioaa 
icc iti nrencinicintitinasnipalatapittarnitaiasidaiaiiaianiaeian Zone... a 
 @® F 
0) Vacuum Cleaners O Polishers 0 Impact Wrenches O Orills 
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ACCESSORIES DESIGNED FOR THE TOOL 

















3 . ran at all with this clogged 
Pop °o Neill eee @ @ @ @ @ @ @ Continued from page 68 filter,” Pop said as he cleaned the 


bowl and filter and put them 
looked, somehow, Tommy.” Pop your thorough check of the car- back. “You see, Tommy, when 
then proceeded to go over the buretor, remember to check also MacClintock drove away from 
same wires and plugs that the filter bowl?” “The filter his home in the morning there 


Tommy had already checked bowl?” repeated Tommy numbly. was probably just enough gas 
twice before. Then he flashed his “Well. . .now that you mention getting through the filter to get 
light down the side of the engine. it, Pop—n’no.” His voice trailed him as far as this spot. But not 
Suddenly it stopped and rested off in a whisper. “I completely enough to get him up this hill. 
on the gas filter bowl. overlooked it in checking all the Gas could not be pumped 


’ 


“Well, I’ll be doggone,’ 
murmered. “What is it, Pop?” spots.’ 


Pop other most obvious trouble’ through the clogged filter into 
‘ the carburetor fast enough. So 


Tommy asked, stretching to peer Pop, turned and unscrewed the the car stalled. Just as you 
over Pop’s shoulder. “What did gasoline filter. He held it up for stalled coming about the same 
you find?” he quizzed. Tommy to see. The gas filter was distance back from our shop. 

Pop stood up and looked at completely clogged with sedi- Now Tommy, start’er up. I think 








Tommy. “Tommy, did you, in ment. “It’s a wonder that the car _ she’ll be OK now.” 


>| ELECTRIC and AIR 
\\ IMPACTOOLS 


7 




















t 
5 
t 
i 
i 
i 
(3/8” bolt size) ay t (5/8” bolt size) 
-1/4" 
bolt size) 
‘ i 
ELECTRIC 5U-HD , ELECTRIC 34U ; ELECTRIC 8U 
IMPACTOOL IMPACTOOL ; IMPACTOOL 
Light, powerful and easy to operate for a Sturdily built for the tough, dirty jobs, i Slightly larger than the new 5U-HD, this 
long periods. Built to handle all but r but small enough to use on spring U- t is the powerful and rugged multi-pur- 
the biggest nuts and bolts. Ideal for Bolts, Budd wheels, etc. I-R’s 34U is pose Impactool for breaking loose frozen 
day in and day out garage use. Also i the only electric tool you can buy that i and broken studs, reaming, tapping and 
available in TORQUE CONTROL (Size §& will handle the biggest motor chassis @ other tough, service work. 
5UT) with adjustable torsion bars that t and wheel jobs on the road, i 
provide torque control from 20 to 90 ft. jj Fr 
lbs. i i e 
ay t° — r 
tw ° ou 
18-933 martes build y 
The > and 


Call your I-R Jobber today for details and 
prices on the most complete line of Air 


and Electric Impactools for automotive 
service. 
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“Old Reliable’ coughed and 
chugged, then caught on. “Gee 
Pop,” exclaimed Tommy, “to 
think that a clogged gas filter 
could cause all this trouble. Do 
I feel embarrassed! I was in such 
a rush to finish the car that I 
didn’t think to check the filter. 
I guess I was feeling very self 
important and wanted you to 
think I could turn out tune-up 
jobs in half the time you usually 


able Prices!’ When you try to do 
a rush job and overlook some im- 
portant items, then its not qual- 
ity work and the price can’t be 
reasonable because of the extra 
time spent in correcting a bad 
job.” 

Tommy, reddening slightly, 
shook his head in agreement. 
Right then and there he resolved 
to live up to Pop O’Neill’s motto, 
no matter what job he would be 





home. Tell Mr. MacClintock that 
the case of his stalling Dodge 
has been solved. But remember 
this, Tommy, all work and no 
pay, make it tough for me to 
sweeten your pay envelope,” Pop 
reminded Tommy with a smile. 
Tommy nodded sheepishly and 
drove off feeling much wiser and 
a lot older. 





allowed for them.” 

“Tommy, my boy, you still 
have to learn in this trade.”” Pop 
lectured. ‘““Remember our shop’s 
motto? ‘Quality Work at Reason- 


working on and no matter how 
rushed he would be. 

Pop poked Tommy in the ribs 
and said with a wink, “Now, 
young feller, take ‘Old Reliable’ 


A man seated on a park bench 
watched a seven year old boy winding 
what appeared to be his most precious 
possession, a dollar watch. 

“Boy, that's some watch,” the man 
commented. "Does it tell you the time?” 

“No, sir,” replied the boy. “You gotta 
look at it.” 


ONLY E==ZAHAS ALL 
TO HANDLE EVEN YOUR 


434 AIR IMPACTOOL 


This Impactool is NEW from end to end! Gives you 350% faster run 
is 25% lighter and 40% shorter. The ideal 
tool for heavy truck and bus jobs—makes wheel work a cinch. 












down; uses 32% less air; 
Be sure to try it! 


(1-1/4” bolt size) 


MC121 
IMPACutter 


Built for years of dependable service, this power- 
ful, rugged tool can be used on a multitude of 






cutting, shearing, punching and chiseling appli- 


(1” bolt size) cations. 


310 AIR IMPACTOOL 


The most powertul automotive 


8000 AIR 
TIRE TOOL ; 


Impactool built for one-hand oper- 
ation. Compact, light weight con- 
struction and power make it the 
best tool for 80% 
work and many other service 


applications. 


Ingersoll-Rand air tire tools like this can help 


of all truck tire you build a profitable volume business on tires 


and wheels. Tires come off rims quick and easy 
without sledge hammer sweat and trouble. 


l-Rand 


Broadway, New York 4, N. Y. 


18-933.1 


bat, erso 
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Indianapolis Preview @ @ @ Continued from page 41 


and fourth place in 1958. Some 
16 cars of the same type will 
compete this year. 

For the record, Frank Kurtis 


offset engines in 1952, when he 
built the Cummins Diesel and 
Keck Fuel Injector cars. The 
Cummins set new one and four 








1959 Official Entry List 


Indianapolis Motor Speedway 


CAR 


Ansted Rotary Special........ 
Racing Associates............ 
Leader Card 500 Roadster... . 
Belond AP Muffler Special... . 
Bowes Seal Fast Special....... 
Wolcott Special............... 
Bob Estes Special............. 
Dean Van Lines Special....... 
dim Robbins Special.......... 
Simoniz Special.............. 
Safety Auto Glass Special... .. 
Bryant Heating & Cooling 
Ree 
Dean Van Lines Special....... 


Hoover Motor Exp. Special... . 
Travelon Trailer Special....... 
Hardwood Door Corp. Special. 
Novi Diesel Engineer. Special. 
Novi Diesel Engineer. Special. 
Massaglia Hotels Special..... . 
Sumar Special................ 
Schmidt Special.............. 
Bardahi Special.............. 
Sumar Special................ 
Meguiar's Mirror Glaze 
Oe 
Cornis Eng. Spl............... 
Lysle Greeman Spl............ 
Helse Special................ 
Radsco Battery Cable Special. . 
John Zink Heater Special... .. 
Frank Arciero $pl............. 
Hall-Mar Special............. 
Speed Enterprise Special...... 
McNamara Chiropractic 


a OE ne 
John Zink Heater Special... .. 


Braund Plywood Special....... 
Dayton Steel Foundry Spi...... 
Midwest Mig. Special......... 
Central Excavating Special... . 
Drewrys Special.............. 
Dunn Engineering Spl......... 
McKay Special............... 
Agajanian Special............ 
Demler Special............... 
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CLOCKER’S 
DRIVER'S NAME COMMENTS 
Tony Bettenhausen Good 
Johnny Thomson Always Trying 
Rodger Ward Will Share Purse 
Jimmy Bryan After 2 in a row 
Johnny Boyd Steady Performer 
Len Sutton Could Surprise 
Don Branson Must Pass Test 
A. J. Foyt Capable 
Don Freeland Plenty of Experience 
dim Rathmann Likely Winner 
Jack Ensley Steady 
Eddie Johnson Never Can Tell 
Eimer George Good on Dirt Tracks 
Rex Easton Steady 
Jack Turner Well Liked 
Bill Cheesbourg Good Qualifier 
Dempsey Wilson Heavy Footed 
Paul Russo Fleet Footed Grandaddy 
Wayne Wieler Must Pass Test 
Jud Larson Likes the Dirt 
Eddie Sachs Tough Competitor 
Johnnie Parsons Be in Money 
Bobby Grim Good in Midgets 
Ray Crawford Owner Driver Comb. 
Bob Cortner Must Pass Test 
Jimmey Davis Could Surprise 
Jerry Unser Good Chaueffer 
Chuck Weyant Hard to Figure 
Pat Flaherty Maybe 
Shorty Templeman Good 
Chuck Arnold First Attempt 
Russell Congdon Must Pass Test 
Dick Rathmann Will Set Fast Pace 
Bob Vieth Be in Money 
Don Edmunds Steady 
Mike Magill Maybe 
Bob Schroeder Must Pass Test 
Al Keller Can Do 
Gene Hartley Never Know 
Al Herman Has the Experience 
Eddie Russo Should Go Well 
Chuck Daigh Must Pass Test 
Paul Goldsmith Can Win 


lap qualification records that 
year. And the Keck car, with Bill 
Vukovich driving, dominated 
most of the race. 

This year’s 600-miler_ will 
again be a Meyer & Drake derby. 
The 4-cyl M & D 255-cu-in. Offen- 
hauser engine will power at least 
30 of the 33 starters. That’s 
allowing starting positions for 
three of the four non-Meyer & 
Drake powered entries: the two 
168-cu-in. Novi V-8’s and two 
255-cu-in. Maserati V-8s. 

Several new Meyer & Drake 
engines made this year will get 
the “laid down” treatment, and 
five older models are converting 
to this type of installation. Most 
“laid down” engines slant to the 
right. However, two will slant 
left. 

One owner is turning his en- 
gine counter-clockwise, reversing 
the conventional right hand rota- 
tion. He hopes that the reversed 
driving torque reaction will give 
better chassis handling in the 
turns. 

Leo Gossen, Meyer & Drake’s 
chief engineer, reports all new 
engines have a 7'%-in. center- 
length connecting rod. And many 
of the older ones converted to 
this length. This design calls for 
a new short cylinder block and an 
M & D 220 cu in. gear tower 
assembly. Those older engines 
not converted have 8-in. rod 
centers with a higher block and 
gear tower. A new fuel pump 
drive assembly is available for 
use with a recently designed Hil- 
born pump. The pump _ has 
greater capacity. 

There’s a brand new oil col- 
lector sump and breathing sys- 
tem for the “laid down” engines. 
This is to overcome oil collection 
difficulties. 

Valve lifts are still increasing, 
with a high of 154.. Most popu- 
lar: %,. Also, several engines 
are replacing the radius tappet 
with flat-faced valve tappets. 

Pistons are again aluminum 
impact forged with compression 
ratios of about 14:1. 

(Continued on page 88) 
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These Genuine 
Schrader Products are 


l= ¥- kloan (oe ={-3-) a ae ew lJ a dd 





Provide complete tire air service: Replacement valves, caps and cores, rivets, patches—full repair 











on all tires that come in to you. It’s easier, faster, better when you use genuine Schrader Products. 
Be prepared to handle every job. Stock these basic Schrader Products—your supplier has them all! 


(And for your customer's safety, always make it a rule to change the valve when ting new tubel 





tires!) 


VALVES! CAPS AND CORES! 


Your tires are now delivered valveless, so don’t A fresh Schrader Cap and Core with every 
get caught .. . keep plenty of genuine Schrader tire change is air-seal-insurance every 
valves on hand for every tire situation. customer appreciates. 

#413R 


Tubeless 
Tire 3 3640K2 Valve 


Valve 
SQ 
#54 Tubeless 
Tire Valve 


#992 Valve Tool to make 
removal or insertion 
a snap. 


# 4000V Core ) 





















PLUS Extensions #880V Cap 
for em peeee | 

to any lengt 
requirement, 


#7960V Cap 











REPAIRS! a ae ttn 


Customers want the best, so why not make repairs 
easy and quick the Schrader way! 


Self-vulcanizing Cold Patches, 
available in many sizes, really 
seal tube or tubeless. 


New! ALL SERVICE REPAIR KIT! 

Makes it easy and profitable to fix any tire for 

any vehicle . . . the modern self-vulcanizing way. 
Will produce $140 worth of repair business for youl 
Contains: skiving knife, stitcher, inserting tool, 

This new #5072 complete “FIX buffing brush, cleaning solution, vulcanizing stock, 
FLATS” Repair Kit is Dealer priced instruction poster, self-vulcanizing fluid, 
complete at only $15.95 each, U.S.A, patches of all types and sizes. 











A. SCHRADER’S SON * BROOKLYN 38, N. Y. Division of Scovill Manufacturing Co., Inc, 
FIRST NAME IN TIRE VALVES 
Ce eres FOR ORIGINAL EQUIPMENT AND REPLACEMENT 
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Foil Used To Protect 
Against Weld Heat 


Here is a helpful tip on how 
to protect against weld heat. | 
have been using the light sheets 
of aluminum foil to protect seat 
trim or paint when I am welding 
or using the torch. It can be very 
easily taped or formed to fit 
any angle or position. Richard 
Flicker, 1632 Plainflund Dr., 
Elkhart, Ind. 


Tool For Removing 
Tight Hub Caps 


We have a tool that will work 
in the removal of tight hub caps. 
If you have lots of them to re- 
move daily this is a very handy 
thing. It’s made of a 15 inch 
length of round rod, the last 
three inches of which are bent 
up in a slight bow to give you 
a fulcrum against the rim. This 
end is then flattened and ground 
to a screwdriver blade. A round 
wooden handle may be bored and 
glued on one end. For use in- 
sert blade under rim and press 
in toward tire. G. D. Lynch, 
George's Garage, Asheville, N.C. 


Holder For Odd 
Washers And Nuts 


Washers and nuts strung on 
shower curtain rings can be lo- 
cated easy in a tool box, hung in 
shop or in a drawer. E. A. 
Stowell, Boscobel, Wisc. 
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Double Grab-Hook 
Speeds Chain Hookups 

A simple, inexpensive chain 
tool which can be assembled in 
a moment, will eliminate a lot of 
difficulty in hooking up jack-and- 
chain or lever-and-chain setups. 
Couple together two grab hooks 
(of the same size as your body- 
jack chain) with a coupling link. 
(Parts are standard hardware 
stock.) This assembly will per- 


mit you to loop, join, shorten any 
part of your chains without awk- 
ward tying or bolting. Lars O. 
Sageng, Auto Body Depart., 
Mankato Area Vocational-Tech- 
nical School, Mankato, Minn. 


Better and Faster 
Finishing of Lacquer 

For better and faster finishing 
of lacquer use powdered pumice. 
This can be bought in any hard- 
ware store. It is mixed with plain 
water, and then polished out 
with fine compound. Bob Waite, 
Mauro Sales Co., 527 St. Clair 
Ave., Clairton, Penna. 


Tool For Bending 
Out Fender Beads 


I have a tool which simplifies 
bending out fender beads, drip 
molding, etc. It is made from an 
old screwdriver. To make this 


\e-IN. ~~ 





tool all you have to do is heat the 
tip of the screwdriver and bend 
into the shape shown in the illus- 
tration. Denny L. Miller, Art’s 
Body & Fender Shop, 615 N. 
Sandusky St., Mt. Vernon, Ohio. 


Egg Carton Makes 
Bins For Small Parts 


An egg carton on the work 
bench gives you twelve separate 
little bins to keep track of small 
parts, bolts and screws. To make 
the cardboard tougher, just paint 
the carton with two coats of 
clear shellac. C. E. 
Gowrie, Ia. 


Newberg, 





BODY SHOP TIPS 
are worth 


$'7-00 


If you’ve developed an idea that 
has helped you to do body and 
fender work or painting better 
or faster, it may be worth 
money. Jot down the idea and, 
make a rough 
Sometimes a snapshot 
willhelp. Just make the descrip- 
tion of your BODY SHOP TIP 
clear, and if it is used, you'll 
receive a check for $7.50. 
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"NEWune-sor 536 
Two-Terminal 


HEAVY 
DUTY 
FLASHER 


For replacement in vehicles originally equipped 
with standard two-terminal flashers 












Like the three-terminal 534 and 535, 
it’s built with twice the life of other flashers 


For the first time...a two-terminal heavy duty flasher that 
meets the requirements of the biggest part of the truck re- 
placement market as well as the vast majority of passenger 
car trailer applications — U-haul, boat and house trailers. 


The new Tung-Sol 12-volt 536 is identical in performance 
with the 534 three-terminal type: It flashes one to six 2lcp 
or 32cp lamps without a perceptible change in the flashing 
rate ... delivers an instantaneous four-lamp emergency 
warning . .. lasts twice the life of other flashers . . . insures 
more positive action and great dependability. Electroswitch 
Division, Tung-Sol Electric Inc., Newark 4, New Jersey 


(ts) TU N G S 0 . First in Flashers 
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Stop customers—start sales... 
with this Bendix 
Power Brake Display Pak! 


This colorful Point-of-Purchase Merchandiser 


invites customer inquiries 


for a Power Brake Installation 


You can practically write your own ticket when you are 
franchised on the Bendix Power Brake Line. How much 
Power Brake business do you want? That’s how much you 
can do, if you take full advantage of the opportunities 
this line has to offer. 


The Power Brake Installation and Service Markets are 
big and growing. You can do both installation and 
service work quickly and easily, making it possible for 
you to handle a large volume. The profit is attractive, too. 


DOUBLE MARKET EASY TO SELL. With over 45,000,000 cars 
needing Power Brakes, your share of this installation 
market can be sizeable. Any non-powered car pulling 
into your shop right now is a /ive prospect for a Power 
Brake sale. Add the mushrooming service market (over 
2,000,000 installed last year), and your potential profit 
takes another big upswing. As a Bendix Power Brake 


Specialist, you’ll find this double market easy to sell and 
service. And practically anyone in your shop can do the 
work, since no special tools or skills are necessary. 


NO TRICK TO BECOMING POWER BRAKE EXPERT. We will 
teach you how to qualify as a Power Brake expert. Our 
Training Program fully equips you to handle both 
installation and service work. Your nearest Bendix Dis- 
tributor will be glad to fill you in on all the details. 


WE TELL THEM—YOU SELL THEM! Right now, forceful 
Bendix Power Brake ads are being seen by the 16,000,000 
weekly readers of THE SATURDAY EVENING POST. 
Your present customers are being told that Bendix Power 
Brakes can be installed on the cars they now own—and 
that the job can best be done “‘by the man who does their 
brake work’’. Prepare now to make the sale when they 
ask for a Power Brake Installation. 


STROMBERG* CARBURETORS—Passenger Cars, Trucks, Industrial » POWER BRAKES—Passenger Cars, Trucks, Trailers « POWER 
HYDRAULICS— Power Steering and Control Devices for—Passenger Cars, Trucks, Trailers, Buses, Industrial, Agricultural « BENDIX BRAKES— 
Factory-New Lined Brake Shoes, Lining Segments, Repair Parts » BENDIX* CHEMICAL PRODUCTS—Metalclene, Speedclene, Econoclene™*. 


Bendix siv?sc8 South Bend, ro. 


— 
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Wetmore’s Service @ @ @ @ @ Continued from page 23 


A friendly interest and sincere 
courtesy on the part of all em- 
ployees is one of the features of 
Wetmore’s shop. And it’s a re- 
flection of Point One of this 
firm’s policy: 

Point One: Prompt, efficient, 
courteous service at all times. 

Actually, it reflects even more 
than a policy. It indicates a high 


pennsinegersdecanscdedaseneuconsinann | 
° makes handling any transmission just a one-man operation © 


Specially designed for 
removing and replacing 


* Truck Transmissions 
* Torque Converters 
* Truck Differentials 


* Passenger Car 
» Transmissions 


You can save time and money with 
this one-man operated transmission 
jack. The Model WA-87 (capacity 
2,000 Ibs.) is ideal for removing and 
replacing truck transmissions, torque 
converters, truck differentials and pas- 
senger car transmissions. Low sil- 
houette, high lift and large caster 
wheels make the WA-87 particularly 
useful for shops not using hydraulic 
lifts for transmission removal. 


This is not a mechanical jack but 
is a HYDRAULIC jack powered by a 
Weaver 8 ton Hydraulic Power Unit. 
The WA-87 has a saddle side tilt of 
11° each way. Saddle front tilt is 22° 
and backward tilt is 14°. Jack is regu- 
larly furnished with standard adapter 
to handle truck_transmissions and 


N 
ao 


HYDRAULIC TRANSMISSION JACK 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A, 


SERVICE SHOP EQUIPMENT 


Complete line includes: Twin Post Lifts 
ond Frome Type Lifts ite 

Equipment Headlight Testers 
++ « Wheel Dollies 


e@eeeeecoeoeoeoeooooeooooeoeoeeoeoeoee eee eeeeee@ 
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morale on the part of the em- 
ployees themselves. 

Point One applies to all service 
whether it is a 5-minute job or 
a 5-day job. If a customer comes 
in with a rush job there is a con- 
certed effort to get the work out 
as quickly as possible. It will not 
be released, however, until Carl, 
or another supervisor, is satis- 





Mustrated ot left is o heavy 
truck transmission supported on 
edjusteble bolts in moveoble 
odopter brackets. Tronsmission 

is held securely by two strong 
cheins fostened to odopter 
brockets. This adopter is furnished 
with the WA-87 Jock 





Shown at left is o heavy truck 
or ol wepported on the 


vr 
edapter. This edapter (WA-88) 
simplifies removing ond re- 
plocing heavy truck differentials 
ond is available on special order. 








fo 


torque converters. Special adapter 
available for truck differentials and 
passenger car automatic transmissions. 
For complete details write for Bulletin 
MA-830. 


Triple Post Lifts . Single Post Roll-On, Free Wheel 
Bumper Lift Cor Washers . . Alignment 
Wheel Bolancing Equipment . . . Jocks 


Unie & 
Broke Testers . . . 
Air Compressors. 





fied that the job is right. 

Point One applies to all mer- 
chandise sales. Only quality 
goods, whether they be repair 
parts, new tires, retreads or used 
tires, must represent full value 
for the price asked. “We’re al- 
ways building for tomorrow,” 
Roy explains. 

Old stuff? Yes, perhaps it is. 
It’s a key point, however, in Roy 
Wetmore’s 4-point program. Ev- 
idently it pays. He’s got plenty 
of proof to show for it. Of course, 
Point One depends somewhat on 
Point Two: 

Point Two: Careful selection 
and training of employees and a 
liberal salary plus bonus pay- 
ments. 

Roy Wetmore is a strong be- 
liever in the saying, “A business 
is known by the men it keeps.” 
There are 13 employees in the 
organization. Ten of them are 
mechanics. Four men have been 
with Roy for over 15 years. Four 
others have more than 5 years 
and most of the others at least 2 
years. 

“We have the best mechanics 
in the business,” Roy declares. 
“You can’t do top-quality work 
with inefficient help. These men 
were carefully selected. They 
were given such individual in- 
struction as they needed and paid 
top-scale wages. Sometimes on a 
Saturday I let the men keep for 
themselves whatever they take 
in.” 

Carl Van Wezel, foreman and 
general manager, joined the or- 
ganization right out of high 
school. It’s almost the only job 
he has ever held, except for mil- 
itary service during the war. Roy 
saw he had real ability. He is a 
perfect example of Point Two. 
If you look around you'll find sev- 
eral more just like him. 

Point Three: The use of mod- 
ern equipment and facilities. 

Now, this point goes hand-in- 
glove with Point Two—good 
men, good equipment, good 
working conditions. 

There are ten lifts and six pits. 

(Continued on page 83) 
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WINS 


PUROLATORS 


126,000° 


DEALER PRIZARAMA 


3 


ESTHER WILLIAMS 
SWIMMING POOLS 


Esther Williams “Living Pool"—the swim- 
ming pool that grows with the family! 
Complete with redwood sun deck, filtration 
plant, all extras. Installed by International 
Swimming Pool Corporation. 


TRIUMPH ESTATE 
WAGONS 


Use the Triumph Estate Wagon for family 

\ or business. Comes complete with radio, 
heater, and Triumph economy, from the 
makers of the famous TR-3 sports car. 


OVER 2400 PRIZES! 3 MAMMOTH DRAWINGS 


for service station, garage and car dealer personnel. See 'em all on the next page. i 
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ANNOUNCING — 
(TS LCASY! 


be DRITARAMA WINNER 


NO PUZZLES — NO JINGLES — NOTHING TO BUY — 
NO LIMIT TO ENTRIES! 


OVER 2400 PRIZES— Here’s all there 
3 MAMMOTH DRAWINGS is to do! 


1—Place a Purolator “Seal of Protection” 
sticker on a customer's car or truck. There's a 
sticker in each Purolator carton, Additional 
stickers are available from your supplier, or 
on request to Purolator. 


ee a ee 
Tan voosren wHeTME MT 
- —- 


all entries Fe jou i 2—Your Sweepstakes entry blank is printed 
ov: 


40 PLUS on the back of the “Seal or Protection,” and 
is peeled off when sticker is placed on 
vehicle. Fill out entry neatly and completely. 


\udes 
inc —" N 


Your Purolator Supplier Salesman gets a dupli- 
cate prize if you're a winner in Drawing 3. 


You get Prizes and Profits 
with Purolator’s Prizarama! 


3—Save all entries. Mail them to Sweepstakes 
e Geared to mesh with your Summer and Fall selling seasons! headquarters in an envelope. Be sure to mail 
toate in time for each of 3 drawings (see dates 
« Every “Seal of Protection” sticker promotes new filter below). Remember—no limit to entries. The 
sales—signals repeat filter business! more you send in—the better your chances 
e Every sticker is another chance for you to be a winner! to be a winner. 
¢ Purolator super-micronic filters are 20% more effective 


than all other leading brands—help you provide service Out cemnghete veles anit Genii tices weer 
that puts money in your pocket! Purolator Supplier today! 


The Standard Equipment Line 


PURQOLATOR 
OIL, AIR & FUEL FILTERS 
PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 


**Purolator’’ and ‘'Super-Micronic’’ Reg. U.S. Pat. Off. 
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Wetmore’s Service « « « © © Continued from page 78 


All face a great expanse of win- 
dows that surround the pit area. 
The whole service area is well 
lighted, well ventilated. In the 
winter it is heated by radiant 
heat with one additional over- 
head output. 

The paint spray room is air 
conditioned, air filtered and fire- 
proof. 

There are three wheel balanc- 
ers, a 4-wheel balancer and a 
truck balancer. They have a tire 
trimmer and modern tire chang- 
ing equipment at two stands. 
Near the vehicle entrance there 
is a conduit under the floor. This 
quickly drains away the water 
from melting snow and _ ice 
brought in by customer cars and 
trucks. 

A tire retreader is maintained 
inside a glass enclosure. The 
customers can watch the process. 
Prices are printed plainly on the 
glass. “This display has sold 
thousands of dollars worth of re- 
treads,”’ Roy says 

In the tread builder section 
are three truck tire molds, all 
good equipment. 

Yes, Point Three, good equip- 
ment, ties in and supports Points 
One and Two. (1) It makes for 
good service and (2) men are 
better satisfied when they have 
good tools to work with. 

Point Four: Consistent adver- 
tising and promotion. 

Roy Wetmore is a_ business 
man. He is proud that word-of- 
mouth advertising brings in a lot 
of business, but he also knows 
that it pays to keep his name be- 
fore the public. He is on the radio 
every day. He does some news- 
paper advertising and some spe- 
cialty advertising 

He believes in unique displays. 
One of them has become famous 
as an eye-catching attraction. It 
is almost a trademark. On the 
corner of the building, at the 
street intersection and facing up 
Woodward Avenue, is a whole 
car, front protruding out from 
the building. Its badly aligned 
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front wheels are spinning con- 
stantly. Thousands of cars pass 
this corner every day. Those 
wheels have been spinning omi- 
nously for nearly 30 years. 
Over the front entrance Wet- 
more kept a ferris wheel type of 
sign turning for years. Recently 
he replaced it with a lighted plas- 
tic sign, horizontal to the build- 


ing and extending above the 
parking area in front of the 
shop. 

Incidentally, he has parking 
off the street in front of the 
building. Also a still larger area 
behind the building. Just across 
the side street is an additional 
customer lot. 

Yes, Roy Wetmore has been 
successful. He has a two-story 
high building with 175 feet 

(Continued on page 90) 
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Locks at any 
desired length 
— reels back 


automatically. 


20’, 30’ and 
40’ cord lengths. 


Full year 
guarantee 


See your jobber for a demon- 
stration, orwriteforbrochure. 


why not own one? 


automatic, heavy-duty 


DROP LIGHT REEL 
by Coréhrite 


® Outlasts 12 old fashioned drop cords... 
actually pays for itself! = Saves mechanic’s 
valuable time 8 Ends tangles and hazards 
of electric shocks and tripping. # No 
junction boxes needed. Mounts easily on 


wall or ceiling. 


LIGHT AND POWER...WHERE YOU WANT IT... 
WHEN YOU WANT IT... AUTOMATICALLY! 


O) 


... FIRST NAME IN AUTOMATIC CORD CONTROL REELS 


17th and Indiana Ave. - 


Philadelphia 32, Pa 


Circle 362 on Inquiry Card, facing 3rd Cover 





Shop Kinks © © eee ee ee @ Continued from page 48 


Home Made Tank 


For Cleaning Parts 


I have built a little item that 
has helped very much in clean- 
ing small parts and air cleaners. 
It is made of an empty barrel 
and an old carburetor basket. 
The barrel is filled with water 
up to three inches of the basket 
when it is lowered to its down 
position, the rest of the way with 
cleaning solvent which floats on 
top of the water, thus incurring 
very little expense when it be- 
comes necessary to replace the 
solvent. J. N. Wade, 2620 So. 
Locust St., Visalia, Calif. 


Tool For Installing Rear 
Brake Shoe Arm to Cable 


On some autos it becomes quite 
a chore to compress the spiral 
spring on the rear end of the 
emergency brake when installing 
new brake shoes. A small hand 
tool made of light strap metal 
an inch wide by '< inch thick 
and shaped to work as a sliding 
compression type tool will easily 
compress the spring. A small 
band of strap metal holds the 
two sliding parts together. On 


the forward ends of the tool two 
slots are cut '4 inches wide by 
4, inches deep to slide over the 
cable between the enlarged end 
‘of the cable and end of the 
spring. Removal of the tool after 
installation is done by turning 
the tool over on its side and slid- 
ing it away from the cable. La 
Wayne T. Weinard, 702 E. 3rd 
St., West Liberty, Iowa. 
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Using Wheel Puller 
As A Small Press 


When a universal wheel puller 
is not busy it can be mounted on 
an old empty front hub and used 
as a small press, along with as- 
sorted bolts and a couple of 
pieces of bar iron. It is very 
handy on U-joints also. R. A. 
Kelly, 123 W. 4th, Moscow, Ida. 


Time Saver For 
Removing Hoods 


On Chevrolet cars weld a piece 
of scrap iron rod from fender 
brace to hood hinge before tak- 


ing hood off. This keeps spring 
from coming unhooked. Weld 
lightly so that it may be removed 
easily after hood is replaced. 
Bob McLendon, McLendon’s Ga- 
rage, Repton, Ala. 


Tool For Cutting Off 
Mufflers And Panels 


This tool can be made in less 
than five minutes and save time 
in cutting off mufflers and pan- 
els. It is made from a small leaf 
of an old spring. The leaf has a 


HAMMERING €DGE 


perfect curve to allow for a hand 
grip. A notch is ground out and 
sharpened on a bench grinder. 
Mr. Joseph Farinella, 4975 
Easton Ave., St. Louis 13, Mo. 


Raise Rear of 
Car To Drain Water 

Every time a Chevrolet 6 cyl- 
inder engine has to be drained 
for a O. V. H. or valve job it is 
a mess trying to catch the water 
or anti-freeze from the block 
drain. I have found a way that 
saves a lot of mess and frayed 
nerves. Jack up the rear end with 
a floor jack and drain the engine 
through the radiator drain only. 
With the rear end up in the air 
it lowers the front end of the 
block low enough to allow most 
of the water to drain out through 
the water pump. When the rear 
end is lowered again the head 
can be pulled with no loss of 
water. Leonard O. Garvin, 2313 
E. 9th St., Vancouver, Wash. 





be returned. 





If you have an original idea for a special tool, a 
short cut on any job or any trick of value to others, 
write it down and if necessary make a rough sketch. 
Just make it clear. Send it to Motor Age. If your 
Kink is used it may bring you $7.50 or $25. All entries 
become the property of the Chilton Company. 
Because of the quantity of entries sent in, none can 
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How Much of the Traffic Passes You 
Up to Go to a WIX DEALER ? ? ? 


Just a few years ago three or four oil filter cartridges were all a 
dealer needed to cover the market. Today the picture has changed 
and service men are plagued with large unbalanced stocks, the 
guesswork of finding the right cartridge, plus lost time and sales. 


ima 


ia! 


WIX foresaw this problem and developed WIX-O-MATIC—the 
one straightforward selling system that’s tailored to fit today’s 
service needs. WIX-O-MATIC is not a deal—not an assortment 
—it brings you automatic stock control, instant cartridge selec- 
tion, and a complete guarantee against obsolescence. Here’s a 
down-to-earth merchandising principle based on your experience 
—what your customers buy! No extras, no dead numbers, no over- 
loading. Only what you need, in the quantities you need to get 
maximum sales action and profit. Ask us to show you how you 
can have this modern marketing advantage at no cost. 


a 


Imo, 
Moa 


The WIX-O-MATIC Floor Cabinet shown han- 
dies a stock of 54 Cartridges—always 
balanced—always fresh. There is also a 
WIX-O-MATIC Wall Rack .. . a big space- 
saver for stocks up to 30 Cartridges. Write 
for particulars on how you can get WIX- 


FILTERS O-MATIC at no cost to you. 


\ 


* 
Were, peep, ' 


WIX CORPORATION 
GASTONIA, N.C. 


In Canada: Wix Corporation Ltd., Toronto 
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Eastman’s confidential Editorial Research Reports to publishers prove that readers find advertising in Business Pub- 
lications as interesting as editorial material, The full Eastman release on this subject is available to you on request. 


“70% of Advertisement Reading in Business 
Publications is intentional—not accidental” 





says ROY EASTMAN of the Eastman Research Organization 


“Why shouldn’t it be,” Mr. Eastman continues, 
“since Business Publications advertise the very 
things by which readers make their livings?” 

“A year and a half ago, we injected into all of our 
confidential readership surveys a penetrating in- 
quiry as to how the advertising was read 





“The overall results of a year’s inquiry on this sub- 
ject (32 surveys for 18 publications) show that the 
average exposure to advertising is 70% intentional, 
only 30% accidental. 

“Moreover, 94% of the readers of these publica- 


tions, on the average, reported that they gave con- 
scious attention to the advertising.” 


Advertisements in Business Publications reach an 
audience that’s interested in your message . . . an 
audience that wants to read what you have to say. 





NATIONAL BUSINESS PUBLICATIONS, INC. 1913 EYE Street, N. W. Washington 6, D. C. « STerling 3-7535 


The national association of publishers of 173 technical, 
professional, scientific, industrial, merchandising and 
marketing magazines, having a combined circulation 
of 4,098,937 .. . audited by either the Audit Bureau of 
Circulations or Business Publications Audit of Circula- 
tion, Inc. . . . serving and promoting the Business Press 
of America . . . bringing thousands of pages of special- 
ized know-how and advertising to the men who make 
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decisions in the businesses, industries, sciences and 
professions...pin-pointing the market of your choice. 


Write for a list of the NPB publications and the 
“Here’s How” booklet, “How Well Will We Have to 
Sell Tomorrow?”, written by Ralston B. Reid, Advertis- 
ing & Sales Promotion Manager of the Apparatus Sales 
Division, General Electric Company. 
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ERPROOF . RUSTPROOF « sHRinxPRree? 


SPEED Bow! 


FIBERGLASS REINFORCED 


» PLasTiC 4 
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ARDENS LIME 


THE ALL- PURPOSE 


COLD Teo) # >) R | Sets in 5 Minutes with “Liquid Heat” Rapid Set! 


P application «wt 
est spreadi +++ €asy mi 
our ‘nenmnal - + + hardens like steel en 
Can! “LIQUID Hyacen be speeded-up with sn. -* 
m Vani: MINUTES EAT” Rapid Set for caemening 
Ses - No lam Sanding in 5 
and dries into a ment needed, Adherex ‘firmly, cs ‘Seakine i o 
uDle-free re- 


g and paint- pairs on metal, w oe 
forced for greater > glass, etc. F iberglass rein- 









Ready to Use Right Fro 


es like putty 7 
h ready for sandin 





KwikMetal appli 




















tallic finis : sil 

oot > mixing, no heat, flames OF special rye ream 
om just apply, directly from Cun = you SPEEDBOND costs 
. KwikMetal stays where you put B.«- tic fills, yet it no More than ordinary’ 

dry. leader! e€quipm sets faster, with yY” plas- 
can depend on the ea wy One opus ent or heat lamps! out complicated 

: nm r P 

KWIKMETAL SAVES YOU ery ne pounds oil SDBOND is unaffected by sol 

pound of KwikMetal does the wor shrinkage, ete.; NON- inflammable.” 8asoline, 

of lead. — SPEE > Made by KwikMetal, pw A Hea or 

KWIKMETAL is rust-proof, bears Agptnp ITS a DISCOUNTS INCRE ! 

° cost, requires no heat, flame, chemica poi Je BY "USIN MAKE MORE MONE pas PROP 
tools, will not vibrate or bounce out B TYPES." THE ONE SOURCE For’ STEER: 
drill, no mixing. — ev: eae — ———£ FOR BOTH 

OUNTS PRO 
WIKMETAL DISC WHEN 
GREATER PROFITS. EARN MORE KWIKMETAL PATCH KITS 


YOU ALSO BUY S 





PEEDBOND. Handy, convenient, economical 
Containg Kwik Metal Kwik 


Poses vent and roll of Kwik. 
bos ad Tic Patch, Variety 














Order from nearest sup- 
ply house or write for 
name of nearest Jobber. 


FREE FOLDER, PRICE 
LIST ON REQUEST. 207-J RAUCH BUILDING 
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PITTSBURGH 5, PENNSYLVANIA 
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Indianapolis Preview « ¢ ¢ Continued from page 72 


For the first time, you'll find 
titanium used in one car. And in 
another, an aircraft-type elec- 
trical instrument panel to replace 
gages. 

Indianapolis cars have drawn 
some from aircraft industry ex- 
perience. This is natural since 
most of the race car builders are 
in the backyard of the southern 


California aircraft plants. 

Many of the cars, engines, 
drivers, and mechanics come 
from California. Some designers, 
mechanics, and drivers have had 
aircraft industry training. And 
a few still work for the industry. 

Aircraft influence is seen in 
use of aircraft-type carburetors, 
spot brakes, airflow styling, 















LANCASTER PA. USA 














No. 60-5 
ONLY $15.00 


Eastern Resale 





WRENCHES IO SIZES 














The only Set of its kind with 


These Reversible Ratchet 
Wrenches were developed for 
us by auto mechanics for gen- 
eral shop use. In graduated 
sizes by Vicths from 4” to %”. 
Closely spaced ratchet teeth 
for short stroke in tight places. 


Correctly tempered, bright rust- 
proof Cadmium plate. In sturdy 
plastic roll. Individual Wrenches 
also available. See your Jobber. 





MOLDING 
CLIP 
igete)s 


The K-D 440, for installing 
molding clips in Chevrolet, 
Buick, Olds and Cadillac, 
including 1958 and 1959 
models. Hardened jaws. 
Jaws fit into cup of clip. 
A gentle squeeze expands 
cup, holding it securely. 












Instails 
this 
clip. 


Ze] -taic), Mi tekge) + 
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The K-D 380 handles most 
foreign made valve-in-heads. 
For L-heads, use K-D 700. 

















FREE CATALOG K-D MANUFACTURING CO 


LANCASTER, PA 








TRY THE ONE STUBBY THAT TAKES THE 
PLACE OF § ORDINARY STUBBIES.... FITS 
ALL PHILLIPS, ReP, SLOTTED #0 TO#108 
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welding in place of riveting, and 
use of lightweight metals. 

The car to watch is the Racing 
Associates Special. Builder Luigi 
Lesovsky’s design idea is to get 
weight distribution that will take 
advantage of the 800 left hand 
turns in the race. Here’s how 
he’s doing it: (1) placing the 
chassis 2 in. off center to the left, 
(2) slanting the engine to the 
left, and (3) putting the driver 
on that side. 

This arrangement is just the 
opposite of “laid down” engine 
cars that did so well last year. 
It will be interesting to see how 
these weight shifts improve per- 
formance. 

Horizontal frame rails on this 
car are 1%% in. 4130 chrome moly 
tubing. Vertical distance be- 
tween them is 13 in. Another in- 
novation: a fabricated bell crank 
with eight holes to allow for a 
variety of ratio steering combi- 
nations. The vertical bell crank 
idler shaft is mounted outboard 
of the chassis frame rails. Al- 
though the drag link will run 
inside the car. 

An 8-gal outrigger oil tank, 
made of .083 aluminum sheet, 
sits in a specially made outboard 
saddle. 

Borrowing from passenger 
cars, Lesovsky built and installed 
a dished safety steering wheel. 
This is a reverse twist. Design 
ideas and mechanical improve- 
ments usually take the Indian- 
apolis-to-Detroit route. 

For driver comfort, the Racing 
Associates Special has a custom 
built seat set back 13 deg from 
the perpendicular. 

Interesting mechanical fea- 
tures include: (1) A new cross 
flow radiator, 314 in. thick, 1314 
in. wide, with a starter shaft 
opening through it. (2) A manu- 
ally operated clutch to cut out 
the weight of a hydraulic system 
and avoid possible failure of the 
fluid lines. 

It’s likely this car will be one 
of the lowest and lightest in the 
race. Ground level to top of head- 

(Continued on page 92) 
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DEAL . NOW FINDING 


BIG CASH 


IN FRAM $60,000.00 TREASURE HUNT! 


THOUSANDS OF PRIZE WINNERS 
THOUSANDS OF EXTRA SALES 








>) @ Checking all cars—finding prize tags! 
@ Hoods are up—so are filter sales! 
@ More oil changes—added lube jobs! 


HERE’S HOW YOU CAN WIN UP TO $1,000! 

Thousands of “Treasure Cars” are on the road equipped with specially tagged 
FRAM Air and Oil Filter Cartridges! These cartridges pay from $1 to $1,000 cash to 
every dealer who finds one...and the same to hiscustomer...to his wholesaler salesman! 


Check every car that drives in! Whether or not you find a prize tag, you profit 
from extra filter sales, added oil changes and lube jobs! 


Start now! “Hunt” ends June 30, 1959 and is subject to 
Federal, state and local laws and regulations. For more 


complete details write to FRAM CORPORATION, 
PROVIDENCE 16, R. 1. Promotion is subject to Federal, state and local laws and regulations. 
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HANDY 


Oil-fired portable HANDY 
DANDY steam cleaner. Gas- 
fired, stationary model 
also available. 


Introducing 
the new budget-priced 


MALSBARY 


STEAM CLEANER 
D 


Kk yt 


DANDY 


i 
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Brings you trouble-free, profitable steam cleaning 
at a cost so low you can’t afford to be without it 


Here’s the secret of the Malsbary 
HANDY DANDY’S effectiveness — cleaning 
pressures the equal of cleaners costing 
up to twice as much. HANDY DANDY 
cleans engines, under-bodies, parts, 
used cars, fleets, so fast you'll have your 
purchase price back before you know it. 
HANDY DANDY is always on the job 
for either continuous or stand-by work. 
Caster mounting, plus hose and gun 
rack, enable you to move it easily all 
over the shop or yard, wherever and 
whenever there’s cleaning to do. 
Simple, Trouble-Free. Like the fa- 
mous, larger Malsbary cleaners, it’s 


' ASK ABOUT the Malsbary green 
steam cleaner hose .. . it's durable, 





built for trouble-free use. Anyone can 
operate it. To regulate cleaning blast, 
you simply set burner control to pres- 
sure desired. Gravity soap feed does 
away with solution pump troubles. 
Fool-proof atomizing burner eliminates 
smoke, soot and irritating fumes. Half- 
inch coils (largest in its capacity range) 
minimize scaling. 

Volume production and simplified 
design enable us to price the Malsbary 
HANDY DANDY so low you can’t afford 
hand cleaning. See your Malsbary 
dealer now; find out how little it costs 
to own a HANDY DANDY. 


122 


since 192) EAU W SEGUE S Ven gtl at, [emieton 
845 -92nd Ave., Oakland 3, Calif. 














Auto Industry .... eee 
Continued from page 62 


travel, push-button residences, 
portable swimming pools and im- 
proved appliances have all 
brought stiffer competition to 
the market for our products and 
services. And there are new ideas 
on the drawing boards which will 
add to the competition. 

“As dealers, we have been re- 
sponsible for merchandising the 
end product of our industry. We 
have converted the automobile 
from a luxury item to a necessity 
in our American way of life. We 
have a replacement market un- 
like that of any industry for both 
new and used vehicles, and, by 
assuming responsibility for mil- 
lions of dollars in contingent 
liability, we have brought our 
products within reach of the vast 
majority of the consuming pub- 
lic. 

“It is up to us to keep pace 
with our competition, to improve 
our merchandising techniques 
and emphasize the satisfaction, 
romance, safety and comfort of 
owning one of our fine cars. Em- 
phasizing ‘price’ won’t do the 
job. But we can do it by appeal- 
ing to the owner’s personal pride 
and pleasure in a new car and by 
providing the facilities for ade- 
quate and economical servicing 
which will provide his family 
with safe and dependable trans- 
portation at all times. We must 
continue to sell the true value of 
our American cars. Under these 
terms, we can anticipate a most 
optimistic future.” 


Wetmore’s Service ...... 
Continued from page 83 


frontage on traffic-filled Wood- 
ward Avenue. The building is 90 
feet in depth. It was a great deal 
smaller when he started! 

He believes the 4-point pro- 
gram is_ responsible for his 
growth and volume. Who will 
dispute it? & 
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Wearin’ of the Grin 








“I'll bet with a little persuasion you could get Fred 
to talk shop.” 
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Indianapolis .....+sseeee 
Continued from page 88 


rest rail bar measures 34 in. and 
from top of cowl to ground, 24'4 
in. Car’s weight: 1636 lb dry. 

Two new Frank Kurtis built 
cars will be his 500-J Model 
series. One is a Bowes Seal Fast 
Special; the other, the Youngs- 
town Mack Truck Sales Special. 

Kurtis changed his thinking 
on size of frame rails for the 
500-J’s. The upper horizontal 
rails are 1°, in. while the lower 
are 2 in. Vertical height be- 
tween their centers is 13 in. Pur- 
pose: (1) Reduce weight; (2) 
lower the center of gravity with 
larger rail on the bottom; (3) 
give greater frame rigidity. The 
car is 3 in. lower than previous 
models. 

Another first for Frank 
Kurtis. He’s using titanium in 
the Bowes Seal Fast Special. 
This will give him, he says, a 46 
pet weight saving over use of 
steel. And a 100 lb cut in the 
overall weight of the car. Tita- 
nium parts are steering arms, 
linkage torsion bar arms, and 
rear axle support brackets. 

Young builder-mechanic A. J. 
Watson, with 1955 and 1956 
Indianapolis winners already to 
his credit, has two new cars for 
the race. Both the Leader Card 
Special and Simonize Special 
have the familiar Watson design 
feature: extensive use of weight- 
saving magnesium for body 
panels. He likes and uses the 
vertical engine installation. 

Watson figures 30 lb saved 
there per car. Another weight re- 
duction: 17-lb fiber glass tail 
section instead of a 40 Ib one of 
aluminum. 

In the Leader Card Special, 
Watson installed a manually 
operated clutch and a conven- 
tional stock brake master cylin- 
der. 

The Simonize Special is an- 
other car to watch. It won the 
100-mile Daytona Beach Interna- 

(Continued on page 96) 
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THE WAYNE 
SALISBURY 


PUMP COMPANY 


MARYLAND - 


Division of Symington Wayne Corporation 


WAYNE PUMP CANADA LIMITED TORONTO ONT 





FROM THE MAKERS OF FAMOUS ROCHESTER-GM CARBURETORS 


Ha 


THE COMPLETE NEW CHEMICAL LINE THAT 
CLEANS AND CONDITIONS CARBURETOR, 
MANIFOLD AND FUEL SYSTEMS ON 


ANY MAKE OF CAR / 


The new Rochester-GM CARBON-X chemical line adds 
customer satisfaction to every tune-up you perform . . . on 
any make of car! CARBON-X comes from Rochester Products, 
builder of more new-car carburetors than any other 
manufacturer. This quality chemical line has been field-tested 
to assure best tune-up results. The CARBON-X line 

includes carburetor and combustion chamber conditioner, 

fuel system conditioner and heat riser valve cleaner and 
lubricant . . . it’s another service-business 

booster from Rochester Products Division 


of General Motors, Rochester, N. Y. 


NW BTs | 


Balanced Tune-up Three Ways 

New balanced tune-up includes ignition, com- 
pression and carburetion . . . with step-by-step 
ures and tests. Gives you better tune- | 
























j 





ups, satisfied customers and more profits. Order 
your U.M.S. Distributor now! 











America’s 

number one 
Original equipment 
carburetors 


ROCHESTER BURETORS 





GENERAL MOTORS 
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No all-in-one product cleans and polishes 


all car finishes equally well-BUT 


(luc) GIVES YOU THE RIGHT 
PRODUCT FOR EVERY FINISH 


AND EVERY CONDITION! 





Don’t be fooled by today’s “‘cure-all’’ polishes. 
No product as yet combines the full cleaning- 
and-polishing power and protection needed for 
all finishes. Whiz gives you a specific product 
for each specific finish condition. 

For example, there are Whiz cleaners and pol- 
ishes scientifically developed to clean and protect 
finishes on the newest cars, recent model cars, 
and old cars—with well-kept or neglected fin- 
ishes. Best of all, Whiz products always earn 
attractive profits for you, along with complete 
customer satisfaction. So start now by ordering 
only the products your customers need. Call . 
your nearest distributor today. Stock up with 
Whiz and make this summer your big-profit 
summer! 


AUTOMOTIVE 
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LIQUID HI-SHINE 


Newest, finest development in auto-finish protec- 
tion... tested and proved under conditions far 
more severe than the worst of weather. Fire-tested 
with gasoline, cold-tested with icy water, its armor- 
like protection stood up without change, kept its 
brilliant gleam. Cleans, polishes and protects in 
one simple wipe-on, wipe-off operation. For all 
lacquer and enamel finishes. 


NEW AND RECENT MODEL CARS— 


LIQUID SATIN he: x IAINTAIN A NEW-CAR, LOOK 


Restores showroom-brilliance. Works gently, but 
with instant effectiveness ... dissolves road film, 
dirt and grime without marring the gleaming 
acrylic finish. Wipes away easily, effortlessly, with 
asoft cloth.A product of modern chemical research, 
Liquid Satin is designed to maintain the new-car 
look on cars with acrylic and other modern finishes. 





LUSTERIZE CLEANER 


The fastest liquid car cleaner on the market today. 
Cuts right through dirt, grit, road film and paint 
oxidation ...cleans right down to the original 
finish, leaves it gleaming and lustrous, ready for 
Lusterize Wax (see below). 


LUSTERIZE WAX 


In long-lasting paste form. A pure, hard, water- 
proof carnauba wax base. Gives a brilliant, rock- 
hard finish that lasts and lasts. Beauty plus real 
protection. 


! 


CHEMICALS 


R. M. HOLLINGSHEAD CORPORATION 


CAMDEN, NEW JERSEY FOR OLDER CARS—RESTORES AND = 
Sunnyvale, Calif. Toronto, Canada ECTS A LIKE-NEW FINISH - 4 
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tional Speedway race last month. 
Jim Rathmann, who drove it at 
an average speed of 170.261 mph, 
broke his 1958 Monza, Italy, 500- 
mile record average of 166.772 
mph. 

Watson will have a Meyer & 
Drake engine for the Simonize 
Special. And again is using the 
220 gear tower in place of the 


270. That makes his block 5, in. 
shorter. Quite a few cars this 
year will show up at the track 
with this design. 

Watson says the arrangement 
allows for a shorter stroke, 4°, 
in. vs 454 in.; connecting rod 
7\% in. vs 8 in. All this gives a 
greater connecting rod angle, 
more horsepower, shorter piston 


510,784 


in] Year 


SERVICING 
RADIATORS! 


we are delighted with 


magn it has brought us. For instance 
arw q 
$7.068.10) from on 4.510784 (net profit 


rom o ; 
alone!” ur radiator department 


—SIDNEY RADIATOR & GLASS SHop. 
Sidney, Mont., (Pop. 3,987) 


Why send radiator jobs away? Add an extra $8,000, $10,000, $12,000 
or $15,000-a-year with Inland’s factory-method radiator servicing. 


JUST CONSIDER: (1) There is an ever-growing number of autos, 
trucks and tractors in your area, (2) Modern cooling-system pressures 
have been increased to the point where radiators require far more 
frequent servicing. 


INVESTIGATE — Have us mail you full details: 


@ Photos and statements from Inland-equipped shop owners, 

@ Inland’s ‘‘Pays-For-itself’’ payment plan, 

® Inland’s free factory school which trains you or your man quickly, 
@ Inland’s proved merchandising and selling helps. 


MAIL TODAY 


New free 48-page book, “Blueprint for | FIRM 
Profits,” tells about many making 
an EXTRA $8,000 to $15,000 a year 
servicing radiators. Complete with 
illustrations, descriptions and prices of 
required equipment. Popular ‘‘Pays- 
For-Itself’’ purchase plan. Invest a 
minute to mail the coupon — the re- 
wards can be amazing! Send today! ' 


BY 
INLAND MFG. CO., 1108 Jackson St. §f 
Dept. MA-5, Omaha 2, Nebr. If dealer, make of car sold 
“SOLD EXCLUSIVELY BY MAIL"’ 


INLAND MFG. CO., Dept. MA-5, Jackson St., Omaha 2, Nebr. 
Please send new free book, ‘Blueprint for Profits." 


ADDRESS 
ciTY ZONE STATE 


TITLE 


Are you now operating a radiator dept.? [] Yes [|] No 
hes ee ee es ee ee ee ee 


he ee ces ee ee es 
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travel, and a weight saving on 
the block. 

Quinn Epperly turned out two 
new cars, the Hoover Motor Ex- 
press Special and a Bowes Seal 
Fast Special. The Bowes car was 
damaged in the recent Daytona 
Beach accident which _ killed 
driver George Amick. 

Top frame rails on both cars 
are 114 in. lower than in Epper- 
lys’ 1958 models. This makes it 
easier to get to the spark plugs. 
It also gives the racer smoother 
lines. 

An interesting feature is an 
idler arm as a vertical support 
on the drag link. It’s expected to 
improve rigidity and lessen vi- 
bration. Steering should be 
easier, Epperly says. 

Motion pictures of last year’s 
race clearly pointed the finger at 
the drag link vibration. There- 
fore, the idler arm. It’s 40 in. 
forward of the steering gear box 
assembly. 

Dean Van Lines and Pete 
Schmidt Specials—two new ones 
from Eddie Kuzma’s shop—both 
have their engines slanted to- 
wards the right at an 18 deg 
angle from horizontal. 

A new teardrop-shaped out- 
rigger oil cooler tank has a hori- 
zontal air cooling flow hole of 2 
in. diameter. The tank is 11 in. at 
its widest, 30 in. long, and holds 
8 gallons. 

Front torsion bar mounting is 
over the front axle. 

Another new idea in _ the 
Kuzma cars is a “bathtub-type” 
bulge at the body alongside the 
driver’s elbow. It lets him keep 
his arm and elbow inboard and 
permits use of a wrap-around 
windshield to cut wind buffeting 
and improve streamlining. The 
bulge measures 41% in. outward 
from the body line. 

For the first time, the famous 
and powerful Winfield engines in 
the Novi cars will use fuel in- 
jection. The Hilborn fuel injector 
replaces the aircraft-type car- 
buretor used up to now. 

Mechanic Jean Marcenac 

(Continued on page 102) 
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Olds 
Got... 


that makes it sell so well ? 


Olds dealers know 
the reasons why... 


Olds Is Stunningly Styled To Stay In Style! 
Fresh, clean, crisp styling that will stand the test of 
time ... look good in the years ahead! 


Olds Sales Leadership Is Based On Its 
Engineering Leadership! (Oldsmobile is the car 
with balanced design . .. the car with a pleasing per- 
sonality! And everyone acquainted with the facts 
knows that Olds is first with advanced comfort, safety 
and driving features—all adding up to the finest car for 
the money! 


Olds Costs Much Less Than Many Guess! 
Surveys show that many people think an Olds costs 
much more than it actually does. Once they know the 
facts, they express their pleasure with a quick decision 


to get out of the ordinary ... into an Olds! 


Oids Is A Quality Car Through And 
Through... that’s why more Olds owners come back 
to buy again! Any Oldsmobile owner will verify that 
Olds delivers lasting pleasure and performance — be- 
cause Olds is built right ... right from the start! 


Only Olds Holds Its Value So Weill! Official 
used car figures show that year after year, Oldsmobiles 
return a higher percentage on their original cost at 


trade-in time than any other car in their class! 


Olds Delivers Excellent Fuel Economy, 
Low-Cost Maintenance! Thicre’s still nothing 
like Rocket Engine performance! Oldsmobile’s Rocket 
design introduced the high-compression era. Year-by- 
year advancements have resulted in the industry's most 
famous combination of fuel-saving economy and re- 


sponsive, spirited power. 
I 


Convincing reasons like these, and many more, make 





it easy to see why Olds sells so well . . . why dealers 





agree, it’s smart to be with Olds! 





OLOSMOBILE DIVASTON, GENERAL MOTORS CORPORATION ¢ LANSING, MICHIGAN 
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Brake Service © ee ee @ @ @ Continued from page 25 


the master cylinder is filled with 
fluid. Attach a rubber drain to 
the bleeder screw at one of the 
brake cylinders. Submerge the 
end of the tube in a container 
partially filled with clean brake 
fluid, and loosen the bleeder 
screw. Push the pedal down 
slowly by hand, allowing it to re- 
turn slowly to the fully released 


position. Repeat this operation 
until air bubbles cease to appear 
at the submerged end of the tube. 
Close the bleeder screw, and re- 
move the drain tube. Repeat this 
operation at each wheel. Refill 
the master cylinder reservoir 
after each brake cylinder is bled. 
The same procedure is recom- 
mended for pressure bleeding. 





~.. Undercar Comparison Proves 
Mechanics Pay Increases 


With Joyce Quick Soo€ Lift 


FORE AND AFT TYPE 
TWO-POST LIFT 


216,759,000 JOBS 
66% OF ALL SERVICES ARE 





PERFORMED ON FRONT AREAS 
OF CARS...completely unob- 
structed by QUICK SPOT.* 
Less Job Time ... Larger Pay! 


27,748,000 JOBS 
ONLY 8% OF ALL SERVICES ARE 
PERFORMED IN MIDDLE AREAS 
OF CARS...QUICK SPOT 
moveable arms do not ob- 
struct any of these services.* 
Less Job Time ... Larger Pay! 


85,463,000 JOBS 


26% OF ALL SERVICES ARE 
PERFORMED ON REAR AREAS 


OF CARS...completely un- 
obstructed by QUICK SPOT." 
Less Job Time ... Larger Pay! 


Quick Spot allows wheels to drop below 
fender wells for fast wheel removal, tire 


Gani brake work 


Axle engaging type lifts crowd wheels) 


under fender wells 


*Percentages computed from 1958 Service Job 
Analysis by Motor Service Magazine 


DON'T SAY “TWO-POST,” SAY JOYCE “QUICK SPOT"! 
write for descriptive literature Bul. 155-L 
THE JOYCE-CRIDLAND COMPANY 





of lifting 


since 1873 


U.8.A.: 2027 &. FIRST STREET, DAVTON 3, OHIO 
. Canada: Midland Foundry & Machine Co., Ltd., Midiand, Ont. 





Pressure in the tank should be 
from 10 to 30 pounds. 

Before installing shoes, coat all 
points of contact between the 
brake shoes and the other brake 
assembly parts with a good qual- 
ity lubricant. Lubricate’ the 
threads on the adjusting screws 
or cams. 

If brakes have been subjected 
to a lot of heat it is a good policy 
to install new return springs. 
These springs are inexpensive 
and will assure a satisfactory 
job. 

Before relining a brake shoe, 
inspect the shoe for distortion, 
cracks, or looseness between the 
rim and web. If one of these con- 
ditions exists, replace the shoes. 
Clean the shoe thoroughly, es- 
pecially the rim surface. Remove 
all burrs or rough spots from 
shoes. Check the inside diameter 
of the brake drum. If the diame- 
ter is less than .030 inches over- 
size, install standard lining. If 
the diameter is .030-.060 inches 
oversize, install oversize or 
shimmed linings. 

Brake Drum _ Refinishing: 
Minor scores on a brake drum 
can be removed with fine emory 
cloth, provided the emory is 
thoroughly cleaned off the drum 
after the operation. A_ badly 
scored, rough, or out-of-round 
drum should be ground or turned 
on a drum lathe. The refinished 
diameter of the drum should not 
exceed .060 inches oversize. 
Drums exceeding .060 inches 
should be replaced. 

Brake Pipe Replacement: If a 
section of the brake pipe _ be- 
comes damaged, the entire sec- 
tion should be replaced with pipe 
of the same type, size, shape, and 
length. Copper tubing is not rec- 
ommended for the hydraulic sys- 
tem. 

Power Brake Checks: With the 
engine stopped, and after the 
brakes have been applied several 
times to eliminate vacuum from 
the system, preliminary checks 
can be made similar to those on 
conventional brakes. 
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IS THE SPARK PLUG 
“GUESSING GAME” 
COSTING YOU CUSTOMERS ? 








_— AUTO-LIT 


IGNITION-ENGINEERED 


..to prevent foul 
to check pre-ig 
POWER TIP “fires 










Don't have yor 
service or you 
performance «< 
You can stop. 
fouling and hi 
you install “all 


spark plug the 


POWER TIP...the first spark plug ign 








RESISTOR SPARK PLUGS WITH 


POWER TIP 


ng at low speeds 
nition at high speeds! 
up’ today’s engines at all speeds! 





ur customers blaming your 
ir gasoline for poor engine 
caused by fouled spark plugs. 


worrying about low-speed 





gh-speed pre-ignition when 
-speed” POWER TIP—the the projecting i in the tick of combuaton 


where it gets hot quicker and stays hot to burn 
fouling deposits away clean! 


Your steady customers are the backbone of your 
business. That’s why you can’t afford to take chances 
with the kind of service you give them. When a car 
comes in for a tune-up, you can depend on Power Tip 
to “fire up” at all speeds! 





Your customers can drive in slow traffic all week and 





Power Tip stays‘hot to prevent fouling. And when they POWER TIP IS COOL AT HIGHER SPEEDS! At higher 

. ° 3 speeds, the projecting tip is in the path of the 
hit the highway, you know that Power Tip stays cool incoming air-fuel mixture where it stays cool 
to effectively check pre-ignition. to effectively check damaging pre-ignition. 


1ition-engineered for today’s engines 





CHRYSLER 


1951-53 V8, All...........AR82 
1954 ; 
1955 V8N.Y. & Imp....AGR52 
1955-56 V8 Windsor R5 
1956-58 V8 N.Y.. 
1957-58 V8 Wind & Sara.. .AR42 
1959 V8 Wind., Sara 

.. A42 


1949-53 Inline 8 Cyl 
..., 
1956-59 V8 


CHEVROLET 


1958- 59 6 & V8 %” Reach. 
1958-59 V8 4%” Reach 





_ Mecempnacemnece 


DESOTO 
1952-54 V8, All............AR82 
1955 V8 Firedome.......AR82 
1955 _—-V8 Fireflite........AR52 
1956 V8 Exc. Adventurer.AR52 
1956 V8 Adventurer.....AR42 
1957-58 V8, All............AR42 
1959 V8 Exc. Adventurer. .A42 
1959 V8 Adventurer 2 


1953-54 V8 

1955 

1956 

1956 

1957-58 All V8 4%” Reach... 

1958 All V8 %” Reach..AGR42 
1959 V8 Coronet 

1959 V8 Except D500 

1959 V8 D500 


BF42 
1959 6 Cyl. & 292 Cu. In. 
v8.. . BF82 
1959s All Other v8" s. 





FORD 
1952-54 6 Cyl. O.H.V.. 
1954 V80.H.V 
1955-56 V8, All.. 
1955-59 6 Cyl. niaanee 
1957 V8 272 Cu. In...... 
1957 — All Other V8 and 
Thunderbird..... 
1958-59 V8 292 Cu. In 
1958-59 All Other V8 and 
Thunderbird..... 


HUDSON 
1955 V8 7/¢_” Reach......AL82 
1955-56 V8 %” Reach......AG52 
1955-57 Metropolitan 
1956 Rambler 
1956 Hornet V8.. ‘ 
1957 ~— Except Metropolitan AL82 


IMPERIAL 


eed eo 
1959 V8, All 





MERCURY 


Se 
1955-56... 

1957. ban eenee 
1958-59 V8 312 Cu. In. 
1958-59 All Other V8's. . 


NASH 


1946-53 O.H.V. Models 
Exc. Dual Jet Fire. A82 
1953 Dual Jet Fire... .AL82 
1954-56 Ambassador 6 Cyl.... 
1955-56 Ambassador V8 
Engs. 7A” Reach. AL82 
Engs. %” Reach. er 
1956 Statesman 
1957. Ambassador V8.. 
1954-57 Metropolitan 


OLDSMOBILE 
ee tg 
Ss 
POPEED WO seviesieveccscese’ 


PACKARD 
1955 ba * i6” ” Reach......AL82 


1956 
1958 





PLYMOUTH 


1955-56 V8, All 

1957 V 

1958-59 V8 Except 1959 
Commando 

1959 V8 Commando 


The 


PONTIAC 


1955-59 V8.. . .A52 
1959 Canadian 6 Cyl... A52 


+ a - -/ 


7 


RAMBLER 
1956 6Cy 


AL82 
AL82 





STUDEBAKER 
1951-58 V8 (Except 57 
Golden Hawk)... AL82 
1956 V8 Golden Hawk. ..AG52 
1959 ~—s-V8, All 


*Auto-Lite RESISTOR Spark Plugs with Power Tip, recommended for long plug life and suppression of radio 
interference, can be used in place of all STANDARD Power Tip applications shown in these specifications. 








BEHR-MANNING 
COATED ABRASIVES 


If you want fast-cutting, load-resisting coated abrasives for 


primers . . . between color coats . . . for feather-edging . . . for 
TaN dry sanding or wet sanding . . . for hand or power sanding 
, — insist on Behr-Manning. Busy paint and body shops rely on 
the best coated abrasives for fast-moving, money saving 


production. Try them and you'll quickly see why. 


BEHR-MANNING CO.¢, 


TReOov, SC6BEaW Voee ® 


A DIVISION OF NORTON COMPANY 


ABRASIVES” 
BEHR-MANNING PRODUCTS: Coated Abrasives + Sharpening Stones + Pressure-Sensitive Tapes 
NORTON PRODUCTS: Abrasives + Grinding Wheels - Grinding Machines - Refractories - Electrochemicals 
In Canada: Behr-Manning (Canada) Ltd., Brantford. For Export: Norton Behr-Manning Overseas Inc., Troy, N.Y., U.S.A. 
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Metropolitan e@ @@ eee e @ @ Continued from page 21 


The outside trunk lid is se- 
cured in the open position with 
a telescoping self-locking strut. 
It can be opened and closed easily 
without moving the mounted 
continental spare wheel. A new 
push-button key-lock on the fold- 
ing rear-seat back facilitates 
easier opening and closing. 

On both the convertible and 





hardtop models, new side vent 
windows offer the advantage of 
no-draft ventilation. The vents 
are operated by a push-pull lock- 
ing catch mechanism. 

The front seat frame assembly 
has been redesigned to accommo- 
date a new seat adjustment 
mechanism. This increases the 
seat travel from 4 to 6 inches. 


: 





ARMOR-FLEX 
Protector Mats 


a 


... you will see the difference in sales 


You can see the difference in quality 


A new line of protector mats superior to anything 
you have seen in the field! These mats are all-new . . . new 
rubber-plastic composition with Polene*, new luster-sheen 
finish, new space-age styling. In 5 solid colors or two-tones, 
Custom-fitted door-to-door mats, twins or utility mats. 
Eye-catching new merchandising material and cartons. 
DOAN MANUFACTURING, 1725 London Road, 
Cleveland 12, Ohio 


@ Trademark 


Division of Anchor Industries, Inc. 





The front seat cushion and 
seat back have been redesigned 
to give firmer support for added 
comfort. The front seat cushion 
utilizes additional coil springs 
for better posture support. Coil 
springs in the front seat-back 
are relocated to form a more de- 
sirable contour. 

The improved Metropolitan 
models are now equipped with 
larger 5.60 x 13 tubeless tires, 
offering longer tire life and im- 
proved riding qualities. 

The Metropolitans, which em- 
ploy American Motors’ unitized 
body construction, continue us- 
ing the B.M.C. Austin A-55 four- 
cylinder overhead valve engine, 
developing 55 horsepower. It has 
a compression ratio of 8.3 to 1 
and operates on regular grade 
gas. 

The “deep-dip” rust-proofing 
process is used on the Metropoli- 
tans. The process involves dip- 
ping the body in a rust-proofing 
paint primer tank which coats 
the car’s vital exterior and in- 
terior surfaces. 





Getting married is a good deal like 
going into a restaurant with friends. 
You order what, you want and when you 
see what the other fellow has got, you 
wish you had taken that. 











Rhesus 


“My relationship with him is entirely 
platonic—He's in jail!" 
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‘TIRE VALVES 


for America’s on-the-go 
dtorists—and the quality- minded: 
dealers who serve them! 


PA Ay 
t¥ 





= RP ae 7 


% 
oe 


oy 


J 
J New Tubeless tires 
deserve new Bridgeport 


valves. Install them for 
extra safety. You and 
your customers benefit! 


TIRE VALVES 
e 


Accedores 


(F— 
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Indianapolis Preview @ @ @ Continued from puge 96 


points to a weight saving: 4.5 lb 
Hilborn unit vs 27 lb aircraft- 
type carburetor. And he hopes 
for better performance and fuel 
economy. 

Needing less fuel now, Mar- 
cenac disposed with the side tank 
entirely and enlarged the rear 
one. Total capacity is now 62 gal 
in the one tank. The cars for- 
merly carried 80 gal. 

To lighten the front end load, 
Marcenac moved the engine back 
3 in. on its chassis. He believes 
he’ll get better handling this 
way. 

A newly installed instrument 
panel is especially interesting. 
It’s an aircraft type with blink- 
ing red and green lights instead 
of gages. This cuts out the gage 
lines which vibration can break 
loose. And gages, themselves, are 
almost unreadable by the driver 
during the race. 

The red and green lights indi- 
cate fuel pressure, oil pressure, 
oil temperature, and water tem- 
perature. A standard tachometer 
is the only other instrument on 
the panel. 

An eyebrow lifter is the 
Greenman-Casale Special, with 
driver Jimmy Davis in the cock- 
pit 

Chief mechanic Ernie Casale 
not only laid down his engine, 
but stuck it 9's in. out the left 
side of the car’s body. It sits 
right out in the open. 

Casale’s reasoning: he cuts 8 
in. of height off the hood for 
better streamlining. At the same 
time, he puts more weight on 
the left side for the high speed 
turns. 

Casale says his car will meas- 
ure 23 in. high at the front axle, 
36 in. at the rear. 

Precious seconds in the pits 
may win or lose a race. 

The two-time winner, Belond- 
AP Muffler Special, will come to 
the track with a sensational fea- 
ture. 

Builder George Salih has in- 


106 


stalled a self-contained air-jack 
system to raise the entire car off 
the ground in one-half second. 

Salih believes he can save up 
to seven seconds in each pit stop. 
The Belond pit crew already 
holds the Indianapolis pit stop 
record of 27 seconds—now hopes 
to reduce this time 25 pet. 

Here’s how the air-jack sys- 
tem works: When the car slides 
into the pit and stops, an air 
hose will be quickly coupled into 
a fitting on the car. In a split 
second, all four wheels will be 
1'4 in. off the ground—ample 
clearance for a fast tire change. 

Until now, just jacking the 
car in the pits took three men, 
one in front and two at the rear 
using hand-operated jacks. 

Some while back, a car came to 
the track with a self-jack sys- 
tem. But as yet no car ever used 
one during the race. 

The Belond Special has new 
Halibrand front wheels’ with 
balancing wheels both inside and 
outside. In the past, there were 
weights only on the outside. 

Another modification of the 
car: a double rear bumper of two 
heavy chrome steel tubes wrap- 
ping around entire rear end. The 
bumper is designed to keep an 
oncoming car from climbing up 
and over the rear of the car. 





“Do you have a trade in?" 











Satisfied Customer...... 
Continued from page 27 


“Experience has shown me 
that four mailings to 500 people 
is better than one mailing to 
2000,” he said. “Advertising is 
an important part of growing. If 
you stop growing, you start de- 
clining. You can’t just stand 
still.” 

Emge believes that any shop, 
no matter how small, must de- 
vote some of its budget to adver- 
tising. He never puts less than 
three per cent of his gross sales 
into advertising, but he adds: 
“Even if you and your wife have 
to address post cards( in a small 
shop in a small town), you must 
let people know you're there, and 
what you can do, and what it’s 
going to cost them.” 

Emge emphasizes that a lot of 
work is overlooked in repair 
shops because of a lack of a sell- 
ing system. 

“Don’t take a customer who 
has come in for minor adjust- 
ment or check up and start sell- 
ing him parts or service he hasn’t 
asked about, though,” Emge 


says. 


I i's be albeien ds 


Continued from page 35 
installing the glass, coat the 
weatherstrip with a soap solu- 
tion. A mild detergent should be 
used for this purpose. Center and 
insert upper end of glass in 
weatherstrip. Hold glass in posi- 
tion and insert wedge in weath- 
erstrip groove. Strip glass into 
weatherstrip, then pound glass 
into place with palm of hand. 
The weatherstrip will slip under 
lip of moulding with a slight 
popping noise. 

On models equipped with out- 
side visor, move slips into posi- 
tion and install lower molding. 
Install pivot bracket and wiper 
blades. Reseal pivot bracket to 
protect against water leaks. In- 
stall horizontal molding, side 
moldings, visor, and visor cap. 
On models without outside visor, 
install lower, upper, and side 
moldings. 
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New Products ©eeeeeee ee Continued from page 47 


both tube and tubeless—is made 
possible with the All-Service Re- 
pair Kit introduced recently. It 
combines all required tools and 


materials in a package. The 
selection of self vulcanizing 
patches and the easy-to-read in- 
struction chart ensure proper se- 
lection and a safe, servicable re- 
pair job. 


319. Forming Tool 

Stanley Tools, division of the 
Stanley Works: A convex plane- 
type model (No. 397) with new 
fine-cut blade designed to shape, 
shave and smooth curved sur- 
faces, and to file and form re- 
cessed areas has been announced. 
Two knobs make it a draw-cut or 
push-cut tool. Cutting is done 
with the hardened and tempered 
Sheffield steel blade and its 500 
individual sharpened cutting 
edges. The blade will not clog, 
according to the company, be- 
cause the chips pass through the 


blade. Each edge has its own 
throat which carries shavings 
away from the work. 
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320. Vacuum Cleaner 

Black & Decker Mfg. Company: 
A new heavy duty vacuum 
cleaner has been introduced. Ac- 
cording to the manufacturer, 
“No. 35” is exceptionally quiet in 
operation. The unique design of 
this new unit includes a rubber- 
mounted Black & Decker motor 
(1 H.P. maximum), felt baffles, 
and aé_ diffused  air-exhaust 
through the motor drome to as- 
sure quieter operation. The unit 
is compact and easy to move. It 
can be fitted with B&D vacuum 
cleaner attachments. Standard 
equipment includes a 10’ wire- 
reinforced plastic hose, a 25’ 3- 
conductor cable and plug, 6” noz- 


zle, 6” brush, 20” extension tube, 
3 wheels, and a push-cart handle. 


321. Two-Post Lift 

The Joyce-Cridland Co.: A two- 
post model of company’s “Quick 
Spot” lift is announced. It has 
movable arms that fit all types 
of passenger cars and light 
trucks. The company claims the 
new lift will handle all cars re- 
gardless of make, model, or year 
at prescribed pick up points 
without the use of adapters. The 
lift is available in two models— 





For more information on these 
profit-making new products, 
circle postcard on page 119 











air, full hydraulic or electric, full 
hydraulic. Hand controls are 
standard equipment, but foot 
controls are available. 


322. Small Engine Kit 

Hygrade Products Division of 
Standard Motor Products: A 
service stock assortment of small 
engine Jiffy Kits has been an- 
nounced. The assortment is 
packaged in a carton that sets up 
to form a dispenser-display. The 
assortment, designated JKA-4 
contains 12 Jiffy Kits and will 
give coverage for small engine 
carburetors made by Carter, 
Clinton, Tillotson, and Briggs & 
Stratton. The blue and yellow 
dispenser-display is suitable for 
either wall mounting or counter 
top. It has an illustrated display 
board, and an application guide 
printed on the side panels. 


323. Wrench Set 

S-K/Lectrolite Tools: A set of 
open-end metric wrenches, No. 
45MS, has been introduced. Set 
No. 45MS contains five wrenches, 
with openings of 8 mm x 9mm x 
10 mm x 11 mm, 12 mm x 3 mm, 
14 mm x 15 mm and 16 mm x 17 
mm. The wrenches are nickel- 


chrome plated and have polished 

heads; they are precision milled, 

and carefully tempered. 
(Continued on page 108) 
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324. Fuel Filter 

Purolator Products Inc.: A new 
fuel filter with micronic filtration 
has just been announced. The fil- 
ter, known as- the GF-11 Fuel 
Filter, can replace other units. 
Based on the same principle as 
the micronic oil and air filters, 
the GF-11 affords a fine degree 
of filtration. The pleated con- 


struction of this resin-impreg- 
nated cellulose filtering element 
makes it possible to provide 
nearly 50 square inches of filter- 
ing surface within the metal case 
and still have ample dirt reten- 
tion space. This feature makes it 
unnecessary to include a relief 
valve which could permit dirt to 
flow into carburetor. 





sy to opty 


pleasure" © 


—— 
ke painting - gnome! © 


mo 
with EXLON a 4 
1958 on 
i} “ + 
avaitebie I" “s prymoutn cole" 
ra 


1959 For 


Now in all ’57, ’58 and ’59 ia 
Ford and Plymouth colors! 


Here’s more help in turning out FASTER — AND 
CLEANER—paint jobs! EXLON®—the amazing new 
clean-spraying, fast-drying finish—is now avail- 
able in all 1959 as well as 1957 and 1958 colors for 
Ford and Plymouth. 

You can get away from sticky overspray and 
offensive fumes... assure fast, wrinkle-free drying, 
regardless of weather . . . get rich, deep /asting gloss, 
now, with all these popular EXLON colors, Call your 
Sherwin-Williams OK Automotive Jobber today! 
The Sherwin-Williams Co., Automotive Div., Cleve- 
land 1,O.and Montreal. Export Sales, Newark 1,N.J. 


SHERWIN-WILLIAMS 


Circle 368 on Inquiry Card, facing 3rd Cover 





AUTOMOTIVE 
FINISHES 





325. Portable Cabinet 


Lincoln Engineering Company: 
A portable, caster-mounted cabi- 
net for the display and storage of 
lubrication equipment and acces- 
sories has been introduced. Meas- 
uring 41.” high, 24” wide and 
24” deep, the cabinet is equipped 
with natural-finished pegboard 
sides and door, to which items to 
be displayed are attached by 
locking-clips and hangers _in- 
cluded with the cabinet. Inside 
storage space with shelf accom- 
modates replacements and sup- 
plementary items. Cabinet frame 
and shelves are finished in baked 
white enamel; door is provided 
with padlock hasp. 


326. 
Thor Power Tool Company: New 
Thor WA12 impact wrench is de- 
signed to deliver 1,000 blows a 


Impact Wrench 


minute. Its 514 pounds and 65” 
in length are combined with cen- 
trally-attached handle for easy 
handling. Specifications include 
1%4,-inch spindle offset, 14-inch 
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square drive, '4-inch air inlet 
with %,-inch minimum hose 
size. The WA12 has impact 
mechanism with only four mov- 
ing parts and six-blade free- 
wheeling rotor. The WA12 air 
impact wrench is available in kits 
with sockets, steel carrying case, 
and accessories, or various com- 
binations. 





Change TUBELESS TRUCK ree 


Faster... 


KEN 
T-45 


Busses 
Trucks 
Tractors 


Easier... 
quality 
job-designed 
TIRE 
TOOLS 


Used and recom- 
mended by lead- 
ing tire makers. 
New, improved de- 
sign for mounting 
and demounting 
tubeless truck tires, 
on new one-piece 
drop-center rims 
without damage to 
sealing features. 
Simple to use. 
Length: 38". 


Used in Pairs 


Final step in Demounting second bead 
CU | 


T-45 
SEE YOUR JOBBER! 


SAVE LABOR, TIME AND MONEY. IN- 
SIST ON KEN TOOLS. Finest Quality 
and Design. Largest Exclusive Mfgrs. of 
Tire Changing Tools and Equipment. 


The KEN-TOOL Mfg. Co. 
AKRON 5, OHIO 


Circle 369 on Inquiry Card, facing 3rd Cover 


Extra Sales Profits 
Broad line of models 
complete kits from 


$3995 


RETAIL 


& distributor 
inquiries invited 


MIDGET CAR HEADQUARTERS 


ARNOLD-DAIN CORP. 
Box 69, Mahopac. N. Y. 
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327. Hydraulic Brake 


Indicator 


Ajax Products: An indicator has 
been manufactured that warns 
driver of the loss of fluid in the 
master cylinder. When the level 
of the fluid in the brake cylinder 
decreases to one-third from the 
empty level, the unit operates 
and ignites safety light on dash. 
This warning light gives opera- 
tor the opportunity to replace the 
loss of fluid before the fluid is en- 
tirely gone. According to the 
manufacturer, this eliminates 
the danger of complete failure of 
brakes. Also eliminates danger of 
entering lines which neccessi- 
tates major repair. 





For more information on 
New Products shown here, 


circle postcard on page 119 














328. Scope-Analyzer 

Allen Electric and Equipment 
Company: A new Scope-Analyzer 
has been announced. The new 
unit combines the advantages of 
metered equipment with the di- 
agnostic ability of the ignition 
scope. In operation, ignition 
faults are pinpointed to the igni- 
tion scope. The individual test 
instruments are then used to 
tune the engine to recommended 
factory specifications. The new 
Scope-Analyzer, Model 27-09, in- 
cludes the Allen Scope, Scope 
Dial-Chek, output, timing and 
distributor advance), Dwell- 
Tach-Volt Tester, Volt-Amp 


Tester and Combustion Analy- 
zer. 


329. Snap-Ring Pliers 
Herbrand Tools-Bingham-Her- 


brand Corporation: A snap-ring 
(Continued on page 110) 








or 
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SAFEST MADE! PROVEN! 


ACRYLIC 
CLEANER & 
POLISH 


ee / 

















Use on all acrylic finishes. Proven on original 
acrylic-finished cars — now, most new cars 
have this finish. Cleans and polishes with a 


quick, light rub. Leaves a protective coating. 
SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE THREE 





New Products © @@ ee @ @ @ Continued from page 109 net and tiee.ather for externes 
snap rings. Three sets of tips are 


included. 
plier with replaceable points is manufacturer, it is used for work 
being offered. According to the on automatic transmissions, and 
power brake mechanisms. In de- %30- Customizing Kit 
sign, its straight and the angle 
tips are reversible. It permits 
easy access in close quarters. 
These tips are also replaceable. 
» The plier is finished in heavy- 
duty, chrome plate and is avail- 
able in two styles, one for inter- 


; 








improved hose clamp plier with finger- tip position lock 


FREES BOTH HANDS Taylor & Art, Inc., Plastics: Old 


Pro Kit, a new body repair and 
customizing kit has been de- 
_ signed for autobody shops. The 
| kit contains a quart of Flex-Bond, 
| a premium paste type dent repair 
compound ; 1440 square inches of 
fiberglass cloth, and a quart of 
WetWeld, a new resin-rich liquid 
| plastic. The WetWeld-fiberglass- 
| combination, according to the 
| company, structural strength 


thea tool-of- E the-month | 


Now, with this new Herbrand Hose-' 
Clamp Plier, you can keep the wire 

clamp spread open and free both | 
hands! Because of its finger-tip ‘‘posi- 

tion lock”’ it’s even easy work 

to replace the lower radiator \" 





hose. The plier locks in three _\ \ 


oe 
Jy, % 
positions—-fits all size — + - 
clamps. Lightweight, per--€&— ‘ \ 





fectly balanced. a 


Faer 





RE RA EIEN SE REE IAL IN nN PAGE ie | 
COMBINATION CARBURETOR- 
Vi DISTRIBUTOR TOOL 


equal to that of the original body 


&)- | } : 
_—~ metal. It is easy and safe to 
ie, © » ° . ° ° 
—_— og FATA ~3® work. It is suitable for bridging 
es; Brae large holes or tears and fabricat- 


\ SET NO. 2125 MECHANIC'S 

NET—COMPLETE SET—$849 vA 
With its three bits and sliding drive * 
handle, this amazing tool simplifies 
adjustment of Delco Remy type = 
distributors, Holly and all other © 
carburetors! It saves time, reaches 
the adjustment screw and makes 
; perfect motor tune-up possible. Bits 
ie and handle available separately. 


ing new panels. 


3331. Parts Cleaner 





| MECHANIC'S 
NET $250 





ia ste 59 ag hats 


CAR DOOR HANDLE 
SPRING REMOVER TOOL 


Om - Snell 
—_ an i 


— 
NO. BF-92 MECHANIC'S NET -$150 j \ 
Works where other door handle ae 
| 
| 








a 


tools won’t, because of its longer, 
thinner jaws. For all Fords since 1951 
and G.M. cars since 1933. 


Permatex Company, Inc.: A cold 
parts cleaner is now available in 
| a bench-size container. The new 
THE BINGHAM-HERBRAND CORPORATION - FREMONT, OHIO) —s galion-and-a-half container holds 





a gallon of this highlv-concen- 


Circle 370 on Inquiry Card, facing 3rd Cover 
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trated, water-sealed, immersion- 
type parts cleaner. A metal bas- 
ket is provided to hold the 
solution and to permit draining 
and recovery of the parts. Pur- 
pose of the container’s extra ca- 
pacity is to provide enough space 
for cleaning a basketful of parts 
without spillage. 


lift, model SJ-75, is announced. 
The SJ-75 operates on a standard 
6-volt battery for a week of nor- 
mal use without re-charging. The 
weatherproof battery storage is 
completely self-contained. A 





For more information 


Blackhawk hydraulic unit is the 
power source. The SJ-75 has lift- 
ing arms that extend from 14” 
to 48” to accommodate the many 
different styled bumpers, tail 
pipes and extreme widths of 
many late model cars. Safety 
wide 5” x 5” saddles are fixed so 
user does not have to bend under- 





neath the car to adjust them for 
proper contact. 
(Continued on page 114) 


on New Products, circle 
B32. 


Hydraulic Lift 


postcard on page 119 














| Now find cracks, leaks 
detects--quickly, easily 


ZYGLO 







BLACK LIGHT Freee itn Kit 
EASY TO USE FIRE SAFE 
New, improved 


e inthe shop 
e in the field 
FOOLPROOF 

FLUORESCENT 


PENETRANT 
INSPECTION 


high flash-point 
materials. Pack- 
ed in push-but- 
ton spray cans 






Blackhawk Mfg. Co.: A new push 
button electro-hydraulic one-end 















IDEAL FOR 
Finding oil leaks 
Checking transmissions 
and differentials 
Inspecting blocks, 

| valves, pistons 


Genuine 
ZYGLO KIT $ 00 
complete with F.0B 
100 W. BLACK LIGHT CHICAGO 
—-—.Order Today! Attach Coupon to Letterhead or P.O... 
Cina 1 
| 


GNAFLUX CORPORATION 
7346 West Ainslie Avenue, Chicago 31, Illinois 


Bd 


] Please send — ZYGLO Kit(s) @ $125.00 each. 
] [}] Check enclosed, amount $-_ (1 Send on our P.O | 
l number mnie 


| § © Send only free illustrated bulletin now—includes low prices of | 
- ZYGLO replacement materials: pressure cans and bulk . 
— 











SAFEST MADE! PROVEN! 


—— 


7~) ACRYLIC 
J) CLEANER & 












For genuine Black & Decker repairs check 
Yellow Pages under *Tools-Electric”’ for ad- 
dress of nearby Black & Decker 
FACTORY SERVICE BRANCH 

Free tool inspection when requested e Gen- 
uine B&D parts used e Factory-trained tech- 
nicians handle all work e Standard B&D 
Guarantee at completion of recommended 
repairs e Fast service at reasonable cost, 





POLISH 


.- MADE FoR THE “PRoress1onial. / 
Use on all acrylic finishes. Proven on original 
acrylic-finished cars — now, most new cars 
have this finish. Cleans and polishes with a 
quick, light rub. Leaves a protective coating. 

SEE MORE PERMATEX 

PRODUCTS FEATURED ON PAGE THREE 














Or write for address of nearest of 48 branches to: 
THe Brack & Decker Merc. Co., Dept. $5205, Towson 4, Md. 


&» Black’ Deckers SF, 


SS QUALITY ELECTRIC TOOLS 
Circle 371 on Inquiry Card, facing 3rd Cover | 


f) 


— 
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LEADING AMERICAN INDUSTRIES 


offer their employees the Payroll Savings Plan for U.S. Savings Bonds 


These are but a few of the leading firms which support the Savings A) 
Bonds program with more payroll savers than ever before in peacetime. cd 
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In the 


& 
auionotive’ THERES NO BUSINESS 
service business... 


INDEPENDENT SERVICEMAN: = 
“Getting the parts I need a 
when I need them sure helps 
_ me give my Chevrolet cus- 


| CHEVROLET PARTS SALESMAN: — 

| “Right—as your PART- 
NER IN SERVICE we're 
here to serve as your one- 
stop source for all Chevrolet 
parts.” 


Here’s why there’s no busi- 
ness like Chevrolet business: 


1. Over 16,000,000 Chevrolet cars 
and trucks on the road ... 
more than any other make. 


2. Your Chevrolet dealer can be 
your one-stop source for all 
genuine Chevrolet parts. 


3. Genuine Chevrolet parts are 
built of the same quality ma- 
terials and to the same rigid 
engineering specifications as 
the originals. 

4. Your Chevrolet dealer has 
profit building service aids 
to help you serve Chevrolet 
owners. 


CHEVROLET DIVISION OF GENERAL 
MOTORS, DETROIT 2, MICHIGAN 





MAKE YOUR CHEVROLET DEALER YOUR PARTNER IN SERVICE 
...HE IS READY, WILLING AND ABLE TO SERVE YOU! 
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333. Ratchet Wrench 

Blackhawk Hand Tools: Wedge 
action of a 12-tooth pawl engag- 
ing a 60-tooth gear is the prin- 
ciple of the ratchet design. Im- 
portant features. are light 








7 


weight, small bead, and short 
swing that speed up work in 
close areas. It is reported that 
only about an inch of swing is 
needed for this Ratchet Wrench 
to take another bite. One piece 
ratchet assembly is easily re- 
placeable. It has _ friction-free 
seal to keep dirt out and lubri- 
cant in. 


OFT 8 ad 5) 2 


omplete Line for ’59 


TWO NEW 
SERIES OF 
PAINT 
SPRAY 
GUNS 


. . . for all materials and fin- 
ishes. 9 models available rang- 


HAUSFELD 






COMPRESSOR 


. over 2 dozen 


334. Air Cleaner Tester 

AC Spark Plug Division of Gen- 
eral Motors: A new device has 
been announced to test any size 
dry type air 
whether it is clogged and caus- 


cleaner to see 


ing poor gasoline economy. The 
tester can be adjusted to com- 
pare a new air cleaner with the 
used one taken from the car, AC 
officials explained. The tester 
measures the air flow through 
the cleaner. This depends on the 
amount of dirt concentrated on 
the cleaner’s surface. The degree 
of clogging is shown by the 
height to which the air 
causes a ping-pong ball to rise in 


flow 


a plastic column. 


335. Transmission Jack 

Walker Manufacturing Co.: A 
two-stage, pedestal type trans- 
mission jack for under-lift serv- 





icing of automatic transmissions 
is announced. The Walker #47 is 
equipped with a two-stage hy- 
draulic ram that provides a low 
load pick-up height of 37 inches 

(Continued on page 116) 





— 





EIGHT 





SERIES 


The easy, economical way... 


“PUSH BUTTON” PRODUCTS 


® 
bone - 
32a CLEAR ACRYLIC SPRAY 
ZF ot @ Long-lasting protection for car chrome 


@ Sell it to your customers for home use 


BATTERY TERMINAL 
COATING PROTECTOR 


@ Increases battery life by protecting against 
current loss, acids, corrosion 


@ Orange tracer color 
@ No muss, no fuss . . . dries in minutes 


RUST RELEASE 
PENETRATING OIL SPRAY 





models to choose 
from. Hi-volume, 
mobile or station- 
ary tank units. 


ing from Home Workshop type 
to Professional and Hi-Pro- 
duction models. 





PLUS ... compere accessory EQUIPMENT—material 
tanks, regulators, respirators, hose and fittings. 


Write today for New Catalog cu-100! 


THE 
CAMPBELL-HAUSFELD 
COMPANY 
207-E Railroad Ave 
Harrison, Ohio 








Circle 373 on Inquiry Card, facing 3rd Cover 





e@ Instantly, easily frees rusty bolts and nuts and 
frozen parts. Lubricates as it penetrates. 


e@ Spray reaches “hard-to-get-at” areas 


SPRAY CLEANER AND DEGREASER 


@ Rapidly dissolves oil and grease, which can 
then be water-rinsed for a clean surface 


« ~ @ Remarkably effective on car and truck engines, 
f LAN outboard motors, appliances, power mowers, etc. 
we _ NEw! Glowing Fluorescent Spray Paints 


NEW! Farm Implement Spray Enamels 





Krylon All-Purpose Primer Spray, 


A PAINT SHOP IN YOUR HAND! 





Spray Enamels (22 colors), Varnish Sprays 








Call your jobber or write KRYLON, INC., NORRISTOWN, PA. 
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fits by protecting customers... 









Two (and often three) V-belts are 
standard equipment on many cars to- 
day. Naturally, this increased use of 
V-belts has pushed replacement V-belt 
sales up and up — and has made the op- 
portunity for profits from belts greater 
than ever. 


That’s why it’s important for you to 
check the belts every time a car hood is 
raised. 

Another reason for making belt check- 
ing a standard practice is that it protects 
your customers. It doesn’t pay to let them 


y, 





take chances with belts that should be 
replaced. 

Gates V-Belts are quickly and easily 
installed. 


There is a Gates V-Belt for every 
make and model of car. Every belt fits 
correctly because it is precisely engi- 
neered. And no time is lost in making 
the sale; every car owner recognizes and 
trusts the name of Gates—World’s Larg- 
est Maker of V-Belts. 

Your nearby Gates jobber will fill 
your belt needs promptly . . . will provide 
you with a handy display rack. 


La The Gates Rubber Company, Denver, Colorado 


ae 


To find 
belt wear 
always 
turn belt 
over 


The underside 
of the belt 
...not the top 
... tells the true 
condition of 
the belt. 


World's Largest Maker of V-Belts 


REPLACE BELTS 1 GREASY 
LIKE THESE: 


wil J 


Gates Vulco V-Belts 
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and a maximum load pick-up 
height of 73' inches. The lift- 
ing head tilts from 80 degrees 
forward to 18 degrees backward, 
and the transmission can be 
“axis-rotated” to provide align- 
ment of locating dowels and bolt 
on the bell housing. Equipped 
with a pedal pump that pivots 
around the pump cylinder for 
easy accessibility from any posi- 
tion, the jack allows freedom of 
both hands to guide the trans- 
mission as the ram is raised. 


336. Holding Tools 


Duey Tool Co.: The D. L. 100 
tool is basically a distributor 
holding fixture, designed to se- 
curely hold all distributors for 
easy overhaul. It is sturdy 
enough to remove and replace 
distributor shafts and bushings. 
Its other uses are in holding 
planetary shafts as in Automatic 
Transmissions. It will hold 
shafts to three inch diameter. 
The carburetor holding fixture 
D. L. 102 is made of the same 
aluminum alloy. Its basic use is 
for the holding of all carburetors. 
It can be used mounted in a vise 
or in the D. L. 100 Distributor- 
Holder. 


337. Hose Clamp 


Perm—A Manufacturing Co.: A 
Universal Hose Clamp has been 
designed expressly for the auto- 
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motive after-market. The Perm- 
A-Grip clamp also has a wide 
range adaptability in numerous 
fields. An outstanding feature is 
its one size to fit diameters from 
14” to 2%", thus illiminating the 
present day inventory need for 
six to eight sizes to service the 
average vehicle. Despite its ad- 
justability to a broad range of di- 
ameters the Perm-A-Grip Clamp 
reels in the unused portion of the 
band. 


338. Parts Cabinet 
United Motors Service division of 
General Motors: Currently being 


offered is a new parts cabinet. 
The cabinet is six-feet wide, one- 
foot deep. Made of heavy gauge 
steel, it provides nine adjustable 
shelves and an attractive header 
sign. 


339. Brake Hone 

Ammco Tools, Inc.: A new model 
3750 has been introduced. Its ex- 
tra large '\ in. to 2'4 in. range 
will hone wheel and master cylin- 
ders in size from the smallest 
foreign cars through heavy 
trucks. Special features include 
adjustable honing tension and 
flexible drive shaft. The model 
3750 will handle blind end and 
step bore as well as open end 
cylinders. Wheel cylinders can be 
honed without removing them 
from the vehicle. 


310. Repair Kits 

Holley Carburetor Company: A 
new line of carburetor repair kits 
is being offered. They are called 
Pep Kits. In these kits are needle 
and seat assemblies, gaskets, 


power valves and an accelerating 
pump diaphragm or pump 
plunger. These minor repair kits 
are now available for all Holley 
carburetors and Ford-designed 
carburetors. There are kits for 
Ford, Mercury, Edsel, Lincoln 
and American Motor cars. Com- 
plete instructions are included in 
each kit. 


341. Spray Nozzle 

The DeVilbiss Company: A new 
air cap for automotive spray 
painting has been designed for 
use with the new acrylic and 
enamel automotive finishes. Des- 
ignated Model 154, the new spray 
nozzle is designed to give a wider, 
wetter pattern. Design of the 
spray nozzle involves the special 
location of two secondary jets so 
that they will intercept the side 
jets to reduce the impact and 
resultant forward velocity of the 
spray pattern. The tapered face 
of the cap has been developed to 
give smoother air-flow into the 
spray pattern and reduce the tur- 
bulence found over the blunt face 
of conventional nozzles. 





For more information 
on New Products, circle 


postcard on page 119 
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ADVERTISERS’ INDEX 


This Advertisers’ index is published as a convenience, and not as part of the advertising contract 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert 
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AC Spark Plug (Electronics Div.) 
Agency—D. P. Brother & Co 

AP Parts Corp.. 
Agency- Gray & Roger r3 

Albertson & Co., Inc. 
Agency—Stevenson & soc 

American Telephone & “+ =a Co. 
Agency—Cunningham & Walsh, Inc 

Armstrong Rubber Co. 
Agency—Lennen & Newell, Inc 

Armstrong-Victor Div. 
Agency—Buchen Co. 

Arnold-Dain Corp.. 
Agency--Deut sch & Shea 

Aro Equipment Co..... 
Agency-—Beeson- Reichert, Inc 

Atomized Materials Co., Inc. 
Agency—Smith, Taylor & Jenkins 

ne, 


Behr-Manning Co. 
tgency J. M. Mathes, In 
Bendix sien Corp. 
Service Sales Div. 
twency—MacManus, John & 
Bingham-Herbrand een ; 
fuency Slayton-Raeme, Inc 
Black & Decker Mfg. Co. 68-69, 


Agency—Van Sant, Dugdale & Co., 


Inc. 
Brake Parts Specialty 
Agency—Miller-Mack Assoe 
Breeze Corp. Inc. 
Agency—Burke, Dowling, 


Inc. 
Bridgeport Brass Co. 
Agency--Hazard Advg. Co 
Briggs Shock Absorber Co. 


Agency- Gray & Roge 


Cc 
Campbell-Hausfeld Co. 


tgency —Baer, Kemble & Spicer, 
Carter Carburetor Div. 
igency—French & Shields, I 
Champion De Arment Tool Co. 
Agency—Davies & McKinney 
Champion Spark Plug Co. 
Agency--J. Walter Thomps 
Chevrolet Div. G.M. Corp. 
icy Cam phe I 
Chrysler Motors Corp. cae _ 
Agency—-N. W. Ayer & Son, 
Clevite Service Div. 
tgency—Duffy, McC 
Ir c. 
Commercial Credit Corp. 
{gency—Van Sant 
Inc 
Cordomotie Div. 
Ag yen 


man Co 
Dayton Rubber Co. 
fyency Allman Co 
Delco-Remy Div. G.M. Corp. 
igency—Cam pbell-Ewald Co 
De Soto Div. Chrysler Corp 
tuency -Batten, Bartor . 
Oshor Ine 
DeVilbiss Co. 
deency—Brooke, Smith, Brench 4 
Dorrance, Inc. 
Doan Mfg. Div. Anchor Industries 
Inc. 104 
tuvency—Bayless-Ke Co 
duPont de Nemours Co. Inc. 
+ 7 Products 
Refinish Div. 
(gency Batter 
Oshorn, Ine 
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Eis Automotive Corp. 62 
{gency—The Furman Co., Inc. 
Electric Auto Lite Co... 99 thru 102 
Agency—Grant Adva., Ine 
Exide Automotive Div. Electric Stor- 
age Battery Co. 49 
{gency Batten, Barton, Durstine & 
Oxhorn, Ine. 


Forsberg Co., H. 

iyency Finerity Advg. Co 
Fram Sam. 

luency—Marschalk & Pratt 


S 


Gabriel Co. 3rd Cover 
tygency- Gray & Roge 


Gates Rubber Co. 15 
Agency—Harold Walter Clark, Inc 


General Electric Co. 
{gency—Batten, Barton, Durstine & 
Oashorn, Inc. 

Golden Glide Shock Absorber Co. 
{gency—-Gray & Rogers 

Grey-Rock Div. Raybestos-Manhattan, 


Inc. 
{gency—-Gray & Rogers 


H 


Herbrand Div. Bingham-Herbrand 
Corp. 
Agency——-Slayton-Racine, Inc 
Heyer Industries, Inc. 
igency—Gray & Rogers 
Hollingshead Corp., R. M. 


tgency Gray & Roge 


Ingersoll-Rand Co. 


fgency -Beaumont 


Inland Mfg. Co. 
igency—Rozcll 


ta 


Jeet. Pack Mig. Co. 
arry Ray 


Joyee: Cridland Co. 


77 


K-D = Ce. 
Ken Tool Mig, Go. 


McQuay- Nesris Mig. Co. 
tyency- D cy Adva 
Magnaflux > Say 


Agency Stoetzel & s0€ Ine 
Mallory Electric Con. 


Agency—C.. R. Stout Adva 


Malsbary Mfg. Co. 


igency—Geo. C. MeNutt Adva 


Mopar Div. Chrysler Corp. 
igency—N. W Aver & Son. Ine 


N 
National Business Publications, Inc. 
O° 


Oldsmobile Div. G.M. Corp. 
igency—D. P. Brother & Co 


P 
P & D Mfg. Co., Inc. — 


Agency—-La Porte & Austin, Inc. 
Perfect Circle Corp. 2nd Cover 
igency—-Henri, urst & MeDonald, 

Inc. 
Permatex Co., Inc 3, 109, Itl 
Agency—G. M. Basford Cc 0. 
Porter Co., H. K. (Thermoid Div.) 
: Back Cover 
{yvency--Erwin Wasey, Ruthrauf’ & 
Ryan, Ine. 
Proto Tools Div.. , — 
{geney--W illard G Gregory & Co 
Purolator Products, Inc... 67, 79 thru 82 
\gency J. Walter Thompson Co 


R 


Raybestos Div., Raybestos-Manhattan, 
Inc. 
igency G ay & Ro ge 
Rochester Prod :cis Oiv. 
{gency D. P. Brother & Co 


Schrader's Son, A 

igency—G. M. Basford Co 
Sealed Power Corp. 

fuency—-Roche, Rickerd & Cleary, 


ne. 

Sherwin-Williams Co. 

tyency- Fuller & Smith & Ross, Inc 
Standard Motor Products, Inc. 

Agency—Friend, Reiss Co. 
Stewart Warner Corp. Instrument 

Div. 
igency—MacFarland, Aveyard & Co 


T 
Texas Co. 


Agency—Cunningham & Walsh. Inc 
Thermoid Div., H. K. Porter Co., Inc. 
Back Cover 
luency Erwm Wasey, Ruthrauff & 
Ryan, Ince. 
Thompson-Ramo- -Wooldridge Inc. it 
fgency—The M-Carty Co 
Timken Roller Bearing Co. 
igency—Batton, Barton, Durst 
Osborn, Inc. 
Tung Sol Electric Inc. 
tyency -E. M. Freystadt Asso 
Tungsten Contact Mfg. Co. 


lgency—The Furman Co., Ine 


U 


Unican Plastics 

i yency—-Blackstone ne 
United States ~ ana i Dept. 
United Motors Systems, G.M.C . 


Agency Camphell-Ewald Co 
Vv 
Vanderbilt Tire & Rubber Corp. 


igency—Lee Constont & Axes 
Van Norman Automotive Equipment 
Co. 
tvercy—Humbert & Jones, Inc 
Victor Mfg. & Gasket Co. 


igency- Buchen Co 


Ww 


Co Ine 


Wagner Electric Corp. 
Agency—Arthur R. Mogae 
Walker Marketing Corp. 
tuency—Aitkhin-Kynett ¢ 
Wayne Pump £. 


yency—A ildridge 











"Il got a job unloading lemons at 
Honest Herb's used car lot!" 











"Your mother has been living with us 
for twenty years now," said John. “Isn't 
it about time she got her own apart- 
ment?" "MY mother?" replied Mary. "I 
thought she was YOUR mother.” 





".But how can you possibly tune 
the motor if you can't read a note 
music?” 











She doesn't wink, she doesn't flirt, 

She spreads no gossip, isn't curt. 

She has no line, and plays no tricks, 
But give her time—she's only six. 


The sergeant was talking to the 
rookie who was about to be discharged: 
“Well, | suppose you hate me so bad 
that you'll be waiting ‘til | die so you 
can cheer at my grave?" 

“Nope,” said the rookie, “after | 
shed this uniform | never want to stand 
in line again.” 


Pat-"It's funny how Ed is so lucky at 
cards and then loses his winnings at the 
race tracks.” 

Mike-"Funny, nothing. They won't let 
him shuffle the horses.” 


“Dear, | was at the doctor's today 
and he ordered a change of climate." 

“Isn't that splendid! According to the 
weather report, it's coming tomorrow.” 


“Why don't you drown your sor- 
rows?" 

“That would be against the law—and 
besides, she's stronger than | am." 


Wifey: "I was a fool when | married 
you.” 
Hubby: "Yes, but | was so infatuated 
with you that | didn't even notice it." 


“For months,” said the gadabout, "I! 
couldn't discover where my husband 
spent his evenings.” 

“And then what happened?” breath- 
lessly asked her friend. 

“Well,” she answered, "one evening | 
went home and there he was." 


Mama-''l'm so glad to see you sitting 
so quiet while your father naps." 

Everett-"I'm watching his cigarette 
burn down to his fingers.” 


“Everyone in town is talking about 
the Jones quarrel,” remarked his wife. 
"Some are taking his part and some are 
taking hers...” 

“And,” interrupted her husband, "I 
suppose a few eccentric individuals are 
minding their own business.” 





“Sure it worked thirty years ago!" 











Two Hollywood producers were 
watching the star of a Las Vagas show. 

"| wonder who made her dress,” said 
one of them admiringly. 

“It's hard to say,” said the other, 
"Probably the police.” 





“Well, no. The boss didn't exactly 
put his foot down when I asked for 
the afternoon off!" 
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Your title 
.Car Dealer ..... 


RI, oiciciadsaciecdnecences 


(Postcard valid for 90 days only) 
Memes GG. kscieases 


(Be sure to circle the code number.) 


ORE ESE AI PT 


Wholesaler........... 


/ The Inquiry Card—How it Works 


FAcH month Motor Age's New Products Show 

Window describes dozens of fast-moving items 
and money and time saving equipment from the 
country’s leading manufacturers of dependable 
automotive products. 


Please send me further information on the New Products, the code numbers of which 
(street & no.) 


| have circled below. 
Vesss COMBI. ioccccconcccccctcnccetecnsvcceadransnccercncsceccucttesiesanesersenceeneewen’s 
Your Business: 


P.O. Box 102, Village Station, N. Y. 14, N. Y. 
i Be a dae abeaaaada oer hancnsbann danas 


Frank P. Tighe, EDITOR MOTOR AGE 


Address. 


When you want more free information on any 
of these products, simply mark a circle around the 
same number on the postcard as appears under 
the item described. You may circle as many items 
as you wish. Use eitner or both cards. Separate 
information will be sent to you on each item. Be / 

yure te give your full name and address. fA 
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New Literature 


Your title 
.Car Dealer ..... 


LT 1 Brake Manual 


Grizzly Brake Division: A new 316 page brake 
service manual has now been published It 
provides instructions for performing brake 
service on all passenger car hydraulic brake 
systems from 1950 through 1959, and all 
power brake units from 1955 to 1959, with 
full adjustment of each type of brake. 
Trouble shooting charts are included for easy 


I Nc caesdaueeesssx 


ge 


direction and correction of brake problems. 
The manual explains fundamentals of brake 
operation, covering the how-to-do-it phase of 
brake work and the engineering and design 
principles of brake systems. 


(Postcard valid for 90 days only) 


(Be sure to circle the code number.) 


Wholesaler. . 
Service Station 


(street & no.) 


LT2 Chart & Catalogs 

Stant Manufacturing Co., Inc.: 1959 Stant 

catalogs and Cap Application Charts, are now 
(Continued on page 120) 


Please send me further information on the New Products, the code numbers of which 


P.O. Box 102, Village Station, N. Y. 14, N. Y. 
| have circled below 


Frank P. Tighe, EDITOR MOTOR AGE 


Your Name 
Your Company 
Your Business 


Address 
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New Literature ..... 


Continued from Page 119 


being issued. The four page hang-up wall 
chart contains recommendations of radiator, 
gasoline and oil filler caps for 128 model-make 
classes of American passenger cars; 84 
model-make classes of trucks and tractors ; 24 
model-make classes of foreign passenger 
cars; for models back to 1937. 


LT 3 Indianapolis Vearbook 

Floyd Clymer Publications: has announced 
that the official 500-mile Indianapolis Race 
Yearbook for 1958 is just off the press. This 
year’s book has 16 more pages than any previ- 
ous edition, and has coverage of the Monza, 
Italy 500-Mile Race, in addition to full Indi- 
anapolis coverage. There are more than 500 
photos, charts, drawings and sketches in the 
book. Histories and photos of all drivers are 
included, as well as technical stories by well 
known contributors and racing authorities. 


LT 4 Sales Manual 


Mitchell Manufacturing Company: This auto 
seat cushion sales manual provides service 
station with tips on how to sell more auto seat 
cushions. Manual discusses how to display the 
product - how to spot good prospects, and 
gives examples of sales talks that have 
proved successful with different types of pro- 
spects. Included are sales points on selling the 
owner of an air-conditioned automobile. 


LT 5 Tankmobile Bulletin 


Campbell-Hausfeld Company: ‘“Tankmobile” 
air-power units, featuring Pressure Princess 
utility air compressors, are described in a 
new, illustrated bulletin. The bulletin is 
divided into four basic sections. The first of 
these illustrates ways that a “Tankmobile” 
saves time and effort. Second section is de- 
voted to the heavy duty Pressure Princess 
single-cylinder compressor. The maneuver- 
ability of the “‘Tankmobile” is featured in 
the third section. Compressor construction 
specifications, model information and _ per- 
formance data are included in the final por- 
tion of the bulletin. 
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new...Gabriels "Lift and Look" Plan! 


acked by this kit... and this advertising! 


Here is one of the greatest profit opportunities that ever 
came down the pike! 

Right now, 2 in every 4 cars that drive into your place 
of business need new shock absorbers. We have the shocks 
they need, and we have the plan you need to sell them... 
a plan that can actually bring you a dollar a minute in 
extra business! 

First we sign you up as a Certified Gabriel Dealer and . . 
provide you with a free sales kit, bulging with display and Pg x , A abrie] 
promotional material, simplified servicing manuals . . . ” SAFETy 
everything you will need to set up an inspection system that SH 
will impress the customer and get the business! OCK 

Second, we back you up with the broadest national ad- .. ABSORBER 
vertising campaign in our history, spearheaded by ads like . : CHECK 
the one shown at the right, in a host of important magazines. 
And then we provide you with the finest line of shock ab- 
sorbers made, featuring the incomparable Gabriel Ajusto- 
matic . . . the modern shock that can be adjusted to give 
each motorist the kind of ride he needs for the kind of 
driving he does. You will be hearing more about the “Lift 
and Look” plan soon. Plan now to fie in and cash in! 
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Thermoid 
Fan Belts 


go over BIG 


... because there’s absolutely no stretch. Pre- 
stretching prevents sagging and premature 
wear. Neoprene covers resist high under-hood 
temperatures, abrasive road dirt, oil and 
grease. Just 32 sizes cover 96% of your 
market. You have less inventory .. . faster 
turnover ...and make more money. 
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Other high quality Thermoid 
Products . . . Modernized to meet 
modern driving conditions. 





Brake Lining and Bonded Shoes 


THERMOID DIVISION 
r 


H.K.PORTER COMPANY, INC. 


Circle 374 on Inquiry Card, facing 3rd Cover 



















































